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A, C. STEWART 


F A. C. Stewart has been appointed general manager of Union Serv- 
,@ ice Stations, marketing department of Union Oil Co., to fill the 
position left vacant by the resignation of J. H. Dasteel, who will en- 
ter private business after 23 vears with Union. 

Mr. Stewart has been in the Union organization for the past eight 
years. His initial position was in the sales department in San Fran- 
cisco. He served successively in the fuel oil and export sales depart- 
ments, as manager of specialty sales, southern division sales manager, 
and for the past 15 months has been assistant to the director of sales, 
V.H. Kelly. 

In a realignment of Union Service Station head office personnel du- 
ties, Mr. Stewart delegated to F. A. Sykes supervision of sales and serv- 
ice; L. M. Bridgman, properties and construction; H. I. Holbrook, per- 
sonnel and training; M. B. Dewar, reports and cost control; D. H. 
White, equipment and supplies, and A. P. Williams, safety. The per- 
sonnel of the three regional offices in Seattle, San Francisco and Los 
Angeles remains unchanged. 
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Oil Code Fostered Growth of Co-ops. 


Government Report Declares 


WASHINGTON, Aug. 22 

HE Supreme Court’s NIRA 

TP cccision invalidating the oil 

code did not seriously affect 

competitive conditions in oil 

marketing, according to a sur- 

vey by the late Petroleum Ad- 

ministrative Board which has 
just been published. 

Oil marketers generally main- 
tained—-at least during the six 
months following ‘‘death’”’ of 
NIRA which are covered in the 
PAB study—the competitive 
standards set forth in the oil 
code’s marketing rules. 

So, the predictions of 
“chaos’’, which were freely 
voiced at the time of the NIRA 
decision, were not fulfilled. 

The PAB found that for the 
most part code standards were 
being maintained. However, 
trends toward bad marketing 
practices, such as rebating and 
discounts at service stations, 
which began during the code, 
continued after the code’s col- 
lapse, according to the report. 

The report presents a brief 
but interesting survey of oil 
marketing conditions and devel- 
opment of certain competitive 
practices during the 20 years 
preceding enactment of the 
NIRA. It then takes up each 
marketing rule of the code and 
discusses the degree of compli- 
ance attained under the code 
and conditions since. 

In another portion of the re- 
port, the marketing situation 
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N. P. N. Staff Writer 


on the Pacific Coast after the 
code period is discussed. 

It was found that oil market- 
ing on the West Coast was ad- 
versely affected by collapse just 
prior to the oil code’s ‘‘death’’ 
of the ‘“‘agreements’’ under 
which the larger oil companies 
were purchasing, with approval 
of the oil administration, ap- 
proximately 17,000,000 gallons 
of gasoline monthly from inde- 
pendent refiners. Added to ef- 
fect of this large volume of 
‘“‘*homeless” gasoline after code 
ended, was the collapse of crude 
production control because Cali- 
fornia, unlike Texas and other 
leading oil producers, has no 
state oil law. 

The PAB report, however, 
does not cover more recent 
months during which the West 
Coast oil industry by co-opera- 
tive action has made a remark- 
able comeback without aid from 
the state or federal govern- 
ments. 

In the final part of the survey, 
is a report and analysis of a de- 
tailed survey of service stations 
in Allen County (Fort Wayne), 
Indiana. 

The report also officially re- 
veals for the first time some of 
tne inner-workings of the oil 


administration and its relation 
with the department of justice. 
For instance, the report 


discloses _ that on June 
27, 1934, the department 
of justice advised the PAB 


that it could not approve the so- 
called national marketing 
agreement because ‘insufficient 
notice of the agreement had 
been given” and because ‘‘inad- 
equate”’ hearings had been held. 

Also, the report reveals that 
Secretary Ickes, then oil admin- 
istrator, on April 22, 1935, 
curbed the ‘stabilization’ pow- 
ers which Ickes’ famous letter 
of July 20, 1934, had purported 
to convey to Chairman Arnott of 
the national marketing commit- 
tee under the code, 

While these two facts were 
rumored in oil circles here at 
the time, there was never any 
public announcement made, so 
far as could be recalled. 

The PAB found that both 
during and since the oil code, 
oil marketers generally com- 
plied with the price-posting re- 
quirement of Rule 3. But, ex 
cept for the first several months 
of the code, rebating and dis- 
counting at service’ stations 
grew steadily worse. 

“Quite a large number of 
dealers—for the most part han- 
dling branded merchandise— 
operating stations uncontrolled 
by the suppliers, deviated from 
the prevailing posted price while 
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tle code was in operation,’ the 
trAB report said. 

‘For the first several months 
after the inception of the code 
such dealers adhered fairly well 
to Rule 3. Either voluntarily 
or because of the efforts of code 
committees and supplying com- 
panies, many dealers gave up 
their secret rebating policies. 
Due to loss of business and oth- 
er factors, they gradually re- 
turned to this unfair competi- 
tive practice,’ the report added. 

Some companies, the PAB 
found, went through the entire 
code period without a complaint 
being voiced that they were not 
adheiing to posted prices at 
their controlled stations. Since 
the code, however, there have 
been complaints that some of 
these companies have permitted 
their company-operated stations 
to give discounts to large buy- 
ers. 

Nearly eveliy company, it 
was found, was complained 
against by its competitors for 
permitting its products to be 
sold at uncontrolled dealer out- 
lets which gave secret rebates 
or special inducements of some 
kind. 

Branded dealers were the 
worst offenders, according to the 
PAB. By the time the code was 
invalidated, the uncontrolled 
dealeis ‘“‘showed nearly a com- 
plete break-down of this provi 
sion (against selling below the 
posted price)’’, 

The PAB also comments on 
discounting on gasoline sales by 
the ‘‘chain’’ tire companies, 
pointing out that the complaints 
usually said such stations were 
given longer margins than most 
dealers. 

The PAB survey confirmed the 
oft-repeated contention of Inde- 
pendent oil jobbers that the oil 
code operated to increase the 
business of co-operative oil com- 
panies at the expense of other 
marketers. While permitting 
the co-operatives to give rebates 
in the form of patronage divi- 
dends, the marketing rules pro- 
hibited other marketers from 
offering discounts at service sta 
tions, the jobbers said. 

“The special dispensation that 
permitted a rebate to members 
in the form of a patronage divi- 
dend increased the business of 
co-operative organizations dur- 
ing the code to the detriment of 
other competitors,” the PAB re 
ports, 
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“Oil companies in general dis- 
approved tk s form of discount- 
ing and considered it unfair 
competition,’ the report adds. 
“The complaints did not orig- 
inate as much from tank-wagon 
business as they did from truck 
and other commercial consumer 
business through purchases at 
service stations. 

‘““Many cases were reported to 
code committees in the Middle 
West of co-operatives, through 
their service stations, soliciting 
trucking accounts and offering 
such customers patronage divi- 
dends,’’ the report continues. 
‘Because of this, oil companies 
felt they were faced with two 





unfair competitive practices 
the competition of co-operatives 
with respect to tank-wagon 
business and the invasion of the 
service-station field by co-op- 
eratives under the protection of 
patronage dividends.”’ 

Copies of the 190-page rep it 
which was prepared under the 
direction of Dr. John W. Frey 
head of the marketing division 
of the late PAB, may be ob- 
tained by writing the Superin- 
tendent of Documents, Wash 
ington, D. C., and enclosing 15 
cents in coin. Title of the book is 
‘Final Report of the Marketing 
Division Petroleum Administra- 
tive Board. 


‘Trade Commission Investigating 2() 


Robinson-Patman Law Complaints 


By Teletype 


WASHINGTON, Aug. 25.— 
Twenty complaints of  viola- 


tions under the Robinson-Pat- 
man anti-price discrimination 
law are now being investigated 
by the Federal Trade Commis- 
sion, it was learned today. 


Several of the investigations 
have progressed to the point 
where FTC officials predict that 
action on the complaints will be 
taken within 30 days. If the in- 
vestigation convinces the com- 
mission that a violation appar- 
ently exists, it orders a com- 
plaint issued. Hearing is held 
on the complaint and the com- 
mission decides whether or not 
a cease and desist order should 
be issued. 

Officials declined to com- 
ment on reports that one of the 
complaints received involves oil 
marketing practices in the 
middle west. 


The FTC issued its first pub- 
lic statement on the Robinson- 
Patman law last week. In care- 
fully chosen words, the state- 
ment outlined the general prin- 
ciples of the Robinson-Patman 
law and explained changes it 
made in the Clayton act. 

The nearest approach to an 
interpretation of the law was an 
explanation of the provision 


placing the burden of proof on 
the accused. It reads: 

“As an aid to more effective 
enforcement of Section 2 of the 
(Clayton) act, the act provides 
that when the commission sha! 
have established a prima facie 
case of discrimination in price 
or service or facilities, the bur 
den of rebutting such a case 
shall be upon the alleged viola- 
tor and, unless’ justification 
shall be affirmatively shown, 
the commission may order the 
discrimination terminated. The 
theory of this provision is that 
the facts which constitute justi- 
fication are necessarily in the 
possession of the alleged dis- 
criminator.”’ 

Discussing the Robinson-Pat- 
man law further, the FTC 
statement mentions that “the 
Interstate Commerce Commis- 
sion has authority to enforce 
compliance by common carriers 
subject to the Interstate Com 
merce Act.”’ 

Questioned as to the possil 
ity of the Robinson-Patman I:\\ 
being invoked against the 1! 
pipelines, which are subject to 
the ICC, one official at the FTC 
expressed as his personal belief 
the opinion that transportation 
is a “service” and not a ‘“‘com- 
dity’ and therefore was _ not 
within scope of the Robinson 
Patman law. 
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RETTY soon it may not be looked upon as 
high treason for business management to 
say ‘‘no’’ to the demands of a labor union, 

whether they are reasonable or not. It is pos- 
sible that some people in this country other than 
the “princes of capitalism’? may recognize that 
labor leaders do not have the final word over all 
that they survey. Up to the present time, how- 
ever, to read what the labor leaders and some 
government officials say, it is treason to deny 
these vociferous leaders anything. 


The ray of hope comes from the fact that the 
newspapers, whose news columns have always 
been open to all the charges and even libelous 
statements that labor leaders make, are hav- 
ing their hands full dealing with the new union 
of their news writers, now affiliated with the 
American Federation of Labor. Newspapers 
have dealt with unions before, in fact most of 
them have turned their mechanical departments 
over body and soul to unions; but this news- 
writers guild, as it is called, is different. It 
threatens to become so strong as to dictate the 
character and tone of the day’s news and the 
editorial policy of the papers. In other words, 
this guild may be the forerunner of a censor- 
ship such as obtains in most of Europe today. 


The Guild is weak at present but it has pos- 
sibilities which the big labor organizations evi- 
dently see, for already both the American Fed- 
eration of Labor and the United Mine Workers 
of John L. Lewis have loaned it money for or- 
ganization purposes. 


While the newspaper publishers do a lot of 
hollering against business, and a good bit of it 
is unfair and inaccurate, they do have some 
backbone when they get pushed far enough in 
their own vitals. They all like to make money 
and, considering the capital invested, most of 
them make money that would shame a ‘“ecap- 
tain of industry.”’ The newspapers damned in- 
dustry for not hurrying with its late codes but 
the newspaper publishers cannily took a year to 
draft their code and they made the administra- 
tion accept it, much as it did not want to. 


The other week the Scripps-Howard news- 
papers, publisher of the able, successful and pro- 


August 26. 1936 


Pro New Deal Newspaper says “No” to Labor 


By Warren C. 






Platt, kdilor 


new deal New York World-Telegram, broke off 
further discussion with members of the New 
York Guild of newswriters on any regimentation 
of its own editorial men to any political or other 
dogma, refused to consider any contract that 
limited its selection of editorial men to mem- 
bership in the Guild, refused to consider any 
uniform rates of pay, because newswriting is a 
profession not a factory job, and refused to be 
singled out of other newspapers for wage de- 
mands which would increase its operating ex- 
pense out of proportion to that of other news- 
papers. 

In a long statement the World-Telegram pre- 
sented to its staff its plain business reasons for 
not relinquishing control of its business and 
signing away its profits and even its freedom at 
the request of a labor union. The publisher’s 
“no” was no different from that of thousands 
of other employers. 

One should praise the newspaper for its an- 
swer in face of the noisy and partisan clamor 
for labor at Washington, but at the same time 
one trusts that the publishers of this and all 
other newspapers fighting the unreasonable de- 
mands of labor will hereafter be a little more 
considerate of other employers in other lines of 
business, when they, too, feel it is necessary to 
say ‘“‘no’’ to the demands of the alleged “labor 
leaders” and their partisans in high government 
office. 


Dealers’ Viewpoint 
On Loaning Equipment 


(From the Independent Gas Dealers News, of Michigan) 


A ghost from the past has come up, and are 
dealers sorry to see it appear? 

Let’s look at the facts and decide. . 

The Sun Oil Company made public the fact, 
early in July, that in order for them to meet 
competition from other gasoline companies they 
found it necessary to sell gasoline pumps to in- 
dependent retailers. The way the dealers are 
paying for it is at so much per gallon. 

(What we cannot understand is why it’s 












“news” when sale of gasoline pumps since the 
end of the Code days has been known to every 
independent retailer.) 

But you’ve got to hand it to Sun for putting 
it out into the open. 

Dealers—If you want a new pump you can 
buy it, if you hurry, at the list price and pay 
$10 down and $10 a month. 


Test Soon Coming 


Now the thing we cannot understand is this, 
—since what one major will do, it seems that 
all of them will do, what’s going to happen to 
the proposed Voluntary Code which makes loan- 
ing or leasing of equipment illegal? This Code 
was scheduled to be tendered to the Federal 
Trade Commission by the 25th of July. 

Both the National Association of Petroleum 
Retailers, and the dealers of Michigan regret 
the tendency of majors to loan and lease equip- 
ment. However, we do not wish to be under- 
stood as censoring the Sun Oil Company for 
bringing this practice before the entire indus- 
try as a legitimate child. 

There is no question of the fact that this prac- 
tice that was engaged in by oil companies served 


N. C. Oil Investigators 


To Meet Aug. 28 


WASHINGTON, Aug. 25.— 


- Reco , lina is 
The Barker Commission, which 


leum sales to the public at re- 
tail in the state of North Caro- a 
lina and ascertain if possible, 
whether the state of North Caro- 
being 





as a boomerang, harming not only the dealers 
but the companies. Loaning of equipment made 
it possible for competitors to spring up like 
weeds, and if the oil code was good for anything, 
it certainly was wonderful for putting an end to 
this practice. 


Beware of “Gifts” 


If a dealer is wise, he will understand that 
not only does this practice give him a com- 
petitor, and put in business a type of operator 
without any money, but that it also ties the deal] 
er to the supplying company. 

What about this lease and agency battle that 
dealers have been waging? It is true that loan- 
ing of equipment is not a violation of the Fed- 
eral Trade Commission ruling, but for all prac- 
tical purposes it creates a monopoly, because it 
gives the supplying company control over the 
dealer. 

Unless we are greatly mistaken, we may ex- 
pect companies to ‘‘Be competitive’? and to loan 
equipment until such time as the Federal Trade 
Commission says it’s ‘‘out’” because it’s against 
the new proposed Voluntary Marketing Code. 

Yes, the ghost from the past has arisen! 


have been set up, one to attempt 
settlement of the dispute 
which caused the strike, and the 
other to bring about an agree- 


discriminated ment of disputes which arose 





has been investigating gasoline 
prices in North Carolina and 
looking into the advisability of 
the state establishing its own oil 
terminal, is meeting in Raleigh, 
Aug. 28 to consider drafting its 
report, according to word re- 
ceived here today. 

The gasoline-price commis- 
sion, headed by Oscar Barker, 
lawyer of Durham, was set up 
under authority of a resolution 
adopted in May by the North 
Carolina legislature. It has been 
conducting investigations in 
various parts of the state. Its 
report and recommendations 
will be submitted to the state 
legislature when it meets in 
January. 

The resolution provides ‘‘that 
the purpose of said commission 
shall be to make a study of the 
probable cost of petroleum 
terminal facilities; the cost of 
such additional equipment as 
may be desirable and necessary 
for the distribution of the 
state’s supply of said petroleum 
products, and shall inquire into 
the probable advantages or dis- 
advantages of such an under- 
taking on the part of the state 
of North Carolina; that it shall 
further be the duty of said com- 
mission to inquire into the en- 
tire field of gasoline and petro- 
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against in the matter of prices; 
that it shall be the duty of said 
commission to inquire into the 
suggestions of discriminations 
against North Carolina citizens, 
corporations and firms in the 
matter of the furnishing of sup- 
plies and materials to the state 
of North Carolina, and make 
such recommendations as it may 
seem right and proper to the 
Governor of the state of North 
Carolina, and the next general- 
ly assembly.”’ 


Shell Refinery Resumes 


Normal Operation 


ST. LOUIS, Mo., Aug. 25. 
The Wood River refinery of the 
Shell Petroleum Corp. returned 
to normal operation today, for 
the first time since July 138, 
when a strike of 750 members 
of the Operating Engineers Un- 
ion necessitated a complete 
shutdown of the plant. 

The strike was called off Au- 
gust 17 and a limited number of 
men returned to work then, 
making possible a reopening of 
the refinery on a_e restricted 
basis, 

The union men are returning 
to work on the agreement that 
the differences between com- 
pany and union will be arbitrat- 
ed. Two arbitration boards 


during the period of the strike. 

These boards are made up of 
union and company officials. No 
meetings of either of these 
boards have been held to date, 
accoiding to Shell officials. Ac- 
cording to the agreement under 
which the men. returned to 
work August 17, a meeting for 
arbitration purposes must be 
held within 30 days. 

The strike was. originally 
called July 13 by the Operating 
Engineers Union in protest to 
the discharge by the company of 
one of their members who was 
found ‘‘dozing’’ while on duty 
During the period of the strik« 
the union introduced other de 
mands, according to Shell, in 
cluding wages and method of a) 
bitration of disputes. These d¢ 
mands were turned down com 
pletely by the company. 

Fourteen craft unions are re} 
resented at the Shell plant, in 
cluding the operating engineers 

NEW YORK, Aug. 25.—The 
second meeting of the legisla 
tive committee appointed to in 
vestigate gasoline prices in New 
York state will be held at But- 
falo, August 26, A. Spencer 
Feld, chairman, stated today. 
The meeting has been called to 
develop plans for proceeding 
with the investigation. 


NATIONAL PetroteuM News 


as 
mM 


al 


al 


irs 
de 
ke 
12, 

to 


lat 
m- 
tor 
al 


m pt 
pute 

the 
ree- 
rose 
ike. 
p of 
_ No 
hese 
late, 

AC- 
nder 
| to 
y for 


be 


rally 
iting 
st to 
ny of 
was 
duty 
trike 
r de 
|, in 
of al 
e di 
com 


t, in 
peers 


The 
gisla 
to in 
1 New 

But- 
encer 
-oday. 
led to 
eding 


{ News 


Federal Grand Jury May Complete 


Investigation by Sept. 15 


HE federal grand jury at 

Madison, Wis., reconvened 

August 19 and is now ex- 
pected to conclude its investiga- 
tion of oil marketing before Sep- 
tember 15. 

There has been little indica- 
tion as to what charges of anti- 
trust law violation the grand 
jury is inquiring into. 

When the indictment of 84 
oil companies and individuals in 
connection with an alleged pro- 
gram to buy up surplus gasoline 
and fix prices was announced 
August 4, District Attorney 
Boyle indicated that affairs of 
the Ethyl Gasoline Corp. would 
be looked into when the grand 
jury reconvened. 

Attorney General Cummings 
has said that the Justice Depart- 
ment plans to present additional 
evidence bearing on the earlier 
indictment as well as evidence 
on “other matters’. He has de- 
clined to say whether the De- 
partment expects additional in- 
dictments to be returned at 
Madison. 

It was recalled that the al- 
leged buying program was but 
one of the matters which the 
National Oil Marketers Asso- 
ciation requested the attorney 
general to investigate with a 
view to determining whether 
violations of the anti-trust laws 
existed, 

In June, 1935, the NOMA 
asked Attorney General Cum- 
mings to investigate charges 
that there was an agreement 
among refiners to fix jobber 
margins, 

Besides the NOMA complaint, 
other jobbers in many sections 
of the country are also under- 
stood to have complained to the 
Justice Department about cer- 
tain marketing practices of the 
major oil companies which they 
regarded as possibly in viola- 
tion of the anti-trust laws. (See 
N. P. N., April 15, 1936.) 

In New York seven major oil 
company officials who were in- 
dicted appeared before U. S. 
Commissioner Cotter August 24 
and gave bond of $5000 for 
their appearance at a hearing 
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betore a U. S. Commissioner in 
New York City on October 1. 
Six of these officials appeared 
before Federal Judge Mandel- 
baum, August 21 for arraign- 
ment, but were released until 
August 24 in custody of their at- 
torneys after entering a protest 
against being fingerprinted and 
photographed. 

Attorneys for the defendants 
contended that no statute pro- 
vides for such action at this 
stage of the case, while govern- 
ment attorneys said that no ex- 
ceptions had been made in pre- 
vious cases. The matter was 
argued again August 24 but the 
defendants were required to 
submit to the _ identification 
process. 

The officials appearing before 


Commissioner Cotter in New 
York were: E. W. Sinclair, 
Sinclair Refining Co.; H. W. 


Dodge, The Texas Corp.; Frank 
R. Coates, Harry D. Frueauff 
and H. E. Brandli, of the Cities 
Service Co., and -Edward lL. 
Shea and Noel Robinson of Tide 
Water Oil Co. 

Alexander Fraser, president, 
and P. E. Lakin, general sales 
manager, of the Shell Petro- 
leum Corp., St. Louis, who were 
named by the federal grand 
jury in the conspiracy indict- 
ment have not yet been served 
with warrants, according to 
word from that company August 
25. Both men have been out of 
the city. 

Ralph Horween, Chicago at- 
torney and one time first as- 
sistant to Secretary Ickes in the 
administration of the petroleum 
code, will be counsel for Clyde 
M. Boggs, president, and A. V. 
Bourque, secretary of the West- 
ern Petroleum Refiners Associa- 
tion, in the event they are 
brought to trial on the charges 
alleged in the indictment. 

In the meantime Mr. Hor- 
ween will continue to serve as 
advisory counsel for the W.P. 
R.A. group of refiners. He was 
retained by the association 
shortly after announcement was 
made that a grand jury investi- 


gation was to be made, and has 
been acting in an advisory ca- 
pacity for many of the associa- 
tion’s members who have been 
called before the grand jury. 
* x * 
By Teletype 

MILWAUKEE, Wis., Aug. 
25.—Declaring the recent in- 
dictment of 23 oil companies 
and various officials of those 
companies on charges of violat- 
ing anti-trust laws was “unfair, 
uneconomic and inimical to the 
welfare of the small interests of 
the industry, employment and 
the public welfare,’ the Na- 
tional Association of Petroleum 
Retailers, through its Ways and 
Means Committee, today stood 
opposed to the government’s 
action in bringing about the in- 
dictments. 

The committee passed a reso- 
lution that ‘“‘this association be- 
lieves that such action was 
taken without due knowledge 
of the conditions surrounding 
the subject action.” It asks that 
the government take action in 
the interests of its membership, 
the industry, its employes and 
the public to correct the injury 
that has been done and to pre- 
vent further injury. 

The resolution traces the de- 
velopment of efforts to bring 
about co-operation in the indus- 
try. It says that the industry is 
threatened by a flood of cheap 
gasoline which would bring 
about disorganized markets. 
The burden of such a market 
would fall upon the small pro- 
ducers, refiners, wholesalers 
and retailers, and their em- 
ployes, it says. 


Close Study of Demand 
Forecasts Urged 


TULSA, Aug. 22.—A resume 
of the statistical position of gas- 
oline in the Mid-Continent was 
presented to members of the 
Western Petroleum Refiners As- 
sociation at a meeting here Aug. 
19, along with the suggestion 
that these refiners pay closer 
attention to the monthly fore- 
casts and recommendations of 
the Bureau of Mines. 

A statistical survey of inven- 
tories, production and demand 
for the first six months this year 
revealed that in the Oklahoma- 
Kansas-Missouri district gaso- 
line production exceeded the B. 
of M. recommendation by 2,- 








229,000 bbls. or 7.6 per cent. 
In order to reach a satisfactory 
inventory position by Dec. 31, 
the statistics indicate gasoline 
production in that district for 
the remaining months of the 
year should be: August, 5,- 
727,000 bbls.; September, 5,- 
481.000 bbls.; October, 5,510,- 


000 bblis.; November, 5,424,000 
bbls., and December, 5,179,000 
bbls. That production, accord- 
ing to John C. Day, of the W. P. 
R. A. staff, who presented the 
summary, would result in an 
inventory on Dec. 31 of about 
6.085.000 bbls. 

Ralph Horween of the legal 
staff of the association present- 
ed a paper discussing the Rob- 
inson-Patman fair trade act in 
which he gave the refiners a 
series of suggestions regarding 
sales policies which should be 
adopted to comply with the new 
law. Mr. Horween’s paper is 
published in full beginning on 
pg. 27 of this issue. 


Crude Price is Raised 
in Lakeview Area 


ANGELES, Aug. 20. 
Posted prices for crude oil in 
the Lakeview area of the Mid- 
way-Sunset field were advanced 
Aug. 19 by Standard Oil Co. 
of California. The’ increase 
brought postings at that pool 
into line with advances made in 
other principal California pro- 
ducing areas earlier this year 
following compliance with vol- 
untary curtailment quotas. 


LOS 


A reduction of 5000 barrels 
daily in the crude output from 
Lakeview, late in July, made 


operators there eligible for the 
price boost. Alamitos Heights 
and Dominguez, both in the Los 
Angeles Basin continue to pro- 
duce in excess of allowables and 
have not received an_ official 
price advance. 
Production 
umpire’s office 
showed the total 


records at the oil 
for Awe. 29 
state produc- 


tion as 574,332 barrels, or 30,- 
332 in excess of the 544,000- 
barrel daily allotment. Los 


Angeles Basin fields with a total 
output of 254,015 barrels were 
20.645 in excess: San Joaquin 
Valley fields with 259,696 bar- 
rels were 6536 barrels in excess 
and the Coastal area was 3681 
barrels in excess of a 60,621- 
barrel quota. 

Approximately 20,000 barrels 
a day will be lopped off the 
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“Valley’’ output during the re- 
maining ten days of the month 
in accordance with a practice in 
that area of producing the full 
monthly quota in the first part 
of the month. The wells are 
shut down entirely after the 
quota is filled. This practice is 


particularly true at Round 
Mountain and Lakeview. 
Aggregate production from 


all fields for the first nineteen 
days of August showed a daily 
average production of 587,491 
barrels, which is 3515 barrels a 
day in excess of the average of 
583,976 barrels for the same 
length of time in July. 

Recent completions in the 
Montebello Extension, a new 
play in the Los Angeles Basin, 
and in an extension to the Tor- 
rance field, also in the ‘‘Basin,”’ 
have accounted for nearly a 
sixth of the total overage in that 
area. On Aug. 19, Montebello 
Extension was 2148 barrels over 
its quota and Torrance was 
1010 barrels in excess. 

Overages for other Los 
geles fields on this day 
Long Beach 5167 
Dominguez 2661, 


An- 
were: 

barrels, 
Santa Fe 


Springs 3256 and Huntington 
Beach (old and new fields) 
3046 barrels. Ventura Avenue 
in the Coastal area accounted 
for 38906 barrels of excess, 


which was offset by slight un- 
derages in other fields to give a 
net excess of 3681 barrels. 


Chain Taxes Force Retail 
Changes, Lamp Says 


NEW YORK, Aug. 16.— 
Chain store taxes have forced a 
new trend in retail marketing 
which has already affected the 
operation of a number of gaso- 
line distributing companies and 
must ultimately change the 
plans of all, with both good and 
evil consequences, The Lamp, 
published by S. O. New Jersey, 
states in its current issue. 

Under the new system, with 
the independent dealer fixing 
his own margin of profit, com- 
petition has freer play, it stated. 
“Under the old system, the 
chains endeavored to maintain 
a price at their stations which 
allowed the dealer from 3.5 to 
4 cents a gallon margin. Some 
individual operators were con- 
stantly granting concessions be- 
low the posted prices of the 
chains, and by thus reducing the 
quantity sold at the chain sta- 





tions they added materially to 
the latter’s per gallon cost of 
marketing. The experience in 
lowa has been illuminating as 
showing how quickly natura] 
economic forces establish a com- 
mon basis of selling,’’ the article 
continued. 

The removal of support of the 
major companies will show that 
some service stations are located 
where there is not sufficient 
business to warrant their con- 
tinuance, while the others will 
succeed in proportion to the ef- 
forts and abilities of the new 
operators, it stated. 

The Jersey company and its 
subsidiaries started in 1936 with 
approximately 27,500 dealer 
outlets and 2500 company- 
owned stations, but have since 
sold or leased 80 per cent of the 
latter group to private oper- 
ators, The Lamp said. 

Tender Board Wins Suit 

TULSA, Aug. 22.—The Texas 
State Tender Board has the 
right to supervise the movement 
intrastate of oil shipped into 
Texas from a neighboring state, 
a 3-judge federal court ruled 
Aug. 18. The trial was the re- 
sult of an attack by the Pana- 
ma Refining Co. on an order is- 
sued last June by the Texas 
Railroad Commission, which 
made it necessary for shippers 
to furnish detailed information 
on the source of oil produced in 
another state and shipped into 


Texas. The Commission’s or- 
der was written following the 


discovery that several tank cars 
of water had been shipped from 
the Rodessa field in northwest 
Louisiana to East Texas. 





Raise New Orleans Gas Tax 


NEW YORK, Aug. 24.—The 
New Orleans city council has 
just imposed a city tax of 1 cent 
a gallon on gasoline and kero- 
sine sold within the city, accord- 
ing to information reaching the 
American Petroleum Industries 
Committee, This new tax brings 
the total paid by New Orleans 
motorists to 10 cents a gallon, 
as follows: 7 cents state, 1 cent 
federal, 1 cent parish and 1 cent 
city. 

The city council also ap- 
proved an increase of 1 per cent 
in the city sales tax, making if 


2? ner cent effective Oct. 1. Gas- 
oline and kerosine are exempt 
from this tax. 

Natronar. Perrorrum News 
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Lion and Root Plan Gasoline Line 


To Meet Adverse Rail Rates 


HE several recent transpor- 
[tation developments whicna 

relate to the Louisiana, 
Arkansas and East Texas refin- 
ing districts, when brought to- 
gether as one picture, show that 
profound changes may soon oc- 
eur. 

Balked in their efforts to ob 
tain rail rate reductions, the 
drift on the part of these refin- 
ers is toward gasoline pipeline 
and water transportation. The 
chief objective is the markets 
which can be reached through 
the inland waterways system of 
the Missisippi River and _ its 
tributaries, 

Latest of the developments is 
announced by the two larg»st 
refiners in the inland Arkansas 
district. Lion Oil Refining Co. 
and Root Refining Co., both at 
El Dorado, have joined forces to 
lay a three-inch gasoline line 
from their plants to the Ouachi- 
ta River. The line will be about 
11 miles long and will cost 
$60,000. 

The Ouachita is a tributary 
of the Mississippi and has 6- to 
§-foot depth from near Camden, 
Ark., its inlet point into the Mis- 
sissippi, north of Baton Rouge, 
where it joins the big river by 
way of the Black and the Red 
tivers. This depth will permit 
use of medium sized barges. 
These can be moved either way 
on the Mississippi and its other 
developed tributary waterways, 
can also be moved coastwise to 
points where advantage can be 
taken of the lower rates being 
established by southeastern 
railroads. 

The Lion considered and 
made surveys for a _ gasoline 
line which would strike directly 
east from El Dorado to the Mis- 
sissippi. This would speed move- 
ment greatly compared to the 
route selected, but the cost ad- 
vantage is vastly in favor of the 
Ouachita River route. 

The size of the line to be laid 
by the two companies is not sig- 
nificant in itself; the possibili- 
ties of a more intensive contest 
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for the Mississippi Valley gal- 
lonage are great. Particularly is 
this true when considered in 
connection with other plans now 
being worked out. As reported 
in NATIONAL PETROLEUM NEWS 
Aug. 19, the East Texas Refin- 
ing Co. is considering construc- 
tion of a gasoline line from its 
Longview, Tex., refinery to 
Natchez, Miss. Nothing new has 
developed on this project except 
that it is Known in the steel 
trade that bids have been asked 
on 225 miles of 8-inch pipe. 
Freeman W. Burford, president 
of the East Texas company, has 
refused comment on his plans. 

It has been vaguely known in 
the East Texas country for the 
past three or four months that 
a gasoline pipeline plan was in 
the offing. Sometimes the ru- 
mors had it that the line would 
be a co-operative project, joint- 
ly financed by several of the 
stronger East Texas refiners. 
Current reports are that the 
Burford interests will lay the 
line and finance it but will han- 
dle gasoline for other compa- 
nies on common carrier basis. 
There are a dozen or so of these 
stronger plants, some of which 
have grown from the skimming 
plant stage within the past two 
vears. Prominent among them 
are these: 


Capacity 
Company Location Bbls. Daily 
Danciger O. & R. Longview 6,500 
East Texas Ref. Longview 12.000 
Hurricane Petroleum Overton 5.000 
Solvex Refineries, Inc.Gladewater 4,500 
Trio Refining Arp 2,500 


General American Oil Gladewater 4,000 
General American Oil Gladewater 5,000 
Premier O. & R. Longview 4,000 
Tyler, Tex., O. & R. Tyler 15,000 


MeMurrey Refining Arp. 4,000 
Texas Oil Products Gladewater 4,500 
Southport Petroleum Kilgore 5,000 


A few others have limited 
cracking equipment, but most 
refiners in the field besides the 
ones listed rely chiefly on intra- 
state markets. 

The only gasoline line from 
East Texas now is the one re- 
cently completed by Humble 
Oil & Refining Co. to its Bay- 


town refinery. This line moves 
only natural gasoline and was 
put in chiefly to transport pro- 
pane and butane material. 

One line now moves gasoline 
from the Shreveport district to 
the Gulf Coast. Louisiana Oil 
Refining Corp. (Cities Service) 
some years ago leased an 8-inch 
crude line from Shreveport to 
Port Neches, which is near Port 
Arthur, and has used it for light 
products. Recently the lease 
was renewed and _ additional 
pump station equipment is re 
ported to be contemplated 
which will increase line capacity 
to about 20,000 barrels daily. 
Products moved through this 
line are loaded on tankers at 
Port Neches for coastwise ship- 
ment. 

Other plants in the Shreve- 
poit district include Atlas Pipe 
Line Corp., or Spartan, with 
12,000-barrel plant: Griswold 
Refining Co., 2500 barrels and 
Rodessa Oil & Refining Corp., 
7500 barrels. The latter is con- 
trolled by the group which owns 
Hurricane and Trio refineries in 
Kast Texas. The Shreveport dis- 
trict also contains the 7,000- 
barrel plant of The Texas Co. 
It probably would not figure in 
arrangements for pipeline 
movement of its products. 

The Lion and Root compa- 
nies, which will lay the short 
line from El Dorado, Ark., to 
the Ouachita River, have ca- 
pacities respectively of 13,000 
and 12,000 barrels, skimming 
and cracking. The three other 
plants in this district are those 
of Berry Asphalt Co., 2000 bar- 
rels capacity; Henry H. Cross 
Co., 6000 barrels, and MacMil- 
lan Petroleum Corp., 2500 bar- 
rels. The Cross plant is equipped 
with cracking process. 

Decision of the Louisville & 
Nashville railway not to extend 
its proposed rate reductions to 
the Louisiana-Arkansas and 
Kast Texas districts into south- 
eastern territory, as reported 
in the Aug. 19 issue of NATIONAL 
PETROLEUM NeEws, is believed 
to have speeded the planning of 
refiners in these areas’ for 
cheaper transportation. The 
proposed reductions affect ter- 
ritory east of the Mississippi 
and limit thereby the rail ship- 
ments of the Shreveport, El 
Dorado and East Texas refiners 
who have had some outlet here- 
tofore by rail into Mississippi, 
Alabama, and Georgia. 

Pipeline and water movement 
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from inland districts west of 
the Mississippi are considered 
to have definitely been hastened 
by the rail carriers’ refusal to 
level out the differentials which 
will prevail after the new rail 
rates to points east of the Mis- 
sissippi have gone into effect. 


Northwest Jobbers Meet 
Week of January 18 


MINNEAPOLIS—tThe two an- 
nual conventions of the North- 
west Petroleum Association will 
be held during the week of Jan. 
18, Elwin E. Hadlick, president, 
has announced. 

The North Dakota division 
will meet Jan. 18 and 19 in Bis- 
marck at the Patterson hotel. 

The Minnesota division will 
meet Jan. 21 and 22 in Minneap- 
olis at the West hotel. 


To Test Chain Tax 
Law in Wisconsin 
By Teletype 


MADISON, Aug. 3.—Oil com- 
panies in Wisconsin have start- 
ed atest of the state chain store 
licensing law, which requires 
payment of the license fee on 
outlets which have been leased 
out for independent operation. 
Also payment of the license fee 
on bulk plants was attacked. 

The Wisconsin law became ef- 
fective Oct. 1, 1935. Taxes on 
leased stations and bulk plants 
for the last quarter of 1935 and 
all of 1936 have not been paid 
by the oil companies. Recently, 
the state tax department made 
demands for payment, setting 
August 1 as the deadline. 

However, oil companies, in- 
cluding Standard of Indiana, 
Shell, Cities Service, Wadhams, 
Sinclair, Barnsdall, The Texas 
Co., and Mid-Continent filed suit 
last week in Dane County (Mad- 
ison) circuit court. 

Judge A. C. Hoppmann grant- 
ed a temporary injunction re- 
straining the state tax commis- 
sion and Attorney General 
James E. Finnigan from enfore- 
ing the license law until after 
the suits have been completed. 
He set August 24 as the date for 
a hearing. 

The companies contend that 
stations which have been leased 
to. and are being operated by, 
individuals outside their control 
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are not subject to the license 
fee required by the chain store 
tax. 


The companies also contend 
that bulk plants are not “sales 
outlets” but merely terminal 
points for goods in interstate 
commerce, and, being part of in- 
terstate commerce  organiza- 
tions, are not subject to the 
state license levy. 

As far as it is known, none of 
the companies have brought ac- 
tion in federal court. 





Gasoline Association to Meet 


LOS ANGELES, Aug. 20.— 
The California Natural Gaso- 
line Association will be held in 
the Town and Gown Hall of the 
University of Southern Cal- 
ifornia on Sept. 10. E. L. Davis, 
petroleum engineer of The 
Texas Co., is scheduled to talk 
on the beaning of flowing wells. 
The paper will take up the par- 
ticular reason for changing 
beans and the effect of such 
changes on gas oil ratios and 
sub-surface structure. 

An entertainment committee, 
headed by Gus Wetzel, promises 
some interesting diversion in 
the form of a demonstration by 
the Walt Disney Studios. The 
show will include actual pro- 
cedure followed in making the 
Disney cartoons. 


9,138,.000-Barrel Crude 
Stock Cut in 9 Weeks 


WASHINGTON, August 20, 
1936.—For the ninth successive 
week crude stocks in the United 
States declined during the week 
ending August 8&, according to 
the Bureau of Mines The aggre- 
gate decrease during these nine 
weeks has been 9,138,000 bar- 
rels. The total on August 8 was 
305,315,000 barrels, a decrease 
of 1,436,000 barrels from Au- 
gust 1. 


Aug.1 Aug.8 Change 


Grade (Thousands of Barrels) 
Penna. grade ..... 1,066 4,136 70 
Other Appal. ........ 745 794 , 49 
Lima-N. E. Ind.-Mich. 1,270 1,242 28 
PE Sh. WH 5 TRG, scsescessscnssecss 10,389 105171 32 
N. La. and Ark. .... 10.795 10,582 213 
W. Tex. and S. E. N. Mex. 29,066 29,526 460 
Baet TOROS . cscsceccies 21,491 21,193 298 
Other Mid-Cont. ... 121,841 121,179 662 
Gulf Coast <..ss:... ; 28,446 28,055 391 
Rocky Mountain . 26,217 26,100 117 
COTIBORUER cosccsccessessvess 33,592 32,945 — 647 
ARE, Geencicaccutnciins .. 2,383 2,767 + 384 

Total reported weekly..290,051 288,690 —1,361 
Estimate of unreported.... 16,700 16,625 -—— 75 

Total BtOCKsS. ..:..ccccecmsess. 306,751 305,315 —1,486 





To Discuss New Road 
Building Methods 


HELENA, Mont., Aug. 24.— 
New developments, the _ con- 
struction, and the maintenance 
of bituminous roads will be the 
three major topics of discussion 
before the second annual Mon- 
tana Conference on Modern 
Bituminous Practice, to be held 
Sept. 8, 9, and 10 at Many 
Glacier Hotel, Glacier National 
Park, Montana. 


The method of presenting the 
data and papers to the con- 
ference is somewhat unique. 
For each of the three subjects, 
Development and Fundamen- 
tals, Practical Design and Con- 
struction, and Maintenance of 
Bituminous Surfaces, seven men 
will prepare papers, which will 
be summarized by the chairman 
of that section, this summary 
being presented in a paper of 
about one hour duration. Fol- 
lowing this presentation, a gen- 
eral discussion of the subject 
will be held by the conference. 

Dr. F. C. Lang, professor 
of highway engineering, Uni- 
versity of Minnesota, will be in 
charge of the first section, on 
Tuesday afternoon, Sept. §&. 
N. F. McCoy, of the Bureau of 
Public Roads, San Francisco, 
will be chairman of the section 
on practical design and con- 
struction, Sept. 9. Maintenance 
of bituminous surfaces will be 
discussed with H. G. Nevitt, 
manager of the road oil and as- 
phalt division, White Eagle 
division, Socony - Vacuum Oil 
Corp., of Kansas City. 


With these chairmen the fore- 
most road building engineers 
and bituminous’ technologists 
of the country will co-operate, 
preparing the preliminary pa- 
pers and taking part in the dis- 
cussions. 

The last day of the meeting 
will be occupied with reports 
and a business meeting  fol- 
lowed by an inspection trip to 
look over the bituminous roads 
built in the park during recent 
years. The state of Montana has 
built some 2000 miles ot 
bituminous surfaced roads dur- 
ing the last two seasons, and the 
conference is expecting the 
largest attendance of road 
builders and producers of road 
materials in the history of the 
west. 


NATIONAL PetroteuM News 
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13 Per Cent Increase in September 


Gasoline Demand is Forecast 


WASHINGTON, Aug. 20, 1936 


OMESTIC demand for gas- 
D oline during September 

will total 42,910,000 bar- 
rels, a daily average of 1,430,- 
300 barrels, according to the 
Bureau of Mines. This is 13 per 
cent above the reported demand 
for September, 1935, although 
only about 9 per cent above 
“normal” for September, the re- 
port said. 

Besides this, gasoline exports 
will total 2,600,000 barrels, the 
Bureau predicted. 

Daily average production of 
crude oil in September to meet 
estimated demand and provide 
for reasonable changes in stocks 
is 2,864,000 barrels, the bureau 
calculates. This is 72,900 bar- 
rels below the bureau’s recom- 
mendation for August but 251,- 
000 barrels (10 per cent) above 
September, 1935. 

“Performance as_ regards 
motor-fuel stocks,’ the bureau 
commented, “surpassed expecta- 
tions in June; 4,228,000 barrels 
being withdrawn as compared 
with 4,019,000 barrels recom- 
mended. Stocks of finished and 
unfinished gasoline on June 30, 
totaled 67,377,000 barrels. Ac- 
cording to reports of the Ameri- 
can Petroleum Institute, about 
3,000,000 barrels were’ with- 


drawn in July, making stocks 
of July 31, about 64,400,000 
barrels, 


“Tf 5,000,000 barrels is taken 
out in August, as previously 
recommended, 3,980,000 bar- 
rels in September, as proposed 
herewith, and possibly 2,500,- 
000 barrels in October, stocks of 
October 3 (52,900,000 bar- 
rels) will be only slightly above 
the economic minimum for the 
vear,”’ the report said. 

Production of 40,730,000 bar- 
rels of gasoline will be required 
in September, the Bureau 
figures after deducting benzol 
production and “direct’’ sales of 
natural gasoline (totaling 800,- 
000 barrels) and making ad- 
justments for exports stock de- 
crease and ‘“‘direct’’ sales. This 
total production was distributed 
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among the refining districts, as 


follows: 
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Gas Tax Collections 
Up $2,500,000 


WASHINGTON, 


24.— 
Collections of the Federal Gaso- 
line Tax for July totaled $14,- 
512,178 as compared with $12,- 
013,536 in July a year ago, the 


Aug. 


Internal Revenue Bureau 
ports. 

Lubricating oil taxes totaled 
$2,311,106 in July as against 
$1,579,603 for the correspond- 
ing month in 1935. The tax on 
transportation of oil by pipe- 
lines totaled $866,406 as com- 
pared with $691,399 a year ago. 


Tre- 


Lispute Federal Gas Tax 
On City Functions 


NEW YORK, Aug. 24.—A 
settlement of the question as to 
what city departments consti- 
tute “essential government 
functions” and as such are not 
liable to pay the federal tax on 
the gasoline they use, is expect- 
ed when a decision is rendered 


in a test suit brought by the 
Richfield Oil Corp. against the 
City of New York. The latest 


move in the case occurred today 
when the New York Supreme 
Court reserved decision on a 
motion of the city to dismiss the 
suit. 

Richfield is suing the city to 
obtain payment of approximate- 
ly $82,000 which represents the 
amount of federal gasoline 
taxes paid by Richfield on gaso- 
line sold to various city depart- 
ments during 1933 and 1934. 
The city contends it is exempted 
from payment of the federal tax 
on the gasoline used by 
departments. 

The federal government 
that the only ‘‘essential govern- 
ment functions’? which are tax- 
exempt on the gasoline they use 
are the Fire, Police, Education 
and Welfare departments. The 
city contends that the Depart- 
ment of Parks, Docks, Water 
Supply, Gas and_ Electricity, 
Transportation and Independ- 
ent Subway System, Work Divi- 
sion and Work Finance, Public 
Works and Board of Education, 
who purchased the gasoline 
from Richfield, all are essential 
government functions. 

The decision is expected to be 
of considerable interest as sim- 
ilar situations prevail in prac- 
tically every city in the country. 


these 


Says 
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Brandywine Unloads56,000 Barrels 


Of Gasoline 


LOS ANGELES, Aug. 25 


HE pertinent question of 
T whether or not the tanker 

Brandywine, loaded with 
approximately 56,000 barrels of 
Mid-Continent gasoline’ con- 
signed to independent operators 
on the Pacific coast, would dock 
at a southern California port 
has been definitely settled. 

The Brandywine’ unloaded 
38,000 barrels of gasoline here, 
meeting all state specifications 
and exhibiting all the necessary 
permit papers. The specifica- 
tions of the gasoline were, 63 
gravity, 98 initial, 392 end point 
and 62 octane. The indicated 
tank wagon price on the cargo 
was to be 11.75 or 12 cents in- 
cluding tax, which is’ approxi- 
mately the prevailing range on 
cut price brands in the Los An- 
geles basin. The balance of 
the cargo is to be landed at 
Richmond, Cal. 

For a time, there appeared to 
be considerable question of 
whether part of the cargo 
would be landed in southern 
California, Officials of Fletch- 
er Oil Co., to which the ship- 
ment was consigned, said the 
boat might proceed north and 
unload portions of the cargo at 
Tacoma, Wash., Portland, Ore., 
and Richmond, Calif. and stop 
at San Pedro on the way back. 
Terminal facilities and tank- 
age are controlled at all four 
points. 

A new angle to the situation 
developed the past week when 
the California Department of 
Weights and Measures said a 
representative would meet the 
ship if attempts were made to 
land part of the cargo in this 
state. Interest of state author- 
ities in the matter results from 
an enactment by the 1933 ses- 
sion of the legislature that pro- 
hibits importations of petroleum 
products into the state unless 
certificates are presented to 
show the products were manu- 
factured in accordance with le- 
gal requirements of the orig- 
inating state. 


in California 


During existence of the Pa- 
cific Coast Petroleum Agency, 
under the NRA, a cargo of gas- 
oline claimed produced from 
“hot” oil in Texas was nego- 
tiated for by Fletcher Oil Co. 
and shipped to the west coast 
on the tanker Papoose. The 
same law was invoked to pre- 
vent landing of the low priced 
gasoline in California and a 
temporary injunction was ob- 
tained to deny it admission in 
the Pacific Northwest. This was 
under a section of the NIRA. By 
a consent decree, the shipment 
was unloaded and marketed on 
the Pacific Coast at prices that 
did not disturb the market 
structure. 

It was perhaps. significant 
that the consignee in the case 
of the Papoose and of the 
Brandywine is the same — the 
Fletcher Oil Co.—and it was 
considered hardly likely that 
the necessary papers would not 
have been obtained to unload 
the Brandywine. 

The California law, which 
prohibits importation, sales and 
distribution of illegally pro- 
duced oil or of products made 
from such oil, is contained in 
Chapter 689 of the 1933 Stat- 
utes. It requires a permit from 
the Dept. of Weights and Meas- 
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Daily Average Production, Im- 
portant Districts, American 
Petroleum Institute Figures 

Week Ended 
Aug. 22 Aug. 15 
Barrels Barrels 

Oklahoma City 156,900 164,500 

Total Oklahoma 605,300 601,450 

East Texas ; $32,300 $51,250 

Total Texas 1.173.400 1.1638,050 
todessa . 59,750 AR.800 

Total Louisiana. 234.350 232,350 

California : D76.500 591,600 

East of Rockies 2,493,100 2.478.800 

Total U. S. 3.069.600 3,070,400 

Crude Imports 86.000 88.430 

Total New Supply 3,155,600 3,158,830 














Every effort was made to pix 
vent or hinder the unloading o} 
the Brandywine on the Pacifi 
Coast, in order to discourag: 
repetition. On the other han: 
the buyers of this cargo contend 
they have the right to find th: 
supplies outside the California. 
area as long as a profitable di! 
ferential exists between prices 
here and the Gulf. 

They point to the intercoasta! 
movement of California gaso 
line and claim the product is be- 
ing shipped out of this state to 
Atlantic Domestic and Foreign 
points at low prices in order to 
maintain artificially high prices 
here. In substantiation of this, 
these independent buyers draw 
attention to the differential be- 
tween reported quotations of 
to 5.5 cents a gallon on export 
gasoline and the domestic tank 
wagon price of 9 cents, exclu- 
sive of all tax. 

Indications were the past 
week that if the Brandywine 
was successfully unloaded that 
other shipments would follow. 


Minnesota To Reduce 
Inspection Fee 


MINNEAPOLIS, Aug. 24.—A 
reduction of 50 per cent in the 
state inspection fee on kerosine 
and fuel oils in Minnesota Sept. 
1 is announced by the North 
west Petroleum Association. The 
reduction is being made by the 
chief oil inspector. 

The present inspection fee is 
2 cents per 50-gallon. barre] 
The 2 cent per barrel rate will 
be continued on gasoline, but 
after Sept. 1, the kerosine and 
fuel oil rate will be reduced to 
1 cent per barrel. 

Minnesota inspects fuel oils 
above 24 gravity. All inspected 
fuel oils under the inspection 
law are classified as distillate 





Col. Thompson Re-elected 
3y Teletype 


AUSTIN, Tex., Aug. 24. 
Texans gave Col. E. O. Thom) 
son, chairman of the Texas Rail 
road Commission, a decisive vii 
tory Saturday over Frank 5 
Morris of Dallas, in the demo 
cratic primary run-off, the col 
onel’s’ re-election being ver) 
definite assurance to the oil in 
dustry that there would be n 
shift in balance of power on that 
important oil regulatory body 
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Costs of Gasoline Retailing Shown 


In PAB Survey 


WASHINGTON, Aug. 22 
CTUAL cost of selling a 
A gallon of gasoline through 
the average service sta- 

tion is 3.6 cents according to a 
survey of retail outlets in Al- 
len County (Fort Wayne), Ind., 
by the late Petroleum Adminis- 


trative Board. Actual costs 
range from 2.67 to 5.31 cents 


depending on gallonage sold. 

“Economic” cost of selling 
gasoline through these outlets 
is considerably higher than the 
“out of pocket’’ cost. This eco- 
nomic cost includes arbitrary 
charges for labor in proprietor- 
operated stations, depreciation 
and other charges not even con- 
sidered by the average retail- 
er. Economic costs of selling a 
:allon of gasoline range from 
> 35 to 6.88 cents per gallon and 
iverage 4.61 cents, the survey 
S..OWS. 

Che object of the Allen Coun- 
ty survey was to determine the 
cost of operating each station as 
though it were an independent 
unit. However, out of 411 re- 
tail outlets in the county, less 
than one-third had records suf- 
ficient to fill out the question- 
naire used by the PAB field men. 

Allen County, including the 
city of Fort Wayne, was chosen 
because a similar survey was 
made there in 1927 for a gaso- 
line pump manufacturer. Be- 
tween 1927 and the fall of 1935, 
when the PAB survey was made, 
the number of pumps increased 
from 785 to 1182. Of the total 
reported by the PAB, 801 are 
located within a 3-mile radius 
of the center of the city. 

Of the 1182 pumps in Allen 
County, including Fort Wayne, 
446 are the 10-gallon visible 
tvpe: 648 are electric-meter 
type: 58 are computer-electric 
tvpe: and 380, blind hand op- 
erated. 

Of the 411 retail outlets in 
the county. 266 (approximately 
65 per cent) are drive-in stations 
at which motor fuel is the prin- 
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at Fort Wayne 


cipal product. This figures out 
to an average of about one re- 
tail outlet to each SS or S89 mo- 
tor vehicles, using 1934 regis- 
tration data. 

Of the 119 outlets segregat- 
ing their sales as between total 
and third grade gasoline, the 
average percentage of third 
grade sold was 10.67 per cent. 

Figures on the sale of pre- 
mium gasoline were not obtain- 
able, the report said, but it was 
generally stated that the sales 
of that quality motor fuel ap- 
proximated that of third grade. 
Many outlets confined their 
sales to regular and third grade 
motor fuel, it was said. 

With figures available from 
149 outlets, the PAB figured 
the average ratio between sales 
of lubricating oil and gasoline 
was 1.94 gallons of oil to each 
100 gallons of gasoline. 

Data from 117 drive-in sta- 
tions, both in Fort Wayne and 
the county outside the city, was 
included in the analyses of 
costs at retail motor-fuel out- 
lets. Included in this number 
were 10. stations completely 
equipped with one-stop service 
facilities, 18 with inside lubri- 
cating and washing facilities, 
16 with inside or enclosed grease 
houses, and 65 with pit, grease 
rack, or outside hoist. Besides 
these, there were 7 drive-in sta- 
tions without the equipment 
mentioned and one trackside 
station. 

Of these 117 stations, prob- 
ably one-fifth were owned and 
operated by major oil companies 
at the time of the survey. 

To put all of these 117 sta- 
tions on a comparable basis, the 
PAB has ineluded salaries for 
the proprietor-operator, rentals 
basis on one-cent a_ gallon, 
charges for depreciation and in- 
terest on real estate investment, 
where these were not included 
in the ‘factual costs” renorted bv 
the operators. From these ad- 
justed figures, the PAB has 









compiled a tabulation of 


“eco- 
nomic costs” for these stations. 
Tabulated below are the av- 


erage amounts expended for 
each item of expense and the 
percentage of total expense, as 
found in the “economic costs’”’ 
determined by the PAB: 


Analysis of “Kconomic 
At 117 Stations 


Expense 


Costs” 


Per Cent of 
Averages Total 


Expenses Per Outlet Expense 
BUCNNGED cassecivasesins. $ 687.59 14.35 
Heat, light, wate) 

and power ........ 271.07 5.66 
Insurance .............. 38.25 SO 
pil > renee 106.76 2-40 
Service and sup 

WOON = sc sicstaanatecs 151.49 3.16 
Stationery and 

ae 15.69 30 
Telephone and tele- 

SEER) Sais cccssdecesenis 29.08 61 
Maintenance and 

FORGIES icscicisinccs 80.83 1.69 
Miscellaneous ..... 26.02 54 
PRY EO Saicsscacicsinis 2,609.10 D4.44 
Credit losses ........ £8.09 1.00 
Advertising .......... 57.43 1.20 
> per cent interest 

on real estate 

investment 207.66 4.44 
Depreciation ....... 157.99 9.55 

TOTAL nasecas 4, baa 1O0.00 

*Khrclusive of all yallonage and gross income 

It will be noted that labor 


costs, amounting to more than 
half the total expense, are by 
far the largest item of cost in 
operating a filling station. With 
rental and depreciation added 
to labor costs, the result con- 
stitutes about 80 per cent of the 
total cost. 

On the basis of ‘‘economic 
costs’’, the PAB found that the 
five stations in the group sell- 
ing more than 175,000 gallons 
of gasoline annually, had an av- 
erage cost of 3.35 cents per gal- 
lon. The average gallonage of 
these five stations was 253,999 
gallons. 

For the 25 stations in the 
100,000 to 175,000 gallon class, 
the ‘‘economice cost’? averaged 
1.34 cents a gallon, while the 
35 stations in the 60,000 to 
100,000 gallon class averaged 
4.39 cents. The 29 stations in 
the 40.000 to 60,000. gallon 
class averaged 5.77 cents: the 
29 in the below 40,000 gallons 
group averaged 6.88 cents. 

These 117 stations included 
both those in the city and out- 
side. Probably 20 or 25 sta- 
tions operated by major com- 
panies were included in this 
number, it is understood. Gas- 


Oline sales averaged 75.28 per 
cent of their total sales. The 
average ‘‘economic cost’’ was 
4.61 cents a gallon, while the 
average yearly gallonage was 
78,210. 

The average ‘‘actual cost’’, as 
reported by the operators, for 
the respective classes of sta- 
tions was: 2.67 cents; 3.56 cents; 
3.36 cents; 4.13 cents; and 5.3 
cents. The average was 3.6 
cents, or slightly more than one 
cent below the average of the 
“economic cost’’ as determined 
by the PAB. 

For retail outlets at which the 
sale of gasoline is secondary 
(such as grocery stores, garages, 
tire repair shops, etc.) the PAB 
figured an ‘‘economic cost’’ of 
3.33 cents a gallon for those in 
Fort Wayne and 4.95 cents for 
those outside the city. 

Although the PAB field men 
made a serious effort to procure 
investment figures, total invest- 
ments were obtainable on only 
41 outlets. The range on these 
was from $750 to $80,000, the 
report said, remarking that it 
was believed that the mathemat- 
ical average for the city was 
high. 

After careful analysis, the 
PAB estimated the total in- 
vestment in outlets in Fort 
Wayne at between $3,333,000 
and $3,500,000. On this basis, 
the investment per thousand 
gallons is slightly more than 
$200. 

For the 37 stations in Fort 
Wayne, the average investment 
is $21,523.17. Of the total, 
$14,122.59 or 65.62 per cent, is 
land; $3,164.52 or 14.70 per 
cent is buildings and improve- 
ments; and $4,236.06 or 19.68 
per cent is equipment. 


The average investment of 
the four stations outside of Fort 
Wayne on which such data was 
available, is $5,289.14 which is 
made up of land about 35 per 
cent; buildings and improve- 
ments, about 38 per cent; and 
equipment, about 27 per cent. 


For those stations in Fort 
Wayne in which no land is in- 
volved, the average investment 
is $6,530.39; of which 61.60 per 
cent is buildings and improve- 
ments and 38.40 per cent, equip- 
ment. At the city stations where 
only equipment is involved, the 
average 
356.91. 


investment is $2.,- 


Three Divisions Formed 


By S. O. Development 


NEW YORK, Aug. 21.—The 
organization of the Standard 
Oil Development Company has 
been split into three divisions— 
technical, commercial and pat- 
ent and legal—in an effort to ef- 
fect more efficient handling of 
the company’s duties, it was an- 
nounced today. 

R. P. Russell, vice-president 
and general manager of the 
present company, will head the 
technical division. Under Mr. 
Russell will be the technical 
service department directed by 
Dr. N. E. Loomis, former head 
of the Standard Oil Co. of New 
Jersey’s technical service divi- 
sion, and the development and 
research department. The lat- 
ter will be headed by E. V. Mur- 
phree with Dr. G. M. Maverick 
as assistant manager. 

The technical division will in- 
clude the general engineering 
department, process’ depart- 
ment, standard inspection lab- 
oratory and a newly formed 
process engineering  depart- 
ment. The development and re- 
search department will include 
the Esso laboratories and the 
development department at 
Bayway. 

The new commercial depart- 
ment will be headed by H. W. 
Fisher, former assistant di- 
rector of the Esso laboratories. 
This department will have 


R. Cubicciotti 








charge of sales operations o} 
technical and specialty products 
such as paraflow and iso-octan: 

The patent and legal division 
will continue under the direc- 
tion of W. E. Currie, vice 
president. Dr. Wt J. Sweeney, 
formerly director of the de- 
velopment department of Stand- 
ard Oil Co. of Louisiana 
Baton Rouge, will come to tli 
Esso Laboratories as assistant 
director. His place at Baton 
Rouge will be taken by Dr. C. L. 
Brown, formerly assistant di- 
rector. 





Buys Simms Refinery 

EL DORADO, Ark., Aug. 22. 
—The Lion Oil Refining Co. has 
bought the old Simms Oil Co 
plant at Smackover, Ark., ac- 
cording to announcement here. 
The plant will be razed and cer- 
tain pieces of equipment used in 
Lion’s lube plant which is being 
constructed at present, and the 
remainder of the old. plant 
junked. 


Cubicciotti Heads Union 
Lube, Specialty Sales 


LOS ANGELES, Aug. 19. 
EK. W. Hutton, sales manager 
lubricants and special products 
for Union Oil Co., has resigned, 
effective Sept. 1, to become as- 
sociated with Refiners’ Market- 
ing Co. 

R. Cubicciotti, an employee of 
the company for the past ten 
years, and since 1932 one of Mr 
Hutton’s assistants, was. a) 
pointed to the position by V. H 
Kelly, director of sales. 

Mr. Hutton’s”§ service with 
Union dates back to 1922. He 
was engaged in general sales 
work for the company until 
1930 when he was appointed 
manager of the lubricating oi! 
sales department. In _ April, 
1934, his jurisdiction was ex- 
tended to cover the sale of all 
lubricants and household, auto- 
motive and industrial special- 
ties. 

Within a short time he was 
made technical assistant to the 
manager at the company's 
Oleum refinery. He became as- 
sistant foreman of the com- 
pound in 1930, where he gained 
a thorough understanding of lu- 
bricating oils and greases. In 
1932 he joined the lubricating 
oil sales department in Los 
Angeles. 


NATIONAL PETROLEUM News 


= 


Pe ee a a ae am —h) te De~ ss A 


ee a ee 





y») 


has 
Co 
acC- 
Te. 
-eY- 
1 in 
ing 
the 
ant 


ger 
ucts 
ned, 

as- 


ket- 


ten 
Mr. 
a)p- 


ee 


with 

He 
ales 
intil 
nted 
r Oil 
pril, 

ex- 
f all 
Luto- 
cial- 


was 
» the 
iny’s 
e@ ads- 
com- 
ined 
yf lu- 
In 
iting 
Los 


News 


Consolidated—Cities Service Plan 


For Richfield is Announced 


By JACK N. WESTSMITH 
N. P. N. Staff Writer 


LOS ANGELES, Aug. 21 
EORGANIZATION of Rich- 
R field Oil Co. has been pro- 
mulgated along lines that 
promise to re-establish the com- 
pany as a strong factor in the 
Pacific Coast oil industry. At 
the same time, secured and un- 
secured creditors will receive a 
return on their holdings and a 
right to subscribe to securities 
in the new company. 

Announcement of the plan 
followed negotiations and trad- 
ing between creditor groups and 
interested purchasers that start- 
ed soon after Jan. 15, 1931, 
when Wm. C. McDuffie was ap- 
pointed federal receiver’ in 
equity for Richfield. In March, 
1932, he wasappointed receiver 
for Pan American Co., a Rich- 
field subsidiary. 

From time to time during the 
period of negotiations resulting 
in the plan just submitted, 
the properties of Rich- 
field and Pan American were 
offered for sale as a whole 
at a minimum price of 
$29,656,510, fixed by the court. 
No bids of this amount were re- 
ceived and it looked as though 
a proposal would be entertained 
to reduce this minimum figure. 
No other plans for reorganiza- 
tion of the properties are before 
the court or committees. In 
fact, none of the other parties 
that have evidenced interest in 
the Richfield deal has submitted 
a plan since Aug. 138, 1935, 
when Standard Oil Co. of Cali- 
fornia withdrew its offer. 

Principals in the plan just 
submitted are essentially Con- 
solidated Oil Corp. and Cities 
Service Co. From the start 
these two companies’ have 
shown considerable interest in 
the outcome of the Richfield re- 
organization. 

In March 1936, Consolidated 
and Cities Service got together 
on a deal looking toward ulti- 
mate consummation of the Rich- 
field reorganization. At this 
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time Cities Service transferred 
its security holdings in Rich- 
field and Pan American, which 
had been acquired either on the 
open market or through trading 
Cities Service stock for these 
equities, to Rio Grande Oil Co., 
a Consolidated subsidiary. 

In exchange for these securi- 
ties, which included $6,383,000 
principal amount of Richfield 
bonds and $1,503,000 of Pan 
American bonds and substan- 
tial majorities of both Richfield 
common and preferred stock, 
Cities Service received one half 
interest in Rio Grande. 

All of the capital stock of 
Richfield Oil Corp. of New York, 
the eastern distributing subsid- 
iary of Richfield, and the in- 
debtedness of that unit as of 
June 30, 1934 to Richfield and 
to the receiver were sold to Sin- 
clair Refining Co., another Con- 
solidated subsidiary. 

The purchase price of this 
eastern unit was $4,400,000 and 
Sinclair Refining also paid to 
the Richfield receiver $650,000 
in payment of indebtedness ac- 
crued subsequently to June 30, 
1934. This cash was used to 
make possible a payment of $5,- 
500,000 to the United States 
government as settlement of a 
claim of more than $9,000,000 
against Pan American. 

Under the plan now before the 
creditor groups, properties of 
Richfield and Pan American will 
be consolidated with those of 
Rio Grande. It is also pro- 
posed to put between $15,500,- 
000 and $20,000,000 of new 


California 
149,485,084 


95,950,524 


Standard of California 
Shell Oil Co. 


Union Oil Co. 75,882,644 
Richfield-Rio Grande 76,541,353 
Associated Oi] Co. 68,667,178 
General Petroleum Corp. 63,655,503 
Texas Co. 36,167,210 


capital into the reorganized con- 
cern. 
To date, $15,500,000 of this 


new money has been underwrit- 
ten by investment bankers, oil 
companies and others. The new 
money will provide the com- 
pany, which will include the 
Richfield name, with an initial 
net working capital of about 
$26,500,000. This will be used 
to further improve the position 
of the consolidated unit through 
acquisition or development of 
crude oil production and reha- 
bilitation and modernization of 
refineries and other facilities. 

Receiver McDuffie has con- 
sistently deplored the delay in 
reorganization because the in- 
flated book value of properties 
and facilities resulted in abnor- 
mal charges for depreciation 
and depletion. That situation 
will be immediately corrected 
under this reorganization 
scheme. 

Consolidation of Richfield and 
Rio Grande properties and dis- 
tribution facilities will elevate 
the new concern into a position 
of major importance on the Pa- 
cific Coast. On the basis of net 
taxable gallonage reported by 
the principal marketers in the 
states of California, Oregon, 
Washington and Arizona _ for 
the first six months of 1936, the 
new Richfield-Rio Grande com- 
pany would hold approximately 
10 per cent of the total. 

In an accompanying table is 
a breakdown of the distribution 
by companies in the four states: 
(Total sales of secondary com- 
panies are not included in the 
figures of the parent company 
although, as a general rule, the 
total reflects most of the sales 
of the secondary. For instance, 
sales by Gilmore Oil Co., which 
is affiliated with General Petro- 
leum Corp., were reported as 
only 801,065 gallons for the six 
months in California. The bulk 
of Gilmore’s sales were included 
under the total reported by Gen- 
eral Petroleum. On the other 
hand, Seaside Oil Co., a sec- 
ondary of Associated, reported a 
large part of its sales. 


Oregon Washington Arizona Total 
22.991.084 32.953.806 10.635.705 215.295,679 
18.191,.842 27.935.252 6.172.368 148,249,986 

9.791.836 17,125.006 2.649.214 106,448,800 
10.411.343 13.917.696 3.476.136 104,346,528 
10,274.908 14.425 376 1.164.906 94.532,368 

8.123.332 18.129.998 2 652 053 92,560,886 

7,594,597 10,843,936 7,507 228 62,112,971 


Present bondholders and un- 


secured 


creditors of Richfield 


and Pan American will be of- 








fered the first opportunity of 
subscribing to new securities by 
which additional capital is 
raised. Two offerings are con- 
templated in the plan; one of 
4 per cent convertible deben- 
tures in the aggregate of $10,- 
000,000 principal amount; and 
another of 1,000,000 shares of 
new common stock at $10 a 
share. 

The offering of debenture 
units is underwritten through 
Rio Grande Oil Co. by Con- 
solidated and Cities Service. 
The stock is underwritten to the 
extent of $5,500,000 by Kuhn, 
Loeb & Co., Consolidated, Cities 
Service, Petroleum Corp. of 
America, Atlas Corp. and Blyth 
& Co. 

Based on a pro forma balance 
sheet prepared by Price, Water- 
house & Co., using June 30, 
1934 figures, the new company, 
will have $17,900,000 in cash 
and total current assets of over 
$33,500,000. Current liabilities 
will be $6,800,000. Capital as- 
sets carried on the balance sheet 
would be in excess of $19,300,- 
N00. . 

The company will have the 
following initial minimum cap- 
italization: 

1. $10,000,000 — fifteen-year 
4“ convertible debentures, con- 
vertible into new common stock 
at $15 in three years, $17.50 in 
the next three years and $20 
during the next four years. 

2, A minimum of 3,560,000 
shares of new common stock. 

3. Warrants for purchase of 
1,250,000 shares of new com- 
mon stock at the prices shown 
above for the period following 
inauguration of the plan. 

Cash received from exercise 
of the warrants is to be applied 
to the purchase or redemption 
of debentures as long as there 
are any outstanding. 

Following are the bonds and 
claims to be treated in the re- 
organization: 


Richfield Bonds (Principal amount outstanding ) 


creditors is planned. The min- 
imum allocation per $1000 
bond or claim is estimated as 
follows: 


Richfield bonds ............ 47.90 shares 


Pan American bonds.... 42.00 shares 
Richfield unsecured 
RUNING os cccascavaversusesseee 22.20 shares 


Pan American unse- 
eured claims. .«.........:. 


bo 


.60 shares 


In addition to the above, 
these creditors will be given the 
right to subscribe to units, each 
consisting of $100 4% fifteen- 
year convertible debentures, 1 
share of new common stock and 
2 ten-year warrants for the pur- 
chase of common stock. Allo- 
cation of units on the basis of 
$1000 bond or claims would be: 


Units 
at $100 
per Unit 

MAGHRGCIA DOMES -s..cccescccsiccdescsceticccsstes BeOo 
Pan American bonds. ..........<..:0050. Z.A0 
Richfield unsecured  ...............cceseees 1.10 
Pan American unsecured.............. 13 


Each $1000 of bond or claim 
will also receive the right to 
subscribe to new common stock 
on the following estimated min- 
imum basis: 


Shares 
at 310 
Richheld “DORGS. .ccdicinckcicwicee 23.95 
ran American. bonds. ...:....<...0.0: 21.00 
Richfield unsecured ................0... 11.09 
Pan American unsecured. ........ Be, is 


Rio Grande will be allocated 
865,000 shares of new common 
stock and 500,000 warrants 
under the plan for the proper- 
ties which it will transfer to the 
new company and for the un- 
derwriting of the debenture 
units. Rio Grande’s holdings of 
$6,383,000 of Richfield bonds 
and $1,503,000 Pan American 
bonds and $91,051 of Richfield 
unsecured claims will receive 
the same pro rata treatment as 
all other bonds and claims. 

Properties and facilities to be 
turned over by Rio Grande to 
the new company under the 
plan will include interests in oil 
and gas leases covering approxi- 


$24,981,000 


Pan American Bonds (Principal amount outstanding exclusive 


of $1,296,000 pledged to secure 


Richfield Bonds) 


9,145,400 


Richfield Unsecured Claims (exelusive of $28,000,000 claim of 


Richfield Bonds against Richfield 
timated not to exceed 


Pan American Claims (exclusive of the claim of Pan American 


unmortgaged assets) es- 


19,500,000 


Bonds estimated at $9,480,060 against Pan American un- 


mortgaged assets) not to exceed 
Total 


Allocation of 2,000,000 shares 
of new common stock to present 
bondholders and unsecured 
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$59,826,400 


mately 1875 acres in California, 


and in 74 producing wells on 


this land. Its net proportion of 





the average daily production of 
oil for the month of June, 1935 
under _ proration restriction 
amounted to approximately 
3200 barrels a day. It also owns 
leases On approximately 14,500 
acres of undeveloped acreage in 
the state. 

Rio Grande has a refinery at 
Vinvale — 10,000-barrel  ca- 
pacity with a 3000-barrel crack- 
ing unit. It also owns two 
natural gasoline plants; one at 
Long Beach and the other at 
Santa Fe Springs, and has half 
interest in another such plant 
at Elwood, Calif. 

Deep water terminals are 
owned by the company at Long 
Beach and at Elwood. Short 
pipe lines connecting the _ pro- 
ducing fields to the refinery and 
the refinery to the marine ter- 
minal are held by Rio Grande. 

Its marketing facilities and 
distribution are listed among 
the principal contributions by 
Rio Grande to the consolidation. 
On June 30, 1936, the company 
owned 55 bulk distributing 
plants, of which 33 are located 
in California, 20 in Arizona and 
2 in Nevada. 

It also has 544 retail service 
stations, of which 408 are in 
California, 133 in Arizona, and 
3 in Nevada. A majority of such 
stations are neither managed 
nor operated by Rio Grande, but 
are managed and_ operated 
under leases, or other forms of 
agreement. The company also 
has 1127 other retail outlets for 
its products in this territory. 

Management of the new con- 
cern has been indicated in the 
plan by the naming of the fol- 
lowing individuals to the Board 
of Directors: Fred Bartlett, 
capitalist, 9asadena; F. R 
Coates, president Cities Service 
Co.; H. R. Gallagher, president 
Consolidated Oil Corp.; W. Al- 
ton Jones, first vice-president 
Cities Service Co.; Charles 8. 
Jones, president Rio Grande: 
George MacDonald, capitalist, 
New York; G. Parker Toms, 
chairman Richfield Reorganiza- 
tion Committee: P. H. O'Neil, 
director Petroleum Corporation 
of America; and H. F. Sinclair, 
chairman Executive Committee 
Consolidated Oil Corp. Wm. © 
McDuffie, receiver for Richfield. 
has been asked to act as a di- 
rector of the new company. His 
acceptance was contingent on 
final confirmation of the plan 
by the court. 
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From Oil & Gas Journal <Au- 


gust 13, 1936 


Dilemma 


It is a wise and well-established rule 
that there should be no_ published 
comment upon the merits of a case 
which is on trial in the courts. While 
scrupulously respecting this limitation 
The Oil and Gas Journal feels it a duty 
to consider certain broad principles of 
public policy affecting the industry it 
represents. 


Wholly aside from the legal position 
of the defendants in the Madison 
grand jury indictments, which is for 
the courts to decide, the manner in 
which it has been exploited in the daily 
press aS an indictment against the 
oil industry requires a definite state- 
ment of fundamental facts. 


As a consequence of the conflicting 
and even flatly contradictory policies 
of the administration at Washington 
the oil industry finds itself in this 
dilemma: 

Unless it cooperates for the solution 
of its problems it is threatened with 
federal control. If it does cooperate 
for the solution of its problems it is 
held subject for prosecution for viola- 
tion of the anti-trust law. 

Consider briefly the outstanding de- 
velopments affecting the oil industry 
under the present administration. 

The importance of oil as an essen- 
tial factor in our national economy 
was early recognized by the adminis- 
tration. In an address before the Amer- 
ican Petroleum Institute at Chicago on 
October 25, 1933, Secretary Ickes 
said: 

“T had hardly been sworn into office 
as secretary of the interior before the 
critical situation with respect to the 
oil industry became a matter of con- 
cern to the administration, and Presi- 
dent Roosevelt instructed me to ¢call 
an oil conference.”’ 

As a result a bill was introduced 
into Congress for federal regulation of 
the petroleum industry but its main 
provisions were embodied in the pe- 
troleum code under the NRA to con- 
serve the nation’s reserves of crude oil 
by keeping supply and demand in bal- 
ance and, by stabilizing the producing, 
manufacturing and marketing opera- 
tions of the industry, increase emplov- 
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Editors See Politics and Dilemmas 


In Federal Oil Investigation 


ment and contribute to national re- 
covery. 

The average value of crude oil per 
barrel from 1859 to 1932 had been 
$1.28. In June, 1933, East Texas crude 
was near the 10-cent level and the na- 
tional average was reported by Ad- 
ministrator Ickes as only slightly more 
than 30 cents a barrel. 

The oil industry was suffering not 
only the effects of the general depres- 
sion but also from a depression of its 
own caused by overproduction. And 
the effects of that condition in the oil 
industry were reflected in every oil 
producing state and in its manufactur- 
ing and marketing operations through- 
out the entire country by curtailment 
of buying power and employment. 

Stabilization of the oil industry was 
therefore recognized as a first essen- 
tial in any progress toward national 
recovery. A slight improvement in 
crude prices began in June and con- 
tinued through August, 1933, brought 
the average to the _ dollar-a-barrel 
level and on October 16 Administrator 
Ickes issued an order fixing minimum 
crude and gasoline prices to be ef- 
fective December 1 on the ratio that 
the price of crude per barrel should 
be 18% times the price at which gaso- 
line was selling per gallon. 

The price of gasoline per gallon be- 
ing estimated at 6 cents the minimum 
price for crude was therefore calcu- 
lated at $1.11 per barrel for Mid-Con- 
tinent oil. 

While this strengthened the crude 
market, continued over-production 
made it impossible to realize the mark 
on gasoline. All the efforts of Admin- 
istrator Ickes and of the Planning and 
Co-ordination Committee proving un- 
suecessful, the suggestion was made 
that the industry be encouraged to co- 
operate in an attempt to solve the 
problem and that the stronger com- 
panies purchase the surplus gasolfne 
which was being dumped upon the 
market by small refiners unable to 
find a market for it except at distress 
prices, 

The plan offered the small refiners 
an opportunity to break even or make 
a small profit in disposing of their 
surplus instead of dumping it at a loss. 
Far from oppressing them it was a re- 
lief. 

This plan of cooperation within the 
industry for stabilization was official- 
ly approved and supported by the fed- 


eral administration, both in the Cali- 
fornia pact and in East Texas, even the 
regulations and forms for contracts 
being furnished by the government 
officials. 

In announcing the East Texas buying 
plan Administrator Ickes said: 

“Tl feel that this plan, intended ‘o 
assist in our general program for bal- 
ancing the production of crude oil to 
consumptive demand, is a real move 
toward stabilization of the industry. 

“Tl wish to express my appreciation 
to the industry for cooperating in this 
plan, which will serve the three-fold 
purpose of relieving the heavy pres- 
sure on the market of excessive stocks, 
of providing a means of preventing 
the overproduction of crude oil which 
results in a flood of gasoline being 
offered for sale at distress prices of 
much less than the cost of legal pro- 
duction, and of furnishing a legitimate 
outlet for the gasoline manufactured 
by small independent refiners.’’ 

There could be no mistaking this 
official benediction by the appointed 
spokesman of the administration. He 
explicitly expressed appreciation of the 
industry’s cooperation in ‘furnishing 
a legitimate outlet for the gasoline 
manufactured by the small independ- 
ent refiners.’’ 

Surely the industry may well be 
pardoned its bewilderment on finding 
another department of the administra- 
tion holding that instead of furnish- 
ing a legitimate outlet for the small re- 
finers it was violating the anti-trust 
law! 

Mr. Ickes’ explanation now may be 
that it was all right under the NRA, 
later declared unconstitutional, and 
Attorney General Cummings can say 
that he is acting under his interpreta- 
tion of the anti-trust law, but where 
does this leave the industry? 

And where does it leave the admin- 
istration? By what process of reason- 
ing can it reconcile its expressed ap- 
preciation with its subsequent course? 
If it belatedly concluded that its 
original approval, while economically 
sound, ran counter to existing law, 
should it not in all fairness have an- 
nounced that conclusion as publicly 1s 
its original approval? 

Federal Trade Commission orders to 
desist have been used to correct in- 
dustrial and commercial errors. In 
other cases injunctions or civil pro- 
ceedings have been employed. Resort 
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to criminal prosecution is rare. The 
oil industry, so often the target of sen- 
sationalism, suffers by indirection. 

From practically no other industry 
have consumers received such uni- 
versally satisfactory service as from 
the oil industry, ready availability ot 
products at conveniently located out- 
lets, yearly improvement in quality 
and low cost, every single requirement 
the consumer could ask. 

It is, therefore, due the industry to 
emphasize certain facts for the in- 
formation of the public. So far from 
having taken an unfair advantage of 
the public the industry’s record shows 
that the average retail price of gaso- 
line in 50 representative’ cities 
throughout the country reached an all 
time low in 1933—the depth of the 
depression—of 12.78 cents a gallon. 
In the first six months of 1936 it was 
only 14.13 cents, a gain of but 1.36 
cents or 10 per cent. Yet in that period 
the federal government’s newly im- 
posed tax on gasoline of 1 cent a gal- 
lon (for time 1% cents) and the in- 
crease in state gasoline taxes amount- 
ed to more than the actual gain to the 
industry. 

The average price of gasoline in the 
50 representative cities in 1926 was 
20.92 cents. The average price for the 
first six months of this year, 14.13 
cents, was only 67 per cent of the 1926 
figure. 

Yet since the fall of 1933 the petro- 
leum industry, with its allied industry 
the automotive industry, has been the 
recognized leader in national recovery. 
Restoration and increase of employ- 
ment and wages were declared to pe 
the prime essentials of the recovery 
movement, The U. S. Bureau of Labor 
figures show that while the index of 
employment for all industries has risen 
to but 85.1 per cent the index of em- 
ployment in petroleum refining has in- 
creased to 109.4 per cent. 

The weekly pay-roll index for all in- 
dustries has risen to but 77.9 while 
the weekly pay-roll index in petroleum 
refining has increased to 101.7. 

Average weekly wages in all in- 
dustries have come back to $22.69 and 
in petroleum refining to $28.69. The 
average weekly hours of labor in all 
industries is now 38.7 but in petro- 
leum refining they have been reduced 
to 35.5. At the same time the average 
hourly wages in all industries is now 
57.3 eents while in petroleum refin- 
ing they have risen to 81.4. 


The oil industry has taken care of 
its employes far better than the aver- 
age industry, it has increased employ- 
ment and wages, reduced hours and 
improved general labor conditions. No 
wonder that the president of the In- 
ternational Oil Field, Gas Well and 
Refinery Workers, Harvey C. Frem- 
ming, says: 

‘As the result of stabilized prices, 
wages in the oil industry have been 
fair. A breakdown of. stabilization, 
however, may mean chaos in the in- 
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dustry and the workers will suffer. We 
have not only a collateral but a per- 
sonal interest as well.’’ 

This is no renegade industry. The 
records show that it has been as con- 
siderate to its consumers as to its em- 
ployes. The price of petroleum prod- 
ucts is Only 58.2 per cent of the 1926 
rate against 78.6 for all commodities. 
The price of farm products, assisted 
by government policies, is 75.2 and the 
farmer is an object of popular sym- 
pathy and not of public criticism. 

And while the oil industry has been 
playing fair with labor and consumer 
it is contributing 11 per cent of all 
federal, state and local taxes. Never- 
theless it has this year enlarged its 
furchases trom other industries to a 
billion dollars, an expansion of the 
general buying power and employment 
that is felt in every section. 

Its own return On its investment is 
still short of 6 per cent, a small profit 
for its stockholders after several years 
of operation at a loss of merely break- 
ing even. It has been able to make this 
progress toward recovery solely 
through its own increased efficiency 
and economy in operation despite the 
heavy burden of increasing taxation. 
It is supplying a better product for 
less money. 

That is the situation today. What of 
tomorrow? Uncertainty about govern- 
mental policies is the heaviest drag 
upon industry and business. This is 
particularly true oi the oil industry in 
view of developments. 

If, under an out of date conception 
of industrial economy the oil industry 
is to be thrown back into the condi- 
tions from which it is just emerging 
what will be'the effect upon national 
recovery? 

The oil industry, by virtue of its 
vital place in the national life, its im- 
portance as a factor in commerce and 
industry, in providing and promoting 
employment, has a right to ask the ad- 
ministration at Washington for a 
definite line of policy upon which it 
can Outline its operations. 

So far, since 1933, it has been 
threatened with federal control, it has 
been told to cooperate to solve its own 
problems, and when it has attempted 
to do so has been brought up with a 
round trun, Is this fair? Is it right? 
Does it make sense? 

While the oil industry is being 
pilloried the administration is sponsor- 
ing a bill to permit the coal industry 
to do more than the oil industry ever 
thought of attempting in the effort for 
stabilization. What’s the answer? 

It cannot be the purpose to throw 
the oil industry back into chaos to pro- 
vide an excuse for renewal of the drive 
for federal control. But if it cannot 
cooperate within the law what will be 
the result? 

Enforcement of the laws lies with 
the courts but administrative policy 
rests with the administration. It cannot 
hold with the hare and run with the 
hound, 





the St. Paul 
Aug. 4, 1936 


Just a Start 


Reported indictment of 23 major oj| 
companies for alleged violation of the 
Sherman anti-trust act through the 
fixing of prices is politically in order. 

It may be regarded as the Demo- 
cratic reply to Republican charges of 
aiding monopolies through trade prac 
tices encouraged by the defunct NRA 
—and by winking at the Sherman law. 

But the indictments, just announced 
by the district attorney at Madison, 
Wis., are not convictions by any meats, 
even though they may be based on the 
best of evidence. There is usually a 
long time elapsing between such pres- 
entations and the final outcome. 

Meanwhile the prosecution of such 
charges is obviously of advantage to 
the government in office. It shows 
good faith and the outcome, usually, 
is in doubt at the time the votes are 
cast. 

The past history of such proceedings 
against big business organizations has 
been disappointing from the standpoint 
of the consumer. There are admitted 
advantages to such large scale organi- 
zations. Gasoline is available every- 
where, thanks to them, and motoring 
has become much easier and popular 
because of the ease with which fuel 
is secured. 


From 


“News”, 


The problem is to restrain the nat- 
ural disposition to exploit this advan- 
tage and it has not yet been solved 
by government, Meanwhile, to repeat, 
the announcement of these _ indict- 
ments is not to be confused with a 
conviction—that is a long way off. 


From the St. Paul “Pioneer 
Press” Aug. 5, 1936 


An Anti-Trust Action 


Indictments returned by the led 
eral grand jury of Madison, Wis., 
against 23 major oil companies operat 
ing in the Middle West, represent th¢ 
first important action under the anti- 
trust laws in more than a decad 
The government charges these oil com 
panies with having formed a combi 
nation beginning in February of 19350 
to increase and fix prices of gasolin 
sold in ten states of this region. 

The indictment charges that these 
companies acted together for the pur- 
chase of oil from refiners in the east 
Texas and Oklahoma fields at artificial! 
ly fixed prices, which then became tlt 
base for the sale prices of gasoline to 
jobbers, 

This case should help clear up th¢ 
muddled thinking on monopoly and 
anti-trust questions which has pre- 
vailed in recent years, and lead to 
some definite and clear cut policy. Tl 
government has wobbled all over th: 
road in enforcement of the anti-trus 


NATIONAL PETROLEUM NEWS 


ar 
Ww! 
tu 
is 

th 
W! 


Op 
mi 
Co- 
be 
by 

th 


dis 
CO} 
pa 
po 


an 


uch 
Lo 
OWS 
ully, 
are 


ings 

has 
Oinl 
tted 
‘ani- 
ery- 
ring 
ular 
fuel 


hal- 
Val- 
ved 
peat, 
dict- 
th a 
ft. 


neer 


Ked 
Wis., 
eral 
t the 
anti 
cade 
col 
ombi 
1950 


} 
SOiLn¢ 


these 
> pul 
> easl 
ficial 
le Lit 
ine to 


laws and that confusion still exists is 
indicated by the fact that in the Demo- 
cratic platform adopted at Philadel- 
phia last month a plank calling for the 
vigorous enforcement of the anti-trust 
laws was put almost side by side with 
another declaration that the Democrat- 
ic administration has freed the Amer- 
ican business man from ‘‘the ravages 
of cut-throat competition.”’ 

Whether the facts in this oil case 
are as the grand jury states them and 
whether, given the facts, they consti- 
tute a violation of the anti-trust laws 
is something that can be decided only 
through judicial process and probably 
will not be answered fully until the 
Supreme court has spoken. 

Agreement among competing units 
of an industry to support and stabil- 
ize prices was the heart and essence 
of the NRA code. As recently as last 
April 25, before the National Demo- 
cratic Club in New York, President 
Roosevelt ridiculed critics who are 
contending that the path to complete 
prosperity demands lower prices of 
goods so that more goods can be sold. 
“Reduction in the cost of manutfac- 
ture’, he said, ‘does not mean more 
purchasing power and more goods con- 
sumed. It means just the opposite’. 

There has been a reaction among 
economists and other’ authorities 
against the fixing of prices and a de- 
mand has arisen for more free com- 
petition, with energetic enforcement 
of the anti-trust laws to help bring it 
about. Not mere bigness of indus- 
try, but monopolistic practices tending 
to eliminate competition and fix prices 
is the evil to be attacked. This feel- 
ing that the anti-trust laws should be 
vigorously revived is reflected in the 
strong declarations on that point in 
both the Republican and Democratic 
platforms. 

The idea of fixed and _ stabilized 
prices is inconsistent with maintenance 
of tree competition. There has been 
a burst of administration activity 
against monopoly practices. President 
Roosevelt made a speech against mon- 
opoly at Dallas this summer; a com- 
iission has been sent to study foreign 
co-operative movements; action has 
been taken against ‘‘collusive bidding’’ 
by steel companies on PWA contracts; 
the Federal Trade Commission has or- 
lered manufacturers of tin-plate to 
dissolve an agreement suppressing 
competition in that commodity. Ap- 
parently there has been a change of 
policy. It is in the right direction, but 
a more clear and definite statement on 
anti-trust policy is in order. 


* + + 
From “The Evansville Courier, 
Inc.”’ 
Anti-Trust Action 


The anti-trust indictments brought 
by the Federal Grand Jury at Madison, 
Wis., hold much political significance. 
They obviously reflect conclusive evi- 
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dence that the administration has 
shifted its entire direction in the field 
of economics. The Philadelphia plat- 
form, which did not stress the NRA 
and AAA and other efforts at a regi- 
mented economy, indicated that the 
New Deal had accepted Supreme 
court decisions at least for the time 
being, as final and has decided to em- 
bark upon the old course of early 
20th century progressiveness who 
sought to maintain free competition 
in our economy. The President's sub- 
sequent attacks upon monopoly were 
further evidence that a shift in direc- 
tion had been made. This despite the 
fact that Mr. Barkley and Mr. Robin- 
son were permitted to assault the Su- 
preme court and hint at the need of 
constitutional amendments. 

After the convention it was learned 
that the President had sent men to 
European nations to survey the co- 
operative movement with the idea of 
adapting it here. 

Now come indictments of some 23 
oil firms and a few trade journals on 
anti-trust charges. The old Sherman 
anti-trust laws, which were laid aside 
with inauguration of the NRA, have 
been resurrected. They mean some- 
thing again. And because they mean 
something once more, corporations are 
being indicted for doing things they 
were encouraged to do under the Blue 
Eagle. That may be a bit confusing, 
but essentially it is the situation. 

All of which represents an aboutface 
on the part of the administration. 
Where monopoly was accepted and 
condoned, monopoly now is subject to 
prosecution. Where the idea of an 
economy based upon the European sys- 
tem of cartels and monopolistic prac- 
tices formerly prevailed, we now veer 
back to a system of free competition. 
This system seeks to write rules which 
will create and maintain opportunities 
for all. The regimented monopolistic 
system, as exemplified in the NRA, 
sought to offset the evils of monopoly 
by more and more government regula- 
tion. 

The venerable Mr. Borah may be 
in his dotage, but he comes in for 
much credit for this reversal of ad- 
ministration trends. It was Mr. Borah 
who struck the anti-monopoly note, 
forced acceptance of the idea by Re- 
publican platform-framers and com- 
pelled the Democrats to follow suit. 
The rest of the credit belongs to the 
Supreme Court which forced the ad- 
ministration to abandon its line of at- 
tack, or else come out boldly and ad- 
vocate constitutional revision. 


Under the government-regimented 
economy we were headed for, we were 
building up a system dominated by a 
monopoly of capital on one side and a 
monopoly of labor on the other side. 
Now we are headed back, at least for 
the immediate present, toward the old 
American ideal of a free competitive 
economy. The one moved toward a 
totalitarian state. The other seeks to 
maintain our traditional liberties. 


From Pere Marquette (Mich.) 
Journal August 6, 1936 


Follow Through 


The indictment of the leading oil 
producers, some 5v individuais anu 
two trade papers for combination in re- 
straint of trade under the provisions 
ot an anti-trust law might have oc- 
curred at any time during several 
years, If the government is consisleut 
chere will be early indictment of other 
important industrial groups. ihere 
uas been no lack ot knowledge, aud 
little concealment, of what has been 
going on. ‘Lo prevent ruinous competi- 
tion, to assure ability to reduce 
1osses in depression and to make a 
profit when times are good, and to put 
in the corporate treasuries the money 
required to pay wages good enough Lo 
prevent strikes and walkouts business 
and industry have sought, with varying 
teasure of success, to keep competi- 
tion within bounds. Some of the re- 
sults have been good; some bad. Prices 
ot the articles or commodities affected 
have been increased. But the benefits 
have considerably offset the bad eltfect 
ot the artificially high prices. 

The difference between the trade 
associations and trade understandings 
and NRA lies in the conditions that 
NRA associated such trade agreements 
as industry and business have made 
effective without warrant of law with 
provisions to safeguard labor. NRA 
made as surely for higher prices as the 
associations of producers in major in- 
dustrial fields. But it also established 
wage and working standards and thus 
brought the whole structure of in- 
dustry within the field of regimenta- 
tion. 

Widespread violation of the anti- 
trust law has been winked at under 
the administration of both parties be- 
cause it has seemed that the results 
that have ftlowed from it have been 
the lesser of two evils. It has been the 
only means of avoiding unbridied com- 
petition the results of which would 
finally make the strongest elements 10 
the industry in which it occurred more 
strong and would be found io weigh 
heavily on labor. Disorganized and im- 
poverished industry can not support 
an adequate wage structure. 

There can, however, be no question- 
ing the point that acceptance of viola- 
tion of the anti-trust law has been a 
palliative and not a solution of a 
fundamental problem. It has been 
urged that the choice must finally lie 
between enforcement of the law ora 
system of federal control modeled on 
NRA. 

The significance of the raising of 
the issue in oil remains to be seen, It 
the government intends to be thorough 
action similar to that now initiated 
affecting several other industries will 
early be undertaken. 
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From The Oil Can—lIllinois Pe- 
troleum Marketers Official Pub- 
lication Aug. 1936 


Federal Grand Jury Returns 
Indictments Against 
Large Companies 


The Federal Grand Jury in session 
at Madison, Wis., investigating the 
marketing branch of the oil industry, 
has indicted 23 oil companies, three oil 
trade publications and 58 individuals. 
Two of the trade journals involved 
were Platt’s Oilgram, NATIONAL PETRO- 
LEUM News and the third, the Chicago 
Journal of Commerce. The oil com- 
panies involved include virtually all of 
the major companies and larger re- 
finers operating in the middle west. 
Individuals named are for the most 
part high officials of the companies in- 
volved. Marketing operations of the 
defendant oil companies in Michigan, 
Wisconsin, Minnesota, North and 
South Dakota, Iowa, Illinois, Indiana, 
Misouri and Kansas are involved, The 
indictment charges that the oil com- 
panies ‘‘combined and conspired to- 
gether for the purpose of artificially 
raising and fixing the tank car prices 
of gasoline in the middle west and that 
such prices were maintained at ‘‘arti- 
ficially and non-competitive levels.” 
Indictments against Platt’s Oilgram, 
NATIONAL PETROLEUM NEws and the Chi- 
cago Journal of Commerce charge 
these publications as participating in 
the conspiracy to the extent of pub- 
lishing as a spot market price to job- 
bers ‘‘wrongfully and artificially raised 
and fixed prices’’ for gasoline paid vy 
the defendant major oil companies in 
the east Texas and Mid-Continent buy- 
ing program. 

This is good news for independent 
jobbers as the independent branch of 
the industry for a long time has real- 
ized what the larger companies were 
doing in their endeavor to create hard- 
ships for independent jobbers in the 
marketing branch of the industry. The 
Illinois Petroleum Marketers Associa- 
tion along with other state market- 
ing associations of the middle west 
were instrumental, under the leader- 
ship of Mr. Paul Hadlick of the Na- 
tional Oil Marketers Association of 
Washington, D. C., in bringing about 
the federal grand jury investigation. 
This association as well as many of its 
members have supplied information 
and data tothe federal government and 
the grand jury at Madison, Wisconsin. 
What further action will be taken by 
the federal government in bringing the 
defendants who have been _ indicted 
into court as violators of the anti- 
trust laws remains to be found out, but 
there is at least the consolation to in- 
dependent jobbers that the indictments 
have brought out facts of conspiracy 
on the part of major integrated com- 
panies to drive them out of business. 
Things look brighter for independent 
jobbers and it is hoped that refinery 
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suppliers will in the future have a 
greater respect for the welfare of in- 
dependent jobbers handling their 
products, rather than entering into a 
conspiracy among themselves, even in 
violation of the federal laws, in their 
endeavor to put an end to independent 
competition. 


From “st. Louis Star-Times” 
August 5, 1936 


Invoking the Sherman Act 


on Oil 


In the old days trust-busting suits 
were common signs that a_ political 
campaign was on, and there is a re- 
mote possibility that somewhere in 
the background of those wholesale oil 
“conspiracy”? indictments at Madison, 
Wis., is the fact that the Republican 
presidential candidate is in the oil 
business, In the scrambled condition 
of politics and oil ownership, almost 
anything is liable to happen. 

There are, however, some features 
of this government action that are 
noteworthy. Twenty-three large com- 
panies, fifty-eight individuals and 
three trade publications have been 
indicted on conspiracy charges. They 
are accused of price fixing and pool- 
ing gasoline purchases in order to 
freeze out independents. The acts are 
said to have covered ten mid-western 
states, including Kansas, where Mr. 
Landon is governor. The trade pub- 
lications, one of which is devoted to 
general business, are said to have 
printed the pool's prices as open mar- 
ket quotations*. The government has 
been working on the case since last 
May. 

Most large oil companies are mak- 
ing money. They are making it with- 
out federal government regulation, 
but, in some instances, at least, by the 
aid of gentlemen’s agreements. Gen- 
tlemen’s agreements in business quite 
often become ungentlemanly as far as 
the consumer is concerned. Regard- 
less of the fact that this is a political 
year, the Sherman anti-trust act is 
still a valuable law to protect the 
public. The oil companies are entitled, 
like every other business, to a fair 
profit, but an industry deriving its 
supply from a natural resource has 
less excuse than any other for exact- 
ing anything more, if that was done, 


*N.P.N. denies that this is a correct 
statement of the charges made against 
it by the Madison Grand Jury—Editor. 
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From the Austin “American” 
Aug. 6, 1936 


Like Texas Suit 

The federal anti-trust action just 
announced has a resemblance to the 
civil penalty suit filed by James V. 
Allred as attorney general, even 
though it is in the form of an indict- 
ment, 

Allred’s suit charged that agree- 





ments between the companies, as re; 
resented by the A. P. I. code, cont: 
vened the civil statute against trus 
monopolies and conspiracies in ; 
straint of trade. The federal gove: 
ment charged violation of a statu 
against conspiracy in price fixing. 

American business has found, in th} 
proceeding, that the reaction to NRA 
and congressional alphabetism may 
both ways. In general, it has be: 
said that ‘“‘big business” led the attac\ 
on NRA and its codes. There 
fewer big businesses than a directory 
of a large portion of the major oi! 
companies, 

They succeeded in knocking out the 
NRA. By that action, they revived the 
effectiveness and potency of the anti- 
trust law. 

And Texas will recall that the All- 
red anti-trust suit against the Stand- 
ard and other companies was thrown 
out of court on the ground that NRA 
had nullified the Texas anti-trust 
statute. That question was taken up 
on appeal. Then U. S. supreme court 
said there was no NRA. 

So where does that leave the Texas 
suit, the $14,500,000 civil brother to 
the newest and perhaps the biggest 
penalty proceeding so far instituted by 
the government? 


Akron Dealers Promised 


Federal Investigation 


AKRON, O., Aug. 25.—Fed- 
eral investigation of an alleged 
“combination in restraint of 
trade’ by major oil companies 
in this city has been promised 
the Summit County Independ- 
ent Gasoline Dealers Associa- 
tion, according to Thomas J. 
Marshall, president. 

A reply to the complaint, filed 
August 14 with Attorney Gen- 
eral Homer Cummings appeal- 
ing for the investigation, was 
written by John Dickinson of 
Cummings’ staff and stated, ac- 
cording to Marshall, that the 
matter would be given atten- 
tion ‘‘just as soon as we have 
two or three men available.” 

In the complaint Marshall 
charged that Akron motorists 
are paying from 0.5 to 3 cents 
more for gasoline than is paid 
by motorists in other parts of 
the state, and in addition, he 
alleged that independent deal!- 
ers are being forced out of busi- 
ness by the major companies. 

During July, Akron dealers 
were unsuccessful in their at- 
tempt to force an increase in 
their margin from 3.5 to 4 cents. 


NATIONAL PeTROLEUM News 
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News 


TULSA, Aug. 15 


HE quick-action develop- 
[ment of the ‘‘mansion 

area” of the Oklahoma City 
field, started early this year, 
has slowed to a pace that in- 
dicates that the end of drilling 
is near. 

An accompanying map which 
shows the development status 
as of Aug. 5 shows a consider- 
able section of undrilled terri- 
tory southeast of the _ state 
capitol. Otherwise, the field is 
defined. This area has been 
zoned for drilling, but threats 
of property owners to enforce 
plat restrictions held off de- 
velopment. The sub-division 
here is Lincoln Terrace and is 
one of the finest residential dis- 
tricts in the southwest. The 
city, pursuant to aé_e general 
election, declared the area open 
to drilling and prepared to is- 
sue permits. 

Whether the plat restrictions 
take precedence over the city’s 
zoning turns upon the declara- 
tions in such restrictions. The 
agreement under which proper- 
ty owners bought their lots and 
built their homes prohibited 
the entry of commercial estab- 
lishments, such as stores, filling 
stations, etc. By ordinance the 
city adopted the restrictions. 

A decision involving another 
and adjacent restricted area in 
Oklahoma City recently casts 
some doubt upon the legality of 
the Lincoln Terrace restric- 
tions. The decision by a district 
court turned upon the quite 
narrow question of whether oil 
wells were specifically pro- 
hibited. The court held that 
drilling had not been men- 
tioned, therefore oil develop- 
ment could be carried on. The 
same question doubtless will be 
raised concerning drilling in 
Lincoln Terrace. 


This 6500-foot development 


is new only in that it was drilled 
this year. The older Oklahoma 
City field, discovered in Decem- 
ber, 1928, 


proceeded as_ far 
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End of Drilling Now in Sight in North 


Extension at Oklahoma City 


By LAWRENCE E. SMITH 
N. P. N. Staff Writer 


north along the east side of the 
city as the city’s zoning or- 
dinances would permit. Then it 
stopped. Relatively small par- 
cels of land within the city 
limits, either sparsely settled or 
occupied with buildings of little 
value, were added to the field 
by ballot. 

It wasin 1935 that serious at- 
tention was turned to develop- 
ment of that known and trace- 
able part of the structure which 
extended along the east side of 
the city and on north of the 
state capitol. Northeast of this 
structure the British American 
Oil Producing Co. ushered in 
the development with its Mary 
Green well, outside the city 
limits. Thus, the territory be- 
tween that well and the north- 
ern edge of the old field got 
“not” 

It was a fast play, once the 
elections had been held and the 
day following the elections saw 
upward of 200 locations, tenta- 
tive and actual, reported. Per- 
mits were granted by the dozen 
eaeh day and the capitol area, 
formerly enlivened only by ar- 
guments of politicians over 
parking space, quickly re- 
sounded day and night with the 
din and clatter that accom- 
panies a_ fast-moving drilling 
campaign. 

Not all the locations were 
drilled. Many of them, awaiting 
the outcome of others, were 
-ancelled when those others 
were completed as failures or 
as wells too small to pay out the 
costs. The final program will 
fall somewhat short of 200 
wells, the present status of the 
field indicates. On Aug. 5 there 
were 133 producing wells and 
37 operations under way of 
which later class 31 were drill- 
ing. 

Even if the Lincoln Terrace 
area should be drilled the out- 
look is for but a few wells in 


that sub-division. Subjected to 
drainage from all directions, 
little pressure would be left by 
the time wells were completed 
and the difficulty of choosing 
a location in this area of fine 
homes so as to avoid heavy 
property damages if anything 
went wrong, together make 
drilling in this sub-division un- 
attractive. 

Of the 133 wells on Aug. 5 
which were classed as producers 
in the “‘mansion”’ area, 31 were 
so-called “minimum” wells. 
These are allowed, by Corpora- 
tion Commission order, to pro- 
duce a maximum of 200 barrels 
daily, but a number of them 
will not make that much. The 
94 “‘percentage’’ wells, whose 
allowable is set according to 
potential, had combined _po- 
tential of 1,353,944 barrels and 
an allowable for Aug. 5 of 47,- 
o88 barrels. There were eight 
Simpson sand wells with total 
potential of 6654 barrels and 
allowable of 2992 barrels daily. 

Total potential of all wells 
in the area on Aug. 5 was 1,- 


405,300 barrels and total al- 
lowable on that date was 
56,269 barrels. The potential 


and allowable will be higher at 
the end of August, as new wells 
are given their ratings. 

The ‘“‘big three’ in the field, 
Phillips Petroleum, Barnsdall 
Oil and British American Oil 
Producing companies, account- 
ed on Aug. 5 for 95 of the wells. 
They were divided as follows: 


Allow- 

Potential able 

Company Wells (Bbis.) (Bbls.) 
Phillips Petroleum 35 380,874 13,624 
Barnsdall Oil 26 267,376 11,060 
British American 34 464,917 18,289 


This classification does not 
disclose the full interest of each 
company but is made up on the 
basis of what each company 
operates. The Barnsdall, for 
example, has interests in some 
of the British American wells, 
with the latter company operat- 
ing. Phillips has some partners 
in certain properties and in turn 
owns a half interest in the nine 








wells operated by Sunray Oil 
Co., most of which are on land 
owned by the state and over 
which there was a_ lengthy 
squabble between Gov. Marland 
and the city council as to who 
had authority to grant drilling 


permits. This row gave the 
governor a chance to declare 
martial law, without which 


declaration no Oklahoma gov- 


ernor’s administration is con- 
sidered to be complete. A dis- 


trict court later sustained the 
governor’s contention that the 
state has authority to develop 
its lands within the city limits. 

The question that has been 
asked from the start is whether 
the development will pay out. 
It is apparent now that some of 
the operators will make money, 
although production costs will 
be substantial much earlier 
than usual in a new field. The 
reason is that it is not a new 
field but an extension of an old 
one and the older development 
to the south dissipated the pres- 
sure of the recently developed 
part. Gas lift, swabbing, pump- 
ing are rapidly coming into use. 
Wells cost around $85,000 to 
drill, exclusive of the cost of the 
acreage. The latter is a con- 
siderable item, on which no 
figures are available. Some of 
the locations are estimated to 
have cost as high as $30,000 in 
bonuses to the owners of lots 
assembled into a drilling parcel. 
City regulations restricted well 
spacing to one to the block. The 
general pattern will average out 
about one well to five acres. 
This is not as intensive from an 


economic standpoint as__it 
sounds, considering the sand 


thickness. In the best part of 
the new area, east and north- 
east of the state capitol, as 
much as 160 feet of well sat- 
urated Wilcox sand have been 
drilled. Many a field in the Mid- 
Continent with sand thickness 
of a tenth as much as this has 
a well to each 10 acres. 

It is probable that the field is 
near its peak, both in potential 
and allowable. The industry 
generally is chiefly interested 
in the allowable, as that is what 
affects the market. Unless con- 
ditions not now in sight should 
lead the state commission to 
permit greater allowable per- 
centage than now prevails, it is 
unlikely that more than 65,000 
barrels daily will be permitted 
to be produced in the ‘‘mansion”’ 


area. 
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LONDON, 
ond International Congress of er. 
the International 
for Testing Materials will be 
held 
1937. 
obtain 
tion in the study of materials 
and their testing. 
will be based on selected papers 








Some doubt that it will 
that high. 


which have been contributed }, 
leading authorities in their re- 
spective fields. 

Participation will be open to 
alll interested upon payment of 
the membership fee, the amount 
of which is to be announced lat- 
All requests for further in- 
formation should be addressed 
to the Honorary Secretary of 
the Congress, Mr. K. Headlam- 
Morley, at the offices of the 
British Committee, The In- 
ternational Association for Test- 
ing Materials, 28, Victoria St., 
London, S. W. 1. 
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The “mansion area” or north extension of the Oklahoma City field 
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Five Rules to Avoid Litigation Under 


Robinson 


HERE is a great deal of 
T confusion about the Robin- 
son-Patman Act and a 
great deal of controversy over 
the meaning of many of its pro- 
visions. Taken literally, many 
parts of it would undoubtedly 
be held unconstitutional. It 
seems to me that our main pur- 
pose at this time should be to 
get a general idea of what the 
Act contains and then decide 
upon what changes (if any) 
should be made in the conduct 
of our business in order to be 
reasonably safe from trouble. 
I shall not go into the legis- 
lative history of this Act except 
to say that it was put across by 
a very powerful and clever lob- 
by; and that the most flagrant 
evil which it is apparantly de- 
signed to correct is typified by 
the Sears Roebuck-Goodyear 
Tire contract, with its result- 
ing hardship upon small tire 
dealers. 

I shall try to outline for you 
the main provisions of the Act 
and give you the best advice I 
can as to what not to do, in the 
conduct of your business, until 
this law is either clarified, 
amended or interpreted by the 
courts, 

This statute is in two parts. 
The first part is an amended 
Section 2 of the old Clayton Act 
(Which is a part of the Anti- 
Trust laws). The second part, 
Section 3, is an entirely new 
criminal statute. The old Sec- 
tion 2 of the Clayton Act prohi- 
bited discrimination in price 
where the effect may be sub- 
stantially to lessen competition 
or tend to create a monopoly; 
but permitted discrimination in 
price between buyers on ac- 
count of differences in grade, 
quality or quantity, which made 
only due allowance for differ- 
ences in the cost of sale or 
transportation and which were 
made in good faith to meet 
competition, 

The new section, however, 
goes much further, and prohi- 
bits discrimination in price be- 
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Patman Fair Trade Act 


By RALPH HORWEEN* 


Presented before Western Pe- 
troleum Refiners Association, 
Tulsa, Aug. 18. 


tween different purchasers of 
like grade and quality, not only 
where the effect may be sub- 
stantially to lessen competition 
or tend to create a monopoly in 
any line of commerce, but also 
where the effect may be to in- 
jure or prevent competition 
with the one who gives or the 
one who knowingly receives the 
benefit of such discrimination, 
or with customers of either of 
them, 

This last idea is entirely new 
to the Anti-Trust laws. It seems 
to imply that every competitor 
in the same class, under similar 
circumstances, must get the 
same price. It apparently im- 
poses the obligation to sell to 
everybody at the same price. 
Please notice that this is the 
type of selling practice which 
the Government objected to so 
strenuously in the recent Sugar 
Institute case. 

It may be that we are faced 
with the possibility of being 
charged with ‘“discrimination”’ 
in violation of the Robinson- 
Patman Act if we deviate from 
our price, and on the other 
hand, if we do not deviate from 
it and if others meet our price 
uniformly and do not deviate 
from their prices either, we may 
be charged with price fixing in 
violation of the Sherman Anti- 
Trust law. However, I do not be- 
lieve the law will be so con- 
strued. The main purpose seems 
to be to prevent large buyers 
getting outrageous price con- 
cessions in their purchasing, to 
the disadvantage of their small- 
er competitors. 

Now I come to the exceptions 
to the drastic prohibition 


*Attorney, Western Petroleum Refiners 
Ass'n. 


against discrimination. They 
are contained in this same sec- 
tion. Notice, first of all, that the 
discrimination, to be unlawful, 
must affect competitors. So far 
as this section is concerned, dif- 
ferences in price are not forbid- 
den where competition is not af- 
fected. 

Secondly, the Act specifically 
provides that a_ seller may 
cuoose his own customers in 
good faith. That is to say, he 
may discriminate and decide to 
sell or not to sell to any individ- 
ual customer or any class of 
customers. 

Thirdly, the Act prohibits dis- 
crimination in respect of ‘‘com- 
modities of like grade and qua- 
lity’. That is to say, the seller 
is perfectly free to classify his 
products into different classes 
and establish price differentials 
for each. I shall not go into de- 
tails at this time concerning 
what might constitute a bona 
fide classification, nor where we 
stand in connection with the 
classification of branded and un- 
branded goods. These are very 
controversial questions and 
there are many differing opin- 
ions. 

Fourthly, this section speci- 
fically provides that there is no 
prohibition of price differentials 
which make “only due allow- 
ance for differences in the cost 
of manufacture, sale, or deliv- 
ery resulting from the differing 
methods or quantities in which 
such commodities are to such 
purchasers sold or delivered’’. I 
ask you, what is “due allow- 
ance” and what is ‘‘cost’’? Com- 
mon sense would seem to indi- 
cate that these words will have 
to be given a reasonable con- 
struction in conformity with es- 
tablished business practices. 
That is to say, the seller will be 
given every reasonable latitude 
in fixing such differentials and 
no attempt will probably be 
made to disrupt his entire 
course of business conduct. On 
the question of “differing meth- 
ods’, I call your attention to 
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the room for argument over the 
question of selling cost in con- 
nection with the sale of un- 
branded goods (where no ad- 
vertising or high-pressure soli- 
citation is used) as contrasted 
with the selling of branded, 
highly advertised articles. This 
exception is limited, however, 
by the provisions authorizing 
the Federal Trade Commission 
to establish quantity limits as 
to particular commodities or 
classes of commodities upon 
which’ differentials may be 
based, if the Commission finds 
that available purchasers of 
larger quantities are so few as 
to render differentials based 
upon such larger quantities un- 
justly discriminatory or tending 
towards monopoly. I leave this 
point with the inquiry as to 
whether the standard for the 
delegation of power to the Com- 
mission is sufficiently definite. 
Shades of the Panama Refining 
case and the Schecter case! 

I have frequently been asked 
whether functional price dif- 
ferentials are still permitted. As 
you know, a functional differen- 
tial is a difference in price based 
upon the difference in function 
performed by the purchaser, 
jobber, wholesaler, distributor, 
dealer, etc. My guess is that 
functional differentials will not 
be prohibited by this Act unless 
they are outrageously out of 
line. Functional differentials 
were not specifically authorized 
under the old Clayton Act but 
they were nevertheless recog- 
nized by the Federal Trade 
Commission and the courts, and 
we will have to assume that this 
Act was passed in the light of 
this long established construc- 
uon of the old section. 

There are several more im- 
portant subsections under this 
section, and they are the follow- 
ing: 

Subsection (b) provides that 
when a complaint has been 
made to the Federal Trade 
Commission and discrimination 
has been shown, this establishes 
a prima facie case against the 
discriminator and he has the 
burden of rebutting this by 
showing justification affirma- 
tively; and he may establish 
such justification by showing 
that his lower price or his fur- 
nishing of services or facilities 
was made in good faith to meet 
an equally low price or like 
service or facilities of a com- 
petitor. 
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Subsection (c) declares it to 
be unlawful for anyone to give 
any commission, brokerage, 
compensation, allowance or dis- 
count to the purchaser or any- 
one acting, directly or indirect- 
ly, for the purchaser, except for 
services rendered in connection 
with such sale. This subsection 
is obviously aimed at fake 
brokerage commissions or other 
allowances which are merely a 
subterfuge for secret price con- 
cessions. 


UBSECTION (d) declares it 

to be unlawful for anyone to 
pay toacustomer, directly or in- 
directly, compensation in any 
form or in consideration for any 
services furnished by such cus- 
tomer in connection with the 
sale, unless such payment or 
compensation is available on 
proportionally equal terms to 
all other customers competing 
in the distribution of such prod- 
ucts. This subsection is obvious- 
ly aimed at advertising allow- 
ances. It perhaps also refers to 
payments made to the buyer 
for storing or warehousing the 
goods for the seller. I confess I 
would be unable to make any 
practical application of the 
words ‘fon proportionally equal 
terms’’. 


Subsection (d) declares it to 
be unlawful for anyone to dis- 
criminate in favor of one pur- 
chaser against another, in the 
case of a commodity purchased 
for resale, by furnishing any 
services or facilities not offered 
to all purchasers on proportion- 
ally equal terms. Again I ask 
you, what is ‘proportionally 
equal terms’’? Can we deter- 
mine the value, for instance, of 
a joint advertisement in a news- 
paper or window display? 


Subsection (f) declares it un- 
lawful for anyone knowingly 
to induce or receive a dis- 
crimination in price prohibited 
by this section. In other words, 
this makes the buyer equally 
liable with the seller. 


I think it important to say 
here that this entire Section 2 
can be enforced by government- 
al authorities only in two ways, 
by civil suit for injunction, and 
by a Federal Trade Commission 
cease and desist proceeding. 
However, another section of 
the Anti-Trust laws gives a 
cause of action to anyone who 
is damaged by a violation of 





this section for the recovery of 
treble damages. This is the 
most dangerous part of this 
Act, as I shall mention later, 


As I stated before, Section 3 
is a separate criminal statute 
and does not purport to be a 
part of the Clayton Act or of 
the Anti-Trust laws. This sec- 
tion declares three things to be 
unlawful and imposes penalties 
of $5,000.00 or imprisonment 
up to a year for the violation 

1. It is unlawful for one to 
sell or to be a party to any 
transaction of sale which dis- 
criminates, to one’s knowledge 
against competitors of the pur- 
chaser by reason of any dis- 
count, rebate, allowance or ad- 
vertising service charge being 
granted to the purchaser over 
and above (meaning, I suppose 
of a more advantageous nature) 
the discounts, rebates, etce., 
available at that time to com- 
petitors of the purchaser with 
respect to goods of like grade, 
quality and quantity. 

2. It is unlawful for one to 
sell or contract to sell at prices 
lower than those which the 
seller charges elsewhere in the 
United States for the purpose 
of destroying competition or 
eliminating a competitor. 

3. It is unlawful to sell or 
contract to sell goods at unrea- 
sonably low prices for the pur- 
pose of destroying competition 
or eliminating a competitor. 

The first clause is new and 
extremely dangerous. Please 
notice that it contains none of 
the exceptions or justifications 
for price discrimination which 
are provided in the first part of 
this Act, and yet this is a crim- 
inal statute, carrying fines and 
jail penalties, while the first 
part is enforceable only in civil 
actions. Fortunately, this sec- 
tion can be enforced only by the 
United States Attorney General 
and a violation of its terms does 
not entitle any individual to sue 
for treble damages. If this sec- 
tion were given a strict or lit 
eral construction, in that all 
differentials, regardless of jus- 
tification, meeting competition, 
functional discounts, ete., are 
prohibited and made a crime, 
the law would be clearly uncon- 
stitutional. It may be argued 
that because Section 3 is pal! 
of the same statute, it merel) 
provides criminal enforcemen! 
for the prohibited discrimina 
tions as set out in the first part 
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Both sides 


Despite continuation of gasoline consumption at anex- 
tremely high rate, there are indications of spottiness 
and easiness again apparent in the tank car mar- 


ket for low grade products— Cuicaco Journat or ComMERCE. 
AUGUST 13 


What a nice way to say that straight 
run gasoline is hard to sell and that you 
can't get the price for it And it’s true 


The extensive buying of high octane motor fuel in 
the last week or two is a factor of much impor- 


tance — Cuicaco JouRNAL oF COMMERCE, AUGUST 13 


That's true, too, and what a break for 
the Dubbs refiner 


Because Dubbscracked gasoline is 
high octane gasoline and long-mileage 
gasoline 


There is never enough to go round 


Dubbs refiners are sitting pretty 


Universal Oil Products Co Dubbs Cracking Process 


Chicago Illinois Owner and Licensor 








In any event, it seems to me 
that the word ‘discriminate”’ 
will probably be construed to 
mean not a mere difference in 
price, but a difference in price 
where there is a duty to treat 
all purchasers alike under like 
conditions and circumstances. 
Notice, also, that both buyer 
and seller are criminally liable 
under this section. 


Clause 2 is nothing new and 
was contained in substantially 
that form in the old Clayton 
Act. We have nothing to worry 
about, as to this section, which 
we did not have before. 


Clause 3 appears to me dan- 
gerous because of the ambiguity 
or the word ‘“unreasonably’’. 
You will recall that this clause 
makes it unlawful to sell or 
contract to sell goods at unrea- 
sonably low prices for the pur- 
pose of destroying competition 
or eliminating a competitor. 
What is an unreasonably low 
price? Does it mean below a 
profitable price, below a rea- 
sonably profitable price, below 
the existing market, below sell- 
er’s cost, or does it mean a price 
below that which will enable a 
competitor to live? On what 
volume shall the reasonable- 
ness of the price be based? I 
think I have propounded 
enough questions so that you 
can see that the NRA had noth- 
ing on this section. 


There is a further exception 
provided in the first part of the 
Act which provides that the pro- 
hibition against discrimination 
shall not be applicable with 
respect to price changes made 
from time to time in response 
to changing market conditions, 
obsolescence of seasonal goods, 
distress sales, etc. This seems 
to me'‘to be directly applicable 
to competitive open market 
spot transactions. 


In spite of all this confusion, 
I think it possible to lay down 
a few simple principles to guide 
our business conduct which I 
think would give us reasonable 
assurance of staying out of 
trouble, at least for the time 
being. I certainly would not ad- 
vocate a revolutionary change 
in your business conduct mere- 
ly because your present prac- 
tices seem to fall within the 
prohibitions of some of the 
drastic provisions of this law, 
literally construed. 

The first rule that I would 
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suggest would be this. Where 
you sell to two or more custo- 
mers who compete with each 
other in a normally competitive 
area, do not give one a differ- 
ent price for the same grade, 
quality or quantity. The same 
principle applies with respect to 
other terms of sale, such as 
credit terms, services, facili- 
ties and all other things of val- 
ue to the purchaser (of course, 
differences in credit terms 
which can be reasonably justi- 
fied by reason of the customer’s 
credit standing are not pro- 
hibited.) All this applies to the 
same class of customers. Of 
course, if there is a functional 
difference (jobber, distributor, 
dealer, commercial consumer, 
etc.), I believe a difference in 
price is justified, provided it is 
not unreasonably out of line. 
I believe, also, that where you 
sell to customers who do not 
compete with each other, a dif- 
ferent price to one, although 
prohibited by a literal construc- 
tion of the Act, would not be 
likely to get you into trouble. 


HE second rule which I 

would suggest is this: Cut 
out all fake advertising allow- 
ances, brokerage commissions, 
etc. In this connection, it seems 
to me that the Act gives us a 
good excuse and a good reason 
for cutting out this type of busi- 
ness practice. 


My third rule would be this: 
Remember that you have the 
right, both with and without 
this statute, to select your own 
customers in good faith. You 
are under no obligation to sell 
to anybody. 


The fourth rule that I recom- 
mend is this: You always had 
the right to meet competition 
by lowering your price, and the 
law specifically makes this a 
defense in the case of a Fed- 
eral Trade Commission proceed- 
ing. I believe you can disregard 
the technicality of whether a 
reduction in price to one cus- 
tomer makes it necessary to re- 
duce your price to that entire 
class of customers. 

My fifth suggestion relates to 
the liability of the buyer as 
well as the seller, I refer to 
those cases where you are the 
buyers. I draw distinction here 
between those cases where you 
buy articles for consumption 
and use in your own manufac- 





turing operations and_ those 
cases where you purchase ar- 
ticles for resale (tires, batteries. 
accessories, etc.). In the first 
case, I believe that for practica! 
purposes, you need have no 
worries about this Act, unless 
perhaps you receive an out- 
rageously advantageous price 
concession which you know is 
lower than the price which any- 
one else of this class is getting. 
However, in the case where you 
purchase articles for resale, you 
must be more careful, because 
we know that the purpose of 
the Act was to prevent large 
purchasers of articles for resale 
from getting an unreasonable 
purchasing advantage over 
smaller resellers of the same 
article, 


As I stated before, the most 
dangerous feature of this law 
is that any individual can bring 
a suit for treble damages 
against anyone for a violation 
of any of the provisions of the 
first part of the Act. This right 
has always existed under the old 
Clayton Act, but such suits have 
been very infrequent and rarely 
successful. This is due to the 
fact that under the old Section 
2, it was necessary to show that 
the effect of the discrimination 
might be substantially to lessen 
competition or tend to create a 
monopoly. This is usually very 
difficult to prove. Under the new 
section, however, the one who 
brings such a suit need only 
show that the discriminatory 
price injured, destroyed or pre- 
vented competition with him or 
with his customers and that he 
suffered damage thereby. 


Although there is consider- 
able diversity of opinion on this 
point, my own conclusion is that 
the Act applies to contracts en- 
tered into prior to its adoption; 
but that contracts made after 
the Act are not affected and 
rendered ‘‘discriminatory” by 
subsequent sales or contracts at 
a different price (under 
changed conditions), provided 
the contracts were non-discrim- 
inatory under the conditions 
prevailing at the time they were 
made, 


I have intentionally avoided 
going into details at this time 
because this statute is confus- 
ing enough as it is. However, 
I shall be very glad to try to 
answer specific questions which 
might occur to you in connec- 
tion with your own business. 
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- News 


[‘ 1872, Jules Verne published a 


wild tale about a fictitious charac- 


ter named Phileas Fogg, who traveled 
“Around the World in Eighty Days.” 
The idea was too fantastic for belief, 
yet it was only 18 years later when 
this imaginary record was broken by 
Nellie Bly, who made the trip in “72 
days, 6 hours, 10 minutes, and some 
seconds.” But transportation progress 
was still more dramatically demon- 
strated in 1931 when Wiley Post in 
his famous Winnie Mae circled the 
«lobe in the amazing time of 8 days, 
15 hours, 51 minutes. 

The advance of modern science has 
brought about changes in industrial 
technique also. These improvements 
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LDN'T HAPPEN” 


“She’s Broken Every Record!” 
This cartoon appeared on the front page 


of THE WORLD, JANUARY 26, 1890 
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may have been less spectacular in the 
eyes of the public, but business men 
have found it profitable to substitute 
these new methods for the old- 
fashioned ones. 

The antioxidant process of stabiliz- 
ing cracked gasoline, introduced only 
a few years ago, has already estab- 
lished its superiority over the tradi- 
tional acid-treating method. No longer 
does the refiner have to foot the bills 
for corroded equipment, expensive re- 
distillation, and heavy yield losses. 

Many refiners who are using du 
Pont Gasoline Antioxidants have found 


REG. U.s. Pat OFF. 


GASOLINE ANTIOXIDANTS 


this the surest, most profitable way 
to prevent gum formation and main- 
tain color standards as well as anti- 
knock quality. E. I. du Pont de Nem- 
ours & Co., Inc., Organic Chemicals 
Department, Wilmington, Delaware. 





DU PONT 
GASOLINE ANTIOXIDANTS 


Inhibit Gum Formation 
Reduce Acid Treatments 
Maintain Anti-Knock Quality 
Prevent Color Loss 
Increase Yields of Gasoline 
Assure Stabilization 
Protect Plant Equipment 


















Pump room of Omar Refining Company where chemicals are handled in treating 
both straight run products and cracked gasoline 


Reduce Treating Costs to Less 


Than Two Cents Per Barrel 


By J. C. ALBRIGHT 


Y MAKING a few simple 
B changes in the _ doctor 

treating plant at Garber, 
Oklahoma, Omar Refining Com- 
pany reduced its overall cost of 
treating the various products to 
$0.01722 per barrel in March, 
1936. During that month, a 
total of 72,000 barrels’ of 
straight-run, cracked gasoline, 
kerosine and distillates were 
passed through the unit, and 
when reduced to a per gallon 
basis, the cost is extremely low. 


The methods, so far as physi- 
cal equipment is concerned, are 
similar to those used by other 
refiners, with the exception that 
the cracked product is passed 
directly from the pressure dis- 
tillate stabilizer to the treating 
plant. The contacting drums 
and columns are essentially the 
same as installed in the refinery 
several years ago, with only a 
few minor changes made in the 
lines and flow of gasoline and 
treating agents. The six hori- 
zontal drums were divided into 
two sections, One, containing 


four vessels, is used for cracked 


con- 
for 
the 


gasoline and the second, 
taining two vessels is 
straight-run products in 
motor fuel class. 

Stabilized to the required 
vapor pressure as it is manu- 
factured, the cracked distillate 
passes through exchangers and 
aftercoolers at a roughly pre- 
determined temperature’ of 
around 120 F. 

Under process pressure, the 
distillate is subjected to a pre- 
liminary caustic wash for the 
removal of some of the objec- 
tionable sulfur compounds, such 
as hydrogen sulfide. The first 
horizontal tank in the first 
series is used for caustic treat- 
ment and where the chemical is 
given an opportunity to settle 
out of the distillate. The caus- 
tic used in the wash is circu- 
lated continuously from a small 
open top vessel, near the treat- 
ing plant, into which the caustic 
drains from the _ horizontal 
drum while being circulated. It 
is removed from the horizontal 
tank through a hand operated 
control valve, maintaining the 








level of the caustic always at 
about 1%4 feet above the out- 
let. 

The fresh caustic solution, 
both for the preliminary wash 
and for preparing doctor solu- 
tion, is prepared in an atmos- 
pheric vessel containing hot 
water into which the drum of 
caustic is lowered, after opening 
both ends, and dissolved agitat- 
ing the solution the while with 
air. The gravity of the solution 
in the tank is made up to 16 
Be. Caustic circulated through 
the distillate preliminary wash 
is kept at a gravity of 10° Be., 
and held at a temperature of 
100 F. by air agitation and 
steam if necessary. Circulation 
is maintained by a motor driven 
centrifugal pump which picks 
up the caustic from the small 
atmospheric tank and delivers 
it to the riser at the first hori- 
zontal drum where it enters 
just above the connection for 
distillate admission. Intimate 
contacting is obtained by using 
two mixing nozzles in the riser 
before the distillate and caustic 
enter the settling drum. A pres- 
sure of 25 pounds is maintained 
upon this vessel so that both 
liquids can be kept moving 
through the treating unit. 


The initial pressure upon the 
distillate forces it from the 
caustic settling drum through 
the system and to storage. Im- 
mediately after the distillate 





Sulfur pot on doctor and distillate con 
tacting column at Omar Refining Com- 
pany, Garber, Oklahoma 
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® LICENSES 
granted under United States and 
Foreign Patents for: Cross + deFlorez 
* Holmes-Manley + Tube and Tank 
Cracking Processes, Uni-Coil Injec- 
tion Process and Combination 
Cracking Units. 

Licensing Agents: 

THE M. W. KELLOGG CO. 
Jersey City, New Jersey or its 
European Representative: 
Compagnie Technique des Petroles 


134 Boulevard Haussmann 
Paris, France 
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The large combination cracking units being licensed by Gasoline Products 
Company, Inc. are outstanding examples of the achievement possible 
through an integrated program of research and development. 


Accurate balancing of the various phases of crude distillation, viscosity 
breaking and cracking in a self-contained system offers distinct operating 
advantages. This, together with the adaptability of such a system to 
almost unlimited throughput designs, assures the refiner of minimum 
operating and investment costs. 

For refiners whose source of charging stock is limited, a simplified 
combination cracking unit employing the UNI-COIL INJECTION 
PROCESS is available. 

Licensees of both small and large capacity have the option to commute 
royalties for any desired annual capacity. 
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11 COMMERCE STREET - NEWARK, NEW JERSEY | 





Line where caustic prewash and 


distillate 


meet in treating plant of Omar 


Refining Co., Garber, Oklahoma 


leaves the top of the drum at 
the opposite end from the point 
of entry, it enters the doctor 
contacting riser where two mix- 
ing nozzles were installed. This 
doctor is kept at about 15° Be. 
at all times, and is circulated 
continuously by pumping. Two 
small atmospheric tanks were 
set to contain the doctor, both 
equipment with air agitation 
and steam heating coils, one 
containing current supply for 
treating at the moment, and the 
other in reserve with a similar 
batch. As the doctor solution 
is circulated through the sys- 
tem, it enters the fresh stream 
of distillate below the first con- 
tacting nozzle where the sulfur 
pot is located. Sufficient dif- 
ferential pressure is maintained 
across a restriction in the dis- 
tillate line to force a_ split 
stream of gasoline through the 
pot containing the sulfur, which 
is controlled with a needle 
valve. 

The gasoline is water-washed 
in both the third and fourth ves- 
sels in the cracked distillate 
treating plant. The third tank 
in the series is equipped with 
two mixing nozzles’ supplied 
with water from the refinery 
pit. Wash water is wasted after 
use. The fourth tank is simi- 
larly equipped but fresh cold 
water is used for washing, 
which serves the dual purpose 
of removing all traces of chemi- 
cals, reducing the _ distillate 
temperature. The outlet from 
the last vessel leads to a header 
and to storage tanks. 

For treating straight run 
gasoline at normal condensing 
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temperatures, a contacting col- 
umn is used, located just out- 


side the pump room with the 
doctor solution taken from a 


vessel separate from that used 
for pressure distillate, or 
cracked gasoline, for several 
reasons; one of which is to pre- 
vent off coloring the naturally 
white product. The two hori- 
zontal tanks in the straight-run 
battery are used for settling 
purposes principally, to sep- 
arate doctor from gasoline. An 
additional mixing of the doctor 
and straight-run is obtained at 
the first tank in the series 
where two mixing nozzles sup- 
plement the thirteen in the pri- 
mary contact column. 


It has been observed that if 
the doctor solution in the dis- 


tillate treating system is pre- 
pared with a gravity around 


20° Be., it will have a tendency 








to ‘“‘carry over’? with the gaso- 
line as a frothy emulsion and 
is hard to settle. Before the 
present method was worked out, 
the cost of treating was ex- 
tremely high, with both caustic 
and litharge being purchased 
in carlots. With gravities and 
temperatures maintained with 
the present set-up, caustic con- 
sumption has been reduced to 
a point where only two drums 
per month are consumed. About 
one drum of litharge per month 
is required. 


The batch of both caustic and 
doctor solution is sufficient un- 
der normal conditions to treat 
the production of gasoline dur- 
ing a run of the plant. While 
shut down for cleaning out and 
reconditioning the units, the 
doctor solution and the caustic 
are reconditioned by heating 
and blowing. 


**Les” Smith Leaves Sohio 


CLEVELAND, Aug. 24.—Les- 
lie G. Smith, advertising man- 
ager of the Standard Oil Co. of 
Ohio since 1929, has resigned to 
take a position with Fuller and 
Smith and Ross, Inec., an adver- 
tising agency with headquarters 
here. 

Prior to his affiliation with 
Standard, Smith spent several 
years with McCann-Erickson, 
Inc., an advertising agency. 
He has had charge of Sohio ad- 
vertising for 10 years in the 
course of his two connections. 
Smith’s resignation becomes ef- 
fective Sept. 1. No successor to 
Smith has been named, accord- 
ing to Standard. 





Straight run and pressure distillate treating plant in Omar Refining Co., Garbe 
Oklahoma 
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Brightly striped canvas drops, painted floors, and well-staged equipment play a large part in 





the car dealer’s bid for lubrication business, the car manufacturers are telling them, This shows 
the lubrication department of the Pontiac retail store, at Pontiac, Mich. 


Showmanship Sells Lubrication 


Car Manufacturers, in Urging Their Dealers to 
Develop this Service, Point Out the Value of Im- 
proving the Appearance of Lubrication Facilities 


UTOMOBILE manufactur- 
A ers are showing increased 
4 interest in car lubrication 
as a profitable service for their 
dealers to offer customers. 

The car manufacturers, who 
are aggressively promoting the 
installation of modern lubrica- 
tion equipment among their 
dealers, point out that lubrica- 
tion service builds confidence, 
develops car owner contacts and 
increases profits. They emphas- 
ize that lubrication has become 
the most important item by 
which owners may be regularly 
attracted to the station, thus 
giving the car dealer an oppor- 
tunity to sell repair work. 

In general, car manufacturers 
are showing a degree of co-op- 
eration with the oil companies 
by recommending that their 
dealers work closely with the oil 
company and follow in step with 
its promotion program. 

The service departments of 
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N. P. N. Staff Writer 


car manufacturers who have 
laid out a lubrication service 
program for the guidance of 
their dealers in some _ cases 
recommend to these dealers the 
names of oil companies who 
have agreed to co-operate with» 
the car companies in the devel- 
opment of their dealers’ lubri- 
cation business. 

The Pontiac Motor Co., led 
by its oil-minded general servy- 
ice manager, Lewis K. Marshall, 
has been active in urging its car 
dealers to take lubrication serv- 
ice, not only as an operation for 
profit, but also for the contact 
it builds for future car sales and 
for the opportunity it affords the 
dealer to keep in touch with 
those who have bought ears 
from him. The lubrication 
service is looked upon as an ex- 


cellent means of developing the 
dealer’s repair business. 

Pontiac points out to its deal- 
ers that a lubrication depart- 
ment, to be satisfactory, must 
be located in a prominent place 
where it can be readily seen by 
the customer, It must have a 
lift and adequate pressure fa- 
cilities, as well as containers for 
lubricants. The containers must 
be uniformly shaped and attrac- 
tively arranged. Lift, floor, and 
containers must be painted 
standard colors. Pontiac also 
suggests that there must be a 
selling atmosphere created by 
signs and displays. 

One valuable idea suggested 
by Pontiac is the recommenda- 
tion that a confidence-producing 
sign be erected, to read—‘‘357 
Owners Have Their Cars Lubri- 
cated Here.’ Pontiac recog- 
nizes the fact that 75 per cent 
of car owners patronize super 
service stations because “‘of con- 
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Coulltous abou’ Now Doings ' 


Bowser and other major buyers of hose were, too... until they 


investigated DELMAR-DB (puPrene*- base lined) Gasoline Pump Hose and 


ENDORSEMENT by the oldest maker of gasoline 
pumps in the world was not easily obtained by 
DELMAR-DB. While S. F. & Com 


pany have a reputation for introducing new aids 


Bowser 


for gasoline dispensing, they also have a reputa- 
tion for quality that dem: ands that the “‘new’’ be 


better and reliable beyond a doubt. 


that go with 


vont that it has 
“cautious” 


One of the strongest assurances 
DELMAR-DB 1s the 
adopted by so many 


been 
buyers, like 
Bowser. Scores of experts on pump hose, with 
the leading oil companies and pump manufacturers 
. but only 


have given their approv: al. atter doing 


their best to “find somnellinie wrong” with this 


revolutionary new hose. 


again DELMAR-DB has demon 
that it 1s 


Over and over 


strated thoroughly reliable in every 


respect...that its lining compound, an exclusive 
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development by Electric Hose & Rubber Co 
iS completely successtul and gasoline proof.. 
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. that 
its construction prov ides a combination of remark- 
able qualities which materially reduce hose costs, 
eliminate hose troubles, speed-up dispensing. 
Even before it was introduced to the market, this 
hose was pre-proved by more than two years of 
actual service in busy stations, 

We believe that careful study of the record of the 
hose in service and tests wiil convince any buver 
that DEL MAR-DB measures-up to every require- 
ment. All of the facts, and samples of the hose, 
will be made available upon request. Our bulletin 
“First Truly New Pump Hose Since Goggle and 
Days” describes DELMAR-DB a: 
qualities. Send for a copy. 
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venience and personal interest.”’ 
The company points out the car 
dealer has a natural advantage 
to get service business, for ‘“‘he 
knows the car better, he is the 
logical place for service, and 
he is reliable.’’ Pontiac, in of- 
fering a plan whereby its deal- 
ers may hold their present own- 
ers and build up a profitable 
service business, urges them to 
modernize their set-ups. 

Pontiac points to one of its 
important dealers in Pontiac, 
Mich., where complete modern- 
ization of lubrication facilities 
took place. Specialized lubrica- 
tion guns were placed on per- 
manently mounted racks. The 
power operated lubrication 
equipment was placed on a 
chrome platform, and the chas- 
sis lubricant outlet mounted on 
an overhead swivel. The gear 
lubricant hose and meter are 
now concealed beneath a trap 
door in the floor. <A _ brightly 
striped canvas drop hangs from 
the ceiling to define the limits 
of the lubrication space, and an 
attractive background hides a 
brick wall and unsightly pipes. 

At the end of the first month’s 
operation of this new depart- 
ment, it was found that 422 car 
owners had driven in for a lubri- 
cation job, leaving at the sta- 
tion an average of $1.83 for lu- 
brication service alone. Ac- 
cording to Pontiac, this $771 
meant a gross profit of $450 for 
one month’s sale of lubrication 
service. 

The makers of Hudson and 
Terraplane cars have also been 
attempting to open their deal- 
ers’ eyes to the profits in lubri- 


cation service. T. H. Stam- 
baugh, the company’s service 
manager, points out to his 
dealers that lubrication is the 


backbone of their maintenance 
business. 

In a survey, Hudson found 
that sources other than _ its 
dealers were getting 8&3 per 
cent of the lubrication business 
on their cars. In urging his 
dealers to offer a _ lubrication 
service, Stambaugh says ‘a 
modern, clean, and well equip- 
ped lubrication department 
built around a lift also becomes 
a natural salesroom for both 
other services and new ears, if 
properly applied. 

“The department must start 
out spotlessly clean and be kept 
that way. The floor surrounding 
the hoist must be kept painted, 
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hoses and unsightly extension 
lines buried or hidden, at- 
tractive backgrounds provided 
for the equipment and some 
comfortable chairs and settees 
arranged conveniently near.”’ 

Packard, too, in a letter to 
its dealers, stresses more busi- 
ness and bigger profits through 
modernization and cleaning up 
their buildings and equipment. 
The letter states the lubrication 
department should be one that 
will attract attention and bring 
business. The importance of 
adequate equipment and effi- 
cient work is emphasized. 

The Chrysler people have dis- 
tributed among their dealers a 
booklet known as “‘The ABC of 
Approved Lubrication,’ which 
points out the importance of 
this service to the car dealer. 

According to this booklet, 
lubrication is the largest single 
part of the service market. A 
chart shows that 20 cents out of 
every service dollar is spent for 
lubrication—35 per cent more 
than the next popular service, 
which is body work. 

The Chrysler message points 
out that lubrication is’ the 
principle service the dealers’ 
competitors have used to pull 
car Owners away. It is shown 
that 64.3 per cent of the car 
owners have their cars greased 
at service stations, 17.3 per cent 
by the car dealers, 15.1 per cent 
do it themselves and 3.3 per 
cent have greasing done at a 
garage. 

It is pointed out that lubrica- 





Profit in Lubrication 
Gross profit possibilities of a sta- 
tion lubrication department in a 
year of 300 working days, on the 
basis of one up to 30 cars a day, 
the profit being taken as a little 
better than 50 per cent of lubrica- 
tion sales. 
(From Chrysler’s “ABC of Ap- 
proved Lubrication”) 
Cars 
per Lubrication Gross 
Day Sales Profit 
Reese $ 615.60 $ 308.52 
i» epucnckansmaaens 1,231.20 617.04 
Bi ccs eee 1,846.80 925.56 
Bete ss. 2,462.40 1,234.08 
ee seceieercitt cons. 3,078.00 1,542.60 
B cccsscstancevneses 3,693.60 1,851.12 
ye Eee oe 4,924.80 2,468.16 
BU ccctinewncdinces 6,156.00 3,085.20 
i Ae Re Senne ee 7,387.20 3,702.24 
Dr de iceeicgaee 9,234.00 4,627.80 
_ Rp etna eee 11,080.80 5,553.36 
PA cc cepeia tos 12,312.00 6,170.40 
Di fascascccettarases 15,390.00 7,713.00 
BB ic. eines 18,468.00 9,255.60 














tion service provides a contact 
on new car prospects and acts 
as a feeder service for parts, ac- 
cessories and general service 
sales. 

The booklet tells the dealer 
that lubrication service is the 
most profitable service he may 
offer his customers, with more 
than 50 per cent of the sales 
being gross profit. (See accom- 
panying table) 

Service station operators can 
well afford to study the methods 
which car manufacturers are 
recommending to their dealers 
for developing lubrication busi- 
ness. The element of showman- 
ship enters into the car manu- 
facturers’ efforts in behalf of his 
dealers. Striped awnings; the 
lift, containers, and floor all 
painted a standard color; uni- 
form signs; and attractive back- 
grounds for the equipment:— 
all these are being recom- 
mended to car dealers in an 
effort to develop their lubrica- 
tion sales. 

To what extent the car dealer 
can take this business from the 
service station, will depend, of 
course upon the ingenuity and 
promotion ability of the station 


operators. Nevertheless, car 
manufacturers, through their 
dealers, are making a _ reju- 


venated bid for car lubrication 
business. 


Federal Truck Enters 
Trailer Field 


DETROIT, Aug. 24.—One of 
the latest to step into the fast 
growing group of auto trailer 
manufacturers is the Federal 
Motor Truck Co. A _ special 
trailer sales division of this 
company has been set up to sell 
and merchandise the trailers, 
separate from the truck sales 
department. 


Although such an arrange- 
ment is not compulsory, the 
company reports that quite a 
number of its truck dealers are 
interested in the distribution of 
Federal trailers as well as 
trucks. 

Federal is making two types 
of trailers known as the ‘“‘Moto- 
home,” for living purposes, and 
the ‘‘Motomart,’’ for commer- 
cial use. The chassis frame is 
all steel, electric welded into 
one piece, and the body frame 
is No. 1 birch and oak bolted di- 
rectly to the steel chassis. 
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Gasoline delivered by the Continental Service Co., South Bend, Ind. from this 
truck to resale accounts are metered 


Jobber’s Gasoline Deliveries 


To Dealers Are Metered 


ASOLINE delivered by the 
newest truck of the Con- 
tinental Service Co., South 


send, Ind., is metered to stor- 
age tanks of reseller accounts. 

The meter is installed in a 
compartment on the right side 
of the truck, back of a manifold, 
so that gasoline from either of 
four truck compartments flows 
by gravity through it into the 
unloading hose. 

Continental Service now has 
only one truck equipped with a 
meter but future delivery equip- 
ment will have meters, the man- 
ager of the company, reports on 
account of the satisfactory ex- 
perience with the truck now in 
service. 

Resellers of this company 
have a double check on all gaso- 
line deliveries. First, there is 
the truck meter reading. Sec- 
ond, the company has a policy of 
the reseller taking inventory on 
storage before and after gaso- 
line delivery, so he will be 
satisfied as to the quantity in 
storage. 

Relations with resellers on 
meter deliveries have been sat- 
isfactory and dealers like to buy 
on a meter reading, the man- 
ager reports. 

The truck has a total capacity 
of 1200 gallons in five compart- 
ments. The rear compartment 


carries kerosine and has a sep- 
arate outlet line through a 
compartment also on the right 
side of the truck back of the 
rear wheels. 

Gasoline is carried in the four 
front compartments. Each com- 
partment has a draw off line to 
the meter. On the outlet side 
of the meter is a quick connec- 
tion coupling for the unloading 
hose. The meter is equipped 
with an automatic shut off 








valve, so the driver can set it 
to deliver a given amount of 
gasoline. The company also 
uses a meter at the truck load- 
ing dock at the plant to measure 
gasoline from storage. 


Gulf Wins Texas State 
Gasoline Contract 


AUSTIN, Aug. 17. — Gult 
Refg. Co. has been awarded 
contract for supplying the gaso 
lire and lubricating oil require 
ments of the State of Tex: 
during the coming fiscal yea) 
The contract, involving the e) 
nenditure of approximately $1 
100,000 by the state, was 
awarded by the Texas Board o! 
Control. 

Approximately $1,039,000 
have been set aside for gasoline 
and kerosine requirements, th: 
Soard of Control announced. It 
is estimated $65,000 will b 
spent for greases and lubricat- 
ing oils. 

Gulf bid 4 cents under the 
posted retail selling price for 
regular gasoline and 3 cents 
under the posted retail price for 
third grade gasoline for whole- 
sale or bulk deliveries. Straight 
retail price was bid for kero- 
sine, with no discounts. 

Lubricating oil business was 
obtained on the basis of 14 cents 
a quart for retail deliveries of 
oil up to 50 viscosity. Slightly 
higher prices will be charged 
for oils with a viscosity of 50 
or higher. Wholesale prices for 
lubricating oils varied consider- 
ably. 


Close-up of meter installation on gasoline delivery truck of the Continent 
Service Co., South Bend, Ind. 
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ADVERTISING 


Moncrief Capitalizes 


On the Movie Stars 


PAGMs. 







REMOVED 





A difficult problem in advertising solved 


by appealing to theater 





Ralph Moncrief’s station in Shreveport showing the 


customers 





OW does a filling station 
operator go about suc- 
cessfully advertising his 

station on the slim budget of 
one thousand dollars a year? 
How does he overcome the com- 
petition of 30-o0dd other stations 
in the same city selling the 
same brand of gasoline and oil? 

These difficult questions must 
have come to the mind of Ralph 
Moncrief when he leased a Lore- 
co Filling station in Shreveport. 
He knew that it would take un- 
usual methods to gain the in- 
terest of the motorist, and his 
problem was to find those meth- 
ods. 


The station was too far from 
the business district for a prac- 
tical use of its parking facilities 
by shoppers and business men, 
thus eliminating a large poten- 
tial trade from this source. 
However, the Strand, Shreve- 
port’s “million dollar theater’”’ 
was located across the street. If 
a trade could be developed from 
this source, the station might 
prosper. 

The newspaper was decided 
upon as the most practical me- 
dium of advertising, but the 
budget would stand only two 
one-column by five-inch ads a 
week. Now what could Mon- 
crief expect to say in so smali 
an ad that would attract thea- 
ter patrons. 


It was apparent that full ad- 
vantage should be taken of the 
Strand Theater ads and the two 
ads must tie together in some 
manner. 

To do this the Moncrief ads 
were placed beside the theater 
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ads and the copy was carefully 
prepared to tie-in with the cur- 
rent attraction at the theater. 
A quotation from Ralph Mon- 
crief’s statement on his third 
business birthday shows how 
successful this plan really was. 

“Three years ago yesterday 
we opened for business here 
with best wishes from our 
friends and condolences from 
our enemies. Our friends have 
won! They could get along 
without us, but we couldn’t get 
along without them. If any 
man in this world appreciates 
his friends, Ralph Moncries 
does. Thank you, folks!” 

The little advertisements that 
have made friends and custom- 
ers for the Moncrief service sta- 
tion borrow interest from the 
theatre advertisements on the 
same newspaper page by using 
for a caption the name of the 
current show at the Strand 
Theatre. For instance, on Octo- 
ber 19, 1935: 





I LIVE MY LIFE... 


. and Joan Crawford lives 
her’s. You can see a Slice of both 
on the Strand Theatre Corner to- 
night if you park on one side 
while you see the show on the 
other. Joan never heard of me, 
but I have my public, too! Hun- 
dreds of people never go to a 
movie without seeing me—which 
would indicate that I give ’em 
their money’s worth, don’t you 
think? Somebody page W. S. 
Van Dyke or Cecil B. De Mille 
while I fill this gas tank! LO- 
RECO? How many, please? 


RALPH MONCRIEF, INC. 





Strand Theater in the background 


And again, on Oct. 26, 1935: 
SPEAKING OF CRUSADES! 


I'll give you odds and bet you 
any money that Cecil B. De Mille 
can’t hand-pick a crew from his 
thousands of actors and personally 
supervise a really lst class service 
station! Every man to his own 
trade—-so I'll take care of the 
cars on this corner while Cecil 
looks after the entertainment. 
This week end, between us, we're 
putting on a good show. I'm 
crusading for better service to car 
owners. With Cecil, it’s just art 
for art’s sake. But it’s good! 


RALPH MONCRIEF, INC, 


In the course of the sum- 
mer months, Mr. Moncrief never 
hesitates to take advantage of 
the cooling system at the Strand 
Theatre. On August 10th last, 
using the name of the current 
show as a headline, he had this 
to say: 


THE IRISH IN US... 


. makes us love a good scrap 
and we don’t mind telling you 
that the service station business 
is just one long fight. So we have 
a good time. And down to date, 
we've won every battle! We still 
give our customers the best that 
money can buy, at prices they can 
afford to pay. Service with a grin 
-unless you try to tip us. Cool 
weather at the Strand, right on 
this corner. Too hot outside to 
look for a parking place, so try 
our concrete court. 


RALPH SONCRIEF, INC. 











And a month later, during 
hay fever season, when Jack 
London’s story came to the 
Strand: 




























































CALL OF THE WILD! 


Far be it from us to discourage 
consumption of good LORECO 
Gasoline. Nevertheless—-beware 
of the dandelion, the ragweed and 
the tall yellow demons that look 
like Spanish needles. (Ker-choo! ) 
If you feel the call of the wild, 
take our advice (ker-choo!) and 
get your nature in the raw at the 
hands of Clark Gable in the de- 
hayfeverized atmosphere of the 
Strand Theatre. Park your car 
with us and your hay fever at the 
ticket office. Both will be waiting 
for you when the show’s over. 
Ker-choo! (Beg pardon). 





RALPH MONCRIEF, INC, 


Moving patrons have learned 
that when Moncrief recom- 
mends a picture, it is too good to 
miss. And his advertising is 
looked up by the fans for just 
such comment as this: 


WE GUARANTEE 
JUDGE PRIEST! 


We want to ‘‘proposition’’ you, 
based on the fact that we sav 
Will do Judge Priest in another 
city. The Strand Theatre, you 
know, is right across the corner 
from us. Park with us while you 
see this show. If you don't say it’s 
one of the best pictures you ever 
saw, we'll refund your money and 
tear up your parking tag! Fair 
enough? (NO, we don’t own any 
stock in the Strand, and we DO 
NOT accept tips! ) 


RALPH MONCRIEF, INC. 


Sometimes the recommenda- 
tion is more subtle, as in: 


ONE NIGHT OF LOVE... 















.. Will be so much nicer if you 
swagger across to the Strand 
from our concrete court with the 
lady on your arm. Who wants to 
park at the curb on the way to 
**Love, laughter and divine 
music?’’ And what an anti-climax 
to go car hunting when tip-proof 
attendants right on the theatre 
corner would fain wheel out the 
chariot and doff cap with a flour 
ish. Come! come! for a paltry 
quarter let’s have the right setting 
for a good story! 










RALPH MONCRIEF, INC, 


And Moncrieff can be philo- 








sophical in a pointed way, as 
when Will Rogers came to town 
in: 


LIFE BEGINS AT 40 


I am inclined to agree with Will 
Rogers. I’ve had more fun since 
I was 40 years old than I ever had 
before. And I take life less seri- 
ously. I can even read marvelous, 
convincing ads about super tires 
and smile. Now and then such 
advertising weans away one of 
my ACME customers, but they al- 
ways come back. And being past 
40, and knowing rubber as I do, 
I know they'll come back! So 
there you are. Life DOES begin at 
40. 


RALPH MONCRIEF, INC, 


Nor does Moncrief mind kid- 
ding the husbands a bit, if it 
takes that to fill the parking lot 
with prospective customers. Bor- 
rowing a headline from the cur- 
rent picture, he gently prods 
them, thus: 


SHE LOVES ME... NOT 


And at that, you can’t blame 
her. Before you were married 
you used tu drive into a parking 
lot with a grand flourish, and you 
told ’em to wash and polish the 
old bus while you took her toa 
show. Now you park at the curb 
and she climbs out in traffic, often 
blocks from the theatre! Tonight 

treat her like a sweetheart and 
watch her brighten up. After all, 
you waste more money than it 


would take to keep her happy! 


RALPH MONCRIEF, INC. 








Ralph Moncrief 


Then, just to prove that he 
can take it as well as dish it out: 


THE BIG BROADCAST 
OF 1936... 


All my life I’ve been kidded, 
more or less, about my earnest 
propensity for broadcasting any- 
thing and everything in which | 
believe. 

According to some of my 
friends there is always a BIG 
BROADCAST on the_ Strand 
Theatre Corner. And I now have 
some competition, 1936 variety! 

Oh, well! Both shows are good! 


RALPH MONCRIEF, INC. 


Occasionally Moncrief_ di- 
gresses from the theatre motif 
to take advantage of some other 
public interest, as on November 
1, 1988: 


DIVIDENDS IN 
HUMAN LIFE! 


If you ask us, we think the 
COSMOPOLITAN SAFE DRIV- 
ERS CLUB is a darned good thing 
to join. No dues—and it pays di- 
vidends in human life. A Scotech- 
man couldn't kick at that. If it 
isn't a bargain there ain't no 
such! 

If you never expect to spend a 
thin dime with us as long as you 
live, we'll still take your applica- 
tion to the Cosmopolitan Safe 
Drivers Club—with pleasure. 
Drive in! 


RALPH MONCRIEF, INC. 


And on January 9, 1935: 


LET'S EAT, DRINK AND 
BE MERRY TONIGHT! 


If you have a buck you've 
been saving to spend with us, in- 
vest it tonight in the biggest dol- 
lar’s worth you ever got: Go to 
the Crystal Ballroom, Washing- 
ton-Youree Hotel, 7 p. m. sharp, 
and give Byrd's football champs a 
hand. If it’s your last dollar, we'll 
stake you to enough LORECO 
Motor Spirit to get home—a few 
drops goa long way. 


RALPH MONCRIEF, INC. 


A bit of pocket change was 
saved out of the Moncrief thou- 
sand-a-year appropriation for 
direct-mail sharp-shooting. 
When a customer turns up at 
the station for the first time, the 
numbers on the license plates 
are jotted down. 
state license records, the car 


Later, from 
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owner’s name and address are 
found and a letter like this goes 
out: 


Mrs. Sam Jones, 
Shreveport, La. 
Dear Madam: 
I personally 
car Was 


noticed that your 
in our Station the other 
day, and I want to thank you for 
the business. Accept this cordial 
invitation to let it happen as often 
as convenient. 

Some folks think there are 
many service stations, but our 
business grows right along. We 
hope you saw some reason for that 
when you were here—some reason 
that will bring you back. 

I have told lots of young folks 
that there is opportunity for ANY 
line of business if you. just do a 
better job of it than the other fel- 
iow. And I believe that. Morning, 
noon and night we try to figure 
out ways and means to make you 
like us here. 

Every man takes a keen inter- 
est. You couldn’t even get one of 
our colored boys around here to 
accept a tip for cheerful service. 
Ever hear of a service station like 
that? 

So please come back! 


too 


Very earnestly yours, 
Ralph Moncrief, Inc. 


But Moncrief believes that the 
best way to get more business 
is to cultivate old customers, 
and so he overlooks no oppor- 
tunities. Last January, for in- 
stance, Moncrief fans got this 
letter: 


Mrs. Sam Jones, 
Shreveport, LaL. 
Dear Madam: 


Of course we thank you every 
time you buy anything here, but I 
want to go on record in writing, and 
sign my name to it, that we appre- 
ciate the business you gave us last 
year! 

Of course the real object in this 
letter—and I’m not ashamed of it 
—is to get even more of your busi- 
ness this year. 

When you buy a little gasoline or 
a quart of oil from some big outfit, 
or have them grease your car, we 
can’t think that they appreciate the 
business as much as we would, or 
that it does them as much good. 
We're just small fry. We have made 
a success of this business, but we 
have worked for every dime! 

The other day we got our heads 
together around the place here, and 
decided that it would be a good 
idea to write to our customers and 
tell them that THEY have made our 
success, and that we know it. If we 
succeed this year, it will be because 
you help us. 

So come in often! If you are driv- 
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ing by, and your tank won't hold 
ten gallons, let us put in five. If it 
won't hold five, let us put in three. 
Save your grease jobs for us. We’re 
the best in town anyway—honestly 
we are! Every bearing gets the exact 
lubricant recommended by _ the 
manufacturer. And we don’t grease 
the wheel, or the upholstery! Just 
keep us in mind, and give us every 
break you can, because we'll appre- 
ciate it. We'll try to show you that 
we do. 

And we want to thank you again 
for your part in our success last 
year. 


Cordially yours, 
Ralph Moncrief, Inc. 


It doesn’t make any difference 
whether you like that letter or 
not. Moncrief’s customers did 
—and they came in to say so 
with more business. 


Perhaps you have noticed how 
the success theme runs through 





much of Mr. Moncrief’s adver- 
tising. Quotations have been 
made from a newspaper adver- 
tisement that ran on the third 
birthday of the business, and 
here is a letter in the same vein, 
issued at the same time: 


Mr. and Mrs. Sam Jones, 
Shreveport, Louisiana. 
Dear Customers: 

On the Strand Theatre Corner 
three years ago today we founded 
this business. 

You, along with other car owners, 
are entirely responsible for what- 
ever success we have achieved in 
this highly competitive field. 

You could very readily do with- 
out us, but we couldn’t do without 
you. 

Keeping that fact always in mind 
has made us useful, we hope with- 
out wearing sackcloth and ashes. 

There is no moral to this letter- 
except that we had an urge to send 
you a word of appreciation on our 
third commercial birthday. 


Sincerely 
Ralph Moncrief, Ine. 





Population Shifts to East Affect 


Gasoline Consumption Little 


CLEVELAND, May 21 
‘pOPULATION shifts in the 
Hy past five years seem to have 
caused little, if any, change 
in gasoline consumption attrib- 
utable to that fact, figures on 
population changes by the U. S. 
Bureau of Census for 1935 in- 
dicate. 

The three ‘‘D’s’’, in the lan- 
guage of the Census Bureau— 
drought, dust storms and de- 
pression—brought declines in 
population in the 11 midwest- 
ern states presumably hardest 
hit, and increases in eastern 
states, particularly in the south- 
east where climates are warmer 
and living less hard. 

The population increase in 
the United States in 1935 over 
1930 is estimated at 4,745,000 
people, or 3.86 per cent. The 
increase in gasoline consump- 
tion in that period is 1,846,000.- 
000 gallons, or 11.69 per cent, 
indicating that for every 1 per 
cent increase in population 


there has been a 3 per cent in- 
crease in gasoline consumption. 


Out of the 11 states reporting 
decreases in population in the 
five-year period, only two 
showed decreases in gasoline 
consumption. In the other nine 
states, increases in gasoline de- 
mand ranged from 1.04 to 29.22 
per cent, while the decreases in 
population ranged from 1 per 
cent to 11.4 per cent. 

A fact indicated by these 
changes is that, instead of heed- 
ing the old advice to go west, 
the populace seemingly is re- 
turning to the southeast—away 
from drought-ridden and dust 
storm areas into the less severe 
and warmer climates. The in- 
dustrial east, too, has been gain- 
ing in population with accom- 
panying large gains in consump- 
tion for the section as a whole. 

The four states showing the 
largest gains in population are 
all in the southeast. The states 
showing decreases were in the 
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RIDE IMPROVING SERVICE 
includes these 3 exclusive features 


1 The Cities Service Ride Prover... This isthe 
toughest grease gun ever built. It isso powerful it 
will drive grease through a solid block of wood. De 
velops more than 3000 pounds pressure per square 
inch. Breaks through frozen shackles, forcing 
grease to every point it should reach. No other 
gun so perfectly coordinates grease pressure and 
volume as does the Ride Prover. It lubricates parts 
nevereven touched by ordinary greasing methods. 





2 Exclusive Individualized Lubri- 


cation Method... This is an exclusive 
Cities Service system that helps you 
give a factory-perfect job every time 
you lubricate a car. Covers more than 
500 makes and models of automobiles. 
Includes use of individual charts which 
are hung on car while job is being done. 
Owner gets copy of chart when job is 
finished. Complete equipment goes with system. 





3 Cities Service Trojan Lubricants ... New 
type greases made by an entirely different process 
and from materials entirely different from those 
commonly used in the manufacture of ordinary 
chassis lubricants. Trojan Lubricants are tena 
cious greases that last three times as long as the 





average chassis lubricants... lubricate longer 
under high temperature...will not clog grease 
passages...oxidize or harden...and will reduce 


maintenance costs to an absolute minimum. 








triple your lube jobs 
With RIDE IMPROVING SERVICE 


New, exclusive Cities Service lubrica- 
tion system is building phenomenal 
business for dealers in 38 states. It 
can do the same for you. Investigate 
this profit- producing plan today! 


Cities Service offers you the industry’s most un- 
usual lubrication service ...a service that will make 
you the busiest, most popular dealer in your neigh- 
borhood...RIDE IMPROVING SERVICE. There 
is nothing else like it... only Cities Service dealers 
can have it only Cities Service dealers will 
reap its profits. 
A Triple-Feature System 

Three distinctive, appealing features combine to 
make RIDE IMPROVING SERVICE a new busi- 
ness-getter, a profit-producer for you... 1. The 
Ride Prover . . . 2. Trojan Lubricants . . . 3. Indivi- 
dualized Lubrication System. Read the details about 
these three features in the box on this page. See 
how different each one is... how attractive to mo- 


torists... how capable of building business for you. 


Intensive Sales Promotion Help 
Cities Service will back you with a complete, power- 
ful campaign of sales promotion help. .. proved 
ideas that have been tested and found successful 
in 38 states. If you want a larger and more profit- 
able share of the lubrication business in your 
neighborhood, write, wire or telephone the Cities 
Service marketing company nearest you today. Or 
mail coupon below. Triple your lube jobs with 


RIDE IMPROVING SERVICE. 





WEAF and 45 associated N. B. C. stations. 





CITIES SERVICE OIL CO., Chicago, Ill. * CITIES SERVICE OIL CO., Detroit, Mich. 
CITIES SERVICE OIL CO., Milwaukee, Wis. * CITIES SERVICE OIL CO., Cleveland, 
Ohio « CITIES SERVICE REFINING CO., [Boston, Mass. * CITIES SERVICE 
OIL CO., Philadelphia, Pa. * EMPIRE OIL & REFINING CO., Tulsa, Okla. 
CITIES SERVICE OIL CO., Kingston, N. Y. © CITIES SERVICE OIL CO., 
LTD., Toronto, Ont., Canada * LOUISIANA OIL REFINING CORP., Shreveport, La. 


RADIO CONCERTS...every Friday at 8 P. M. (E. D. T.) 


RIDE IMPROVING DEPARTMENT 

CITIES SERVICE... Room 732, 60 Wall St., N. Y.C. 
Gentlemen: Please have your representative 

call on me at once to explain more in detail how I 

can triple my lubrication business through RIDE 

IMPROVING SERVICE. 


Name 





Address 








City and State. 
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west or middlewest with the ex- 
ception of one eastern state, 
Rhode Island. 

The four states showing the 
greatest gains in population, 
compared with gasoline gallon- 
age gains in 1935 over 1930, 
are: 

Per Cent Increase 
Population Gasoline 


AMIWOMDDE, bcccicesesvasseseossess 10 14.87 
SENS. Senscssvacvackwestas 15 18.03 
South Carolina ........ 16 21.40 
Tennessee .................. 11 4.23 


The 11 states showing losses 
in population and the changes 
in gasoline consumption in the 
five-year period, in percentages, 
are: 

1935 Compared With 1930 

Per Cent 
Per Cent Change 
Population Gasoline 


Decrease Demand 
Arizona ...... 11.4 t+ 6§.230 
California .. cies or + 10.81 
ea ere Ls + 5.99 
RUAGURIPON oo o5cccdscscsscscs = + §.51 
Mississippi ........... ns ee 8.55 
PROUT, oon sic cses sx 1.2 24.33 
oe 6 ee 1.0 0.97 
New Mexico .............. 5.0 + 14.05 
Rhode Island ........... 9.4 + 29.22 
South Dakota .......... 2.6 15.37 
WU RROORBIR, 25655. scchasss 1.0 + 1.04 


While the largest gain in pop- 
ulation, by sections of the coun- 
try, has been in the South At- 
lantic states, accompanied by 
the largest gain of 21.44 per 
cent in gasoline demand, the 
next largest population gain, in 
the East North Central region, 
was accompanied by a mere 5.88 
per cent gain in consumption. 
Likewise, New England, with a 
gain of only 4.05 per cent in pop- 
ulation, and the Middle Atlan- 
tic states, with a gain of 3.74 
per cent, were each able to roll 
up increases of over 15 per cent 
in gasoline demand in the five- 
year period. 

The population shifts as com- 
pared with changes in gasoline 


demand in 1935 over 1930 by 
sections of the United States 
are 

Per Cent Increase 

Gasoline 

Population Demand 

New England ........ 4.05 15.19 
Middle Atlantic ...... 3.74 15.59 
E. North Central.... 8.89 5.88 
W. North Central... 2.74 3.01 
South Atlantie........ 9.91 21.44 
E. South Central.... 6.65 8.10 
W. South Central.... 4.34 5.55 
Mountain  ......sc0:: 1.14 19.86 
Pacific Coast .......... 1.04 ‘RS ie 
2OCAl PAIN: .....0.00. 3.86 11.69 


The 12 states ranking high- 
est in population averaged 2.96 
per cent gain in population in 
1935 over 1930, as compared 
with the national average gain 
of 3.86 per cent. Two among 
these states show decreases in 
population. The average in- 
crease in gasoline consumption 
in these 12 states, however, 
hewed close to the national av- 
erage. It amounted to 11.93 per 
cent, with all states showing in- 
creases, compared with the na- 
tional average increase of 11.69 
per cent. 


‘E.HE population 
these 12 most 
states, in order of rank, and 
gasoline consumption changes, 
together with rank as a gasoline 


changes in 
populous 


consuming state, in 1935 over 
1930 are: 
Per Cent Change Rank 
Gaso- in Gas 
Popula- line de- 
tion Demand mand 
New York 4-2.4 4. 6.82 1 
Pennsylvania + 4.5 +26.11 o 
Illinois +2.4 a S5S7 4 
Ohio + 0.9 1. £05 5 
Texas + 4.3 +16.83 6 
California —6.7 +10.81 2 
Michigan —=3-9 4. §.51 c 
Mass. + 2.9 +-423.50 9 
New Jersey +6.1 +14.13 8 
Missouri + 7.8 10.25 10 
Indiana +5.9 4 19293: a 
N. Carolina + 7.8 A4A765S ET 
Average, 
12 states +2.96 Dios 
Putting it adversely, out of 
the three states showing de- 
creases in gasoline consump- 
tion in 1935 over 1930, two 


showed declines in population. 
The other state, Alabama, with 
a decline of 0.3 per cent in pop- 
ulation, came through with an 
increase of 7.1 per cent in gaso- 
line consumption. Nebraska, 
with a decline of about 1 per 
cent in population, had a 0.97 
per cent decline in consumption. 
South Dakota, however, with a 
decline of only 2.6 per cent in 
population, had a decline of 
15.67 per cent in gasoline de- 
mand. 

Surprisingly, California, with 
an ever-changing and consider- 
able transient population, had a 
population decrease of 6.7 per 
cent in the five-year period, but 
showed up with an_in- 
crease of 10.8 per cent 
in gasoline demand. This 
state, ranking sixth in  pop- 





ulation, ranks second only to 
New York as a gasoline consum- 
ing state. Its population in 
1935 was estimated at 5,639,000 
as compared with 12,889,000 in 
New York, while gasoline con- 
sumption in 1935 was 1,480,- 
000,000 gallons, compared with 
1,610,544,000 gallons in New 
York. 

The largest population de- 
crease was in Arizona. It had 
11.4 per cent less people in 1935 
than in 1930, but had a gaso- 
line consumption increase of 
6.30 per cent. 

The smallest population de- 
crease was 1.01 per cent in Ne- 
braska, accompanied by a de- 
crease of 0.97 per cent in con- 
sumption. 

The state reflecting the low- 
est gain in gasoline consumption 
was North Dakota. Gallonage 
gained 0.36 per cent as com- 
pared with a population gain of 
2.8 percent. The state with the 
highest increase in consumption 
was Nevada, it having a gain of 
36 per cent, compared with a 
population gain of 9 per cent. 

An interesting figure in the 
Census Bureau’s compilation is 
the increase in population in the 
District of Columbia. No doubt 
the New Deal can be credited 
with swelling the district’s pop- 
ulation 22 per cent in 1935 and 
the gasoline consumption 39.73 
per cent—the highest gain in de- 
mand in a single state during 
the five-year period. 





Petroleum Ranks Third 


Petroleum ranked third in 
radio advertising in 1935 with 
an expenditure of $2,489,816 or 
8% of the total. During the 
past ten years, the petroleum 
industry has stepped from sev- 
enth place to one of the major 
users of radio. In 1927 it ex- 
pended $221,090 or 5.9% of the 
total. By 1931, the expenditure 
had passed the million mark— 
$1,410,380 or 5.5 of the total, 
and the industry ranked fourth. 


Republic Gets Pipeline Order 


An order for $250,000 of line 
pipe from Penn-York Natural 
Gas Co. has been received by 
Republic Steel Corp., Cleveland. 
This line will be 60 miles of 
1034 ineh pipe, to be used for 
transporting natural gas from 
Coudersport, Pa. to Batavia and 
Dunkirk, N. Y. 
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Dp TRUC 
qwoith thein’S 


STANDARD 


HIMGAN AVE CONCAGO co a 
32391 


Make more round trips 
at low cost per load mile! 


eee heavy, bulky loads at present day speed 
demands, over variable roads in all weather conditions with 
Safety — is assured those haulers operating FWD Trucks. 


The FWD divides the load and power over the four driving wheels, 
consequently the driver has more control over the truck .. . There 
is not the danger of sluing or skidding on slippery or icy roads, 
or on curves — because the four wheels have positive traction. 


Include FWDs in your fleet .. .They will give you more round trips 
at low cost per load mile . . . They will perform dependably, eco- 
nomically and safely regardless of roads or loads. » » » » 


Let us give you the detailed story of 
FWD Controlled Power. Write today. 


THE FOUR WHEEL DRIVE AUTO CO. 
CLINTONVILLE, WISCONSIN 
Canadian Factory, KITCHENER, ONTARIO 


TRUCKS 


11/2 TO 15 TONS 


st 26, 1956 


“a ’ 5 ele 


POWER ON AND OFF 










= 


=) 






a oa 


STEPS 


TO UNMATCHED TRUCK 
PERFORMANCE . » => 





1. GREATER SAFETY. Front axles are 
set back, resulting in power, as well as 
load being distributed to all four wheels. 
This gives the FWD sure footing on slip- 
pery pavements, in congested traffic, and 
when going around curves. 


2. GREATER DEPENDABILITY OF 
SERVICE. Reserve power, rugged con- 
struction throughout, and true application 
of the four-wheel-drive principle, insure 
continuous operation under any condition 
Backed by a nation-wide organization of 
parts depots and service men available 
at a moment's notice. 


3. FASTER SERVICE. FWDs, with their 
powerful engines, wide range of gear 
ratios and four-wheel traction cut down 
trip time by being able to “make” the 
hills, curves, and poor going, faster than 
average trucks. No necessity for over- 
speeding on the straight stretches. 


4. WIDER RANGE OF OPERATION. 
Four-wheel traction enables the FWD to 
handle its regular hauling job easily and 
do the tough jobs as a matter of course. 


5. OPERATING ECONOMY. Definite 
savings are made in gasoline, tire wear, 
maintenance cost, and other ‘‘out-of-pock- 
et’’ expenses. This is the result of equal 
distribution of power, load, and scientific 
four-wheel-drive construction throughout. 
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CLEVELAND, Aug. 24 
ID-CONTINENT gasoline prices 


moved downward last week. 
Coincident with the consum- 
ing season reaching its peak, prices 
in what is still considered the coun- 


try’s most influential market, experi- 


enced their first break since early 
summer, 
The trend of gasoline prices also 


was lower in other tank car markets 
east of the Rocky Mountains. Down- 
ward revisions in most markets were 
negligible but at the same time they 
appeared to be indicative of a reversal 
in trade sentiment which, up to the 
last week or so, has been entirely op- 
timistic. 

There were several favorable de- 
velopments last week, that is, from 
the standpoint of market influence, 
but apparently they did not carry 
enough weight to offset the fear in 
many quarters that bulk gasoline in- 
veucories were too high. 

First, there were reports 
trading centers throughout 
that gasoline shipments 
heavy. Labor Day 
was being felt. 

Secondly, there was the Bureau of 
Mines’ prediction that September gas- 
oline demand would be 9 per cent 
above ‘‘normal” and 13 per cent above 
September demand last year. 

Thirdly, retail markets in currently 
depressed areas showed further signs 
of improvement. 

Then, despite the fact that daily av- 
erage crude oil output, as reported by 
the American Petroleum Institute, 
reached an all-time high of 3,070,000 
barrels, reports of the Bureau of Mines 
failed to show any break in the steady 


from all 
the week 
continued 
demand already 


downward trend of crude oil stocks 
which has been underway for nine 
successive weeks. 


The favorable position of raw ma- 
terial inventories, however, apparent- 
ly was offset by the unfavorable posi- 
tion of finished oils, and of gaso- 
line particularly. In the week ended 
Aug. 15, gasoline stocks for the coun- 
try as a whole, as reported by the In- 
stitute, were reduced only 67,000 bar- 
rels. And, whereas stocks were 5,- 
000,000 barrels larger at the end of 
the first week of August this year as 
compared with the same week last 
year, stocks at the end of the second 
week of August were nearly 6,000,- 
000 barrels above the level of stocks 


50 


at the same time last year. 

In casting about for an explanation 
of the reaction which had set in in 
gasoline prices, the unfavorable trend 
of inventories was about the only fac- 
tor market observers could find on 
which to base their opinions. As in 
the previous week, the feeling ap- 
parently was general that bulk gaso- 
line inventories would have to be li- 
quidated to some extent, even at the 
expense of lower prices. 

The lower gasoline price trend in 
the Mid-Continent started in Okla- 
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RETAIL TANK CAR 











Retail index is an average of 50 cities, 
exr-taxr and tank car is a weighted aver- 
age of 13 wholesale ‘markets for regular- 
grade gasoline. The gasoline price in- 
dex this week represents the following 
price in cents per gallon: 


Retail Tank Car 
Be hee. coke 14.18 6.40 
Month ago ........ 14.22 6.43 
WERT BPO oceciccsscae 13.86 5.89 


homa. At first only the low octan: 
grade was quoted lower. Later in th: 
week the higher octanes also were 
priced lower, and the downward trend 
spread to other Mid-Continent dis 


tricts. East Texas, once the bane of 
the Mid-Continent market, was 
notable exception last week. Largs: 


company buying of low octane gaso- 
line continued active in East Texas 
The bulk of the gasoline bought ther: 
was for shipment to the Gulf where 
it was to be reformed and thence 
moved to the east coast. 

The 68-70 octane gasoline was 
offered at 5.5 cents at Chicago, down 
0.125 cent. On the eastern seaboard, 
Baltimore gasoline prices were off 
0.25 cent. Some price shading was re- 
ported in the western Pennsylvania 
market although the volume involved 
was negligible. Competition of Mich- 
igan gasoline, however, continued to 
narrow the market for Pennsylvania 
refiners. Reports last week were that 
Pennsylvania refiners were now unable 
to get into western Ohio. 

The Gulf export gasoline market re- 
mained inactive and interest of do- 
mestic buyers was largely nominal. 
Coincident with the arrival of a cargo 
of Mid-Continent gasoline on the west 
coast, reports in New York were that 
California independents were consider- 
ing buying more gasoline at the Gulf. 
With California crude at a premium, 
independent refiners there were find- 
ing it difficult to compete with the 
prices currently asked by the larger 
companies. 

Demand for natural gasoline for de- 
ferred shipment continued active in 
the Mid-Continent and prices were 
steady at 4 cents Group 3, and 3.75 
cents Breckenridge. 

Kerosine was a shade more active 
in most markets. Prices were down 
slightly in the middlewest and south- 


west but appeared steadier in other 
markets. 
Lubricating oils were steady and 


prices were well held in all markets. 
According to trade reports, lubricating 
oils this year stand a good chance of 
bucking the lower trend which has 
not been unusual in past years durins 
the transition period from summer [0 
winter motor oils. 

Wax was pointing higher in mos! 
markets. Several higher priced sales 
were reported on crude scale at New 
York and in the Mid-Continent. 
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Barometer of Mid-Continent Refinery Market 


Charted Course of Prices of Crude and Principal Refined Products, Week by Week 
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*This was formerly 63-70 octane; changed April 15, 1936. 


vance might take place in the coming 
week. 
Kerosine showed more signs of life, 
particularly at New York harbor. 
Traders said that suppliers appeared 
less anxious to sell and many of those 
Gasoline Steady who had sold at around 4.125 cents, 
New York harbor, for barge shipment 
NEW YORK, Aug. 22 were now asking a minimum of 4.25 
ANK car gasoline markets were re- cents. Some suppliers have consist- 
T ported steady along the eastern’ ently refused to sell at prices that low, 
seaboard during the week ended Aug. and have maintained nominal quota- 
22, except at Baltimore where prices tions 0.25 to 0.375 cent higher through 
dropped 0.25 cent a gallon. This the off-season. 
brought Baltimore prices to the same 
level as the New York harbor and 
Philadelphia districts. 
Elsewhere along the seaboard, tank .- e ra 
car markets appeared in fairly good 
shape and demand at seaboard termi- 
nals was reported excellent. Condi- 
tions in the east generally continued 
favorable to motoring and distribu- Burning Oils Firmer 
tors reported retail sales were hold- ; eae ’ 
ing up well. Retail markets also were LOS ANGELES, Aug. 21 
said to be in better shape in most LL burning oils were firmer the 
sections, including metropolitan New Privest week on Pacific Coast mar- 
York City, and suppliers said they kets, particularly for major company 
were hopeful that tank car markets at products. Although no changes were 
New York harbor, Philadelphia and noted in posted prices, supplies avail- 
Baltimore would be restored to their able for spot purchases were limited 
former level if retail markets im- and sales generally were based on 1- 
proved. year contracts that provided a top price 
Suppliers generally felt that the re- of approximately 1 cent a gallon over 
ductions at the above three points Present postings. 
could probably be traced to pressure The trend toward higher prices for 
from the low tank wagon market pre- burning oils has been evident for sev- 
vailing at New York City and that if eral months past. Contributing factors 
it were advanced 0.5 or 0.75 cent a have been the increased industrial de- 
gallon, it would relieve the pressure mand for these oils, which has been 
on the tank car market. Reports late notable in practically all territory 
in the week were that service station served by California marketing com- 
selling prices in metropolitan New panies. Extension of cracking facilities 
York were gradually becoming more by independent refiners also has been 
uniform and that a tank wagon ad- a factor. It has resulted in a larger 
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output of high gravity products from 
current crude runs and a depletion of 
fuel oil stocks that had been built up 
in previous years. Anticipations of an 
actual shortage during the coming fall 
and winter seasons have caused many 
refiners to enter the market for heavy 
oils in an effort to protect their re 
serves. 

At major company plants in the 
San Joaquin Valley spot quotations 
for industrial fuel oil were $0.75 a 
barrel and for a light domestic grade, 
$0.85 a barrel. Diesel oil was $1.47 
and stove distillate, $1.89. One year 
contracts for these four products car- 
ried top prices of $1.00 $1.10, $1.89, 
and $2.31 per barrel, respectively. 

At Los Angeles Basin plants, spot 
and contract quotations on diesel and 
stove oils were the same asin the Val- 
ley. Industrial fuel oil and a lighter 
domestic grade were, however, 19 cents 
a barrel higher in the Basin than in 
the Valley. 

Quotations on major company third 
grade and independent competitive 
brands of gasoline remained relatively 
steady at 135 cents a gallon, inclusive 
of 4 cents tax, for tank wagon de- 
liveries in the Basin area. Consider 
able quantities, however, were still 
available at 11.75 cents a gallon when 
purchased from some independent re 
finers. 

Natural gasoline quotations were 
unchanged at 7.75 to 8&8 cents a gal 
lon, delivered at refinery. 

Kerosine-distillate shared with other 
burning oils the tendency to move to 
a firmer position on the market. Quo- 
tations ranged from 2.5 to 3.25 cents 
a gallon. 

Highly competitive conditions in 
Atlantic foreign and Pacific foreign 
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ports reflected in a decrease in 
the number of spot sales reported on 
Pacific 


quiries 


were 

seaboard markets. Few in- 
received indicated a_ willing- 
ness on the part of buyers to pay the 
prices considered the minimum by sup- 
pliers. No important 
tations were reported. 


changes in quo- 


Gasoline Prices Lower 


ID-CONTINENT 
M buckled under 
creased offerings the 
August. 


TULSA, 
gasoline 
the 
third 


Aug. 22 

prices 
in- 
week of 


stress of 


Lower priced gasoline at 
made available to a limited 
of jobbers in the form of 
Volume of gasoline 


concessions 


first 
number 
“special 
available 


Was 


offers.”’ 
at price 
when 


was. enlarged 
otfers’’ were 
broadcast more generally in the trade 
territory. 


these ‘special 


Low octane gasolines have been af 
fected considerably by the lack of 
agricultural activity in the drought 


sections. This inactivity has caused a 
definite decline in consumption of low 
octane gasoline as tractor fuel. 


Trouble with 


octane ratings due 
to extremely hot weathe1 has 
caused many refiners to push their 
gasoline from the price standpoint 
rather than from an octane stand- 
point. The result has been slight re- 


ductions in prices quoted for gasoline 


that left the plant testing 63 to 67, 
but which tested considerably lower 
at destination. 

Unsteadiness in the market for 63 
to 67 and 68 to 70 octane gasolines 
can be attributed to another and pos- 
sibly more important factor. With 
low octane gasoline movement. slug- 


gish, refiners with Ethyl licenses have 
specialized in leaded 
refiners have been 


products. Many 
leading large quan- 
tities of low octane gasoline, This has 
thrown the market out of balance. 
Increased supplies of leaded gaso- 
line have thrown this grade into about 
the same competitive situation as low 
octane gasoline. Undercover price con- 
cessions have been heard for the past 


few weeks, although it was not until 
last week that price eutting was 
brought into the open. At that time. 
suppliers of non-leaded high octane 
motor fuel were forced to meet com 


petition created by 
The 68 to 70 


leaded 
octane 


products 
gasoline was 
offered below 6 cents for the first time 
in many months. 


Reports continued to 


persist that 
even the reduced prices of the past 
week were being shaded. These re- 


ports could not be 
the 


confirmed up to the 


end of week 


Natural gasoline manufacturers 
ready were booking orders for 
tember delivery. Several refiner-man- 
ufacturers reported that their refinery 
divisions were taking the bulk of their 
natural output, and therefore would 
have little natural to sell over 
tember. At least two, according to re- 
ports, probably will have to buy in the 
open market to cover their Septem- 
ber commitments. 

Consumption of natural gasoline so 


al- 
Sep- 


Sep- 


far in August has been above nor- 
mal, most observers report. Stocks 
have been brought down to a low 
level. Increased activity at the Gulf 
has been responsible for a part of 
the reduction in stocks. 


Wax inquiry was brisker as brokers 
entered the market for supplies. Sev- 
eral wax suppliers in the Mid-Con- 
tinent were sold up and were quoting 
2.5 eents for the 124-126 grade for 
shipment the first half of September. 
Sales have been made at 2.375 
f.o.b. plant. Some offerings continued 
to be made at 2.375 cents for imme- 
diate shipment, however. 

Bright stocks and neutral oils were 
steady at unchanged 


cents, 


prices 


YANN 


Prices Steady 


CLEVELAND, Aug. 22 

RICES generally were steady in 
P ii. western Pennsylvania refinery 
market through the third week in 
August. 

A feature of the market was t!e 
comparatively tight position attained 
by 600 steam refined. Offerings by the 
end of the week were practically nil, 
and several buyers still interested in 
obtaining their September require- 
ments for filtering into bright stock be- 
lieved it was more than likely that 
they would have to raise their bids to 
pry offerings from The 
600 grade was firm at 13 cents on quo- 
tations direct to the trade. 

Fuel oil, while not exactly 
was offered less freely following 
disposal late in the week of 
fairly large lots to refiners for crack- 
ing. Prices steadier at 4.125 
cents in the upper field and 4.25 cents 
in the lower field. 

Gasoline continued active. Open 
market demand was good and contract 
shipments were reported heavy by 
most sellers. This despite the fact that 
Pennsylvania refiners were confronted 
with a narrowing of their territory due 
to competition from Michigan gaso- 


loose sellers. 


scarce, 
the 


several 


were 


line. According to some_ reports, 
Pennsylvania refiners have been al- 
most completely shut out of western 


Ohio by Michigan gasoline. 


Traders generally were optimistic 
over the outlook for bright stock. The 
market was devoid of the soft spots 





which are not unusual at this time o} 
the year, Current inventories, com- 
pared with a year ago, were said to be 
in much better shape. Buyers 
more cautious in making commit- 
ments, but demand, sellers said, 
satisfactory. A good bit of the 
the 


were 


Was 
move 


ment past week was through ex 
port channels. 
Neutral oils remained tight. Their 


position was even more pleasing, froi 
the seller's angle, than the position )f 
bright stock. Buyers in some instane+s 
were finding it difficult to obtain eve 

a part-car lot. Prices Wa 

was steady to higher. 


were firm 


High Octane Prices Lower 


CHICAGO, Aug, 22 
PEN market trading was slack in 
the Mid-Western market the week 


ended Aug. 22 and middle octane and 
68-70 octane gasoline prices were low- 
er. On the other hand, however, third 
grade gasoline was slightly firmer at 
the lower prices reached the previous 
week. Kerosine was fairly steady de 
spite lack of buyer interest. 

Despite the fact that lower prices 
were established on the higher octan: 
gasolines, traders generally believed 
the market was steadier than it had 
been for several weeks. Shipments 
against contracts and purchases by 
some of the larger companies in need 
of additional supplies to meet thei 
own commitments kept offerings ot 
gasoline about in balance with demand. 
In addition, observers said that the 
reductions brought into’ the 
prices that have existed to some ey 
tent through under-cover discounts 

That the latter observation had con 
siderable truth out by 
action of 62 octane and below the past 
week. Relatively few reports of pric 
shading on this grade were heard. | 
fact offerings were well held. Rodess. 


Open, 


was borne 


gasoline, which still has not received 
general acceptance as a third grad 


gasoline, was offered as much as ?).2° 
cent under prices asked for acceptath!: 
third grade. 

Early in the week many sellers re 
duced their the 
tane gasoline cents. to 
cents, bearing 


63-67 oc 


eSt5 


prices on 
from 5 
out predictions 
the previous week by traders 
Offerings of this grade been 0! 
the increase, and the reductions 
made to stimulate movement. 
volume of new buying was 
large as sellers had hoped for, pric 
this market was firmer. 

The 68-70 octane also was offered 


made 
some 
had 
Wel 
Whil 
not as 


wise 


lower prices, but at the end of the 
week traders said that offerings wert 
well held at a minimum of 5.5 cents 
One trader said that he believed t! 


was now a seller’s market. 
Buying of kerosine was spotty, b 
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sellers were not pushin’ sales and 
prices were slightly firmer. ‘The 41- 
43 water white was held by virtualiy 
all sellers for a minimum of 3 cents, 
with several sellers asking, and in 
some eases obtaining, 3.125 cents. 
Rains in some sections of the middle 
west have alleviated to some extent 
the fears that fall kerosine business 
would be adversely affected. In some 
areas, farmers were preparing for fall 
plowing, and indications were that de- 
mand for kerosine will not be affected 
as much as had been predicted before 
the rains. 


AX 


Scale More Active 

NEW YORK, Aug. 22.—-More ac- 
tivity was noted in the crude scale wax 
market during the week ended Aug. 
22, with increased inquiries from both 
foreign and domestic buyers, traders 
reported. 

Majority of the inquiries specified 
deferred shipment, generally in Sep- 
tember and October, but a fair num 
ber were for prompt. Traders said 
they were not sure what was behind 
the increase in inquiries from foreign 
buyers but thought it probably was 
due to the war scare in Europe re 
sulting from the revolution in Spain. 

Some sales of 124-126 white scale 
were reported early in the week at 2.35 
cents a pound, f.a.s. New York, but 
several traders said they had been un- 
able to locate any at this price late in 
the week. They said that buyers were 
willing to pay 2.35 or 2.4 cents for 
this grade for September-October de- 
livery, but that suppliers were unwill- 
ing to close at these prices. Stocks 
apparently were not burdensome and 
suppliers appeared confident that high- 
er prices might be obtained later on. 

No change was reported in the fully 
refined wax market, but a fair amount 
of business noted. 


Open Market Inactive 
NEW YORK, Aug. 22 
HE Gult Coast cargo market ex- 
perienced another dull week, at 
least as far as open market sales were 
concerned. Suppliers generally report- 
ed a fair amount of inquiries for some 
products, but said that actual buying 
was practically nil. Movement against 
contracts was good, they said, partic- 
ularly on gasoline. 
Reports were current Aug. 22 that 
a Pacific Coast buyer was negotiating 
for a cargo of East Texas gasoline, but 
that he was unable to obtain a price 
low enough to make an attractive deal. 


(Continued on page 64) 
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sud 


Marine Terminal 


"Ro 


officials desirous of minimizing 


Engineers and company 
evaporation losses—increasing the 
profit margin on their barges, tank- 
ers, marine terminal and storage 
tanks—OCECO offers a complete 


line—proven in service. 


OCECO vents control tank breath- 
ing—prevent the free circulation of 
air—amortize themselves in a few 
weeks’ time. OCECO meters oper- 
ate with permanent unvarying ac- 
curacy. They are specially suited for 
barge and tanker transfers as they 
permit the immediate dispatch of 
the cargo without time wasting 
settling. OCECO flame = arrestors 
are the accepted standard of the 
industry. No tight tank under their 


protection has ever been lost by fire. 


Tank gauges, swing lines. nozzles, 
hatches and other equipment all 
reflect OCECO serviceable design 
and dependable manufacture. Full 
details on request. Write for de- 


scriptive literature. 


Specify OCECO fittings 


Your tanks deserve the best. 
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REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, except where otherwise noted. Prices are those to domestic jobbers who resell to consumers. 


They do not represent inter-refinery sales, or sales for export. 


Federal, state or municipal ltazes not included. 


Prices quoted apply on products made from legally produced crude. 








Gasoline and Naphtha 


Oklahoma Aug. 24 Aug. 17 


48-54, 450 e.p. naphtha 4.625- 4.75 4.75 -— 4.875 


U. S. Motor gasoline, by octane numbers 


62 octane and below. . 4.75 - 5.00 4.875- 5.00 4.875-— 5.00 
63-67 octane......... 5.25 5.625 5.375- 5.625 5.375- 5.625 
68-70 octane (regular) . 5.875- 6.00 6.00 6.00 
60-62, 400 e.p. gasoline 4.75 5.00 4.875- 5.00 4.875- 5.00 
64-66, 375 e.p. gasoline 3 =5.00 — 5.125 5.00 -— 5.125 5.00 — 5.125 
68-70, 350-360 e.p. 

gasoline........... 5.00 - 5.25 5.00 -— 5.25 5.00 - 5.25 


Western Penna. 
Bradford-Warren: 


(Quotations and/or sales prices to car unloaders) 


52-54 naphtha....... 5 625- 5.75 5 .625- 5.75 5.75 - 5.875 
Motor gasoline: 

U.S. Motor (58-62°) 5.75 — 5.875 5.75 -— 5.875 5.875- 6.00 

Minimum 60 octane 7.00 — 7.125 7.00 -— 7.125 7.00 - 7.125 

Minimum 65 octane 1.28 = 2.200 7.25 - 7.375 7.23 - 7.375 

Minimum 70 octane (hikion 2° “wakmsaieier nels Gab thet ce tet 
64-66, 390 e.p. gasoline 6.00 6.125 6.00 — 6.125 6.125- 6.25 
68-70, 350-360 ep. 

gasoline........... 6.25 6.375 6.25 - 6.375 6.375- 6.50 
Other districts: 
52-54 naphtha pea ee 5 625- 5.75 5.625 eh 345 = oie 
54-56 naphtha....... 5.75 - 5.875 5.75 —- 5.875 5.875- 6.00 
Motor gasoline: 

U.S. Motor (58-62°) S75 5.875 5.75 - 5.875 5.875- 6.00 

Minimum 60 octane 7.00 ce 7.00 7.125 7.00 — 7.125 

Minimum 65 octane 722 %.375 7:25 1.379 7.23 — (1.36 

SE TD: nck ccsccs  #i‘b8800s0ase, | Sermneanioaee 
64-66, 390 e.p. gasoline 6.00 — 6.125 6.00 — 6.125 6.125- 6.25 
68-70, 350-360 e.p. 

NID sroraic ise nse eee 6.25 -— 6.375 6.25 6.375 6.375- 6.50 

California (3c tex to be added to prices if used in state) 

54-58 U.S. Motor, 437 

e.p. for in-state ship- 

WE: bs Sorin bak ass 7.40 8.25 7.75 - 8.25 4.25 ~ O25 
54-58, U S. ‘Motor, 437 

e p. for outside state 

aaa — 7.50 = 8.25 7.50 - 8.25 7.50 - 8.25 

8-61, 375- 400 ‘ep. 

pater Sy 65 octane 

and above......... 8 00 8.75 8.00 - 8.75 8.00 - 8.75 

tNorth Texas (F.o.b. Wichita Falls district for shipment to Texas 


and New Mexico destinations; Group 3 prices quoted on northern shipments). 


U. S. Motor gasoline, by octane numbers: 


62 octane and below. . 4.75 -— 4.875 4.875- 5.00 4.875- 5.00 
63-67 octane......... 5.20 ee 5.375- 5.50 5.375- 5.50 
68-70 octane (regular) . 5.875- 6.00 6.00 6.00 
60-62, 400 e.p. gasoline 41.875 5.00 5.00 
64-66, 375 e.p. gasoline 5.00 5.125 5.00 - 5.125 5.00 -— 5.125 
68-70, 350-360 ep. 
STING Sais oo ec 5.125-— 5.25 §.125- 5.25 5.125-— §.25 
Kansas (F.o.b. refinery, Kansas destination) 
U.S. Motor gasoline, by octane numbers: 
62 octane and below. . 5.00 5.125 ».00 - 5.125 5.00 -— 5.125 
63-67 octane......... 5.625- 5.75 >.625- 5.75 5.625- 5.75 
68-70 octane (regular) . 6.125-- 6.25 6.125- 6.25 6.125- 6.25 
60-62, 400 e.p. gasoline 5.00 5.125 >.125- 5.25 §.125—- 5.25 
tWest Texas and New Mexico (F.o.b. W. Texas and N. Mex. 


refineries for unrestricted shipment) 


U. S. Motor gasoline, by octane numbers: 


62 octane and below. 4.75 —- 5.00 4.875- 5.00 4.875- 5.00 
GE-OT GUIMNO. 20.650. 5.50 5.625 5.50 5.4 5.50 - 5.75 
68-70 octane (regular) . 6.00 6.00 6.00 


tEast Texas (F.o.b. East Texas refinery for unrestricted shipment) 
U.S. Motor gasoline, by octane numbers: 


62 octane and below. . ‘75 4.75 4.75 

60-62, 400 e.p. gasoline 4.75 — 4.875 4.75 - 4.875 4.75 -— 4.875 
North Louisiana (For Louisiana and Arkansas destination) 

U.S. Motor gasoline: 

62 octane and below. . 5.50 o. 2D 5.50 5.7% 5.560 — $.%5 

63-67 octane......... 6.25 6.50 6.25 6.50 6.25 - 6.50 

68-70 octane (regular) . 6.50 — 6.75 6.50 - 6.75 6.50 - 6.75 


tRefiners generally receive from 0.25c to 0.5c per gallon more for 
gasoline and kerosine for local or differential territory shipment. 





Aug. 24 Aug. 17 Aug. 10 
Arkansas (For Arkansas and Louisiana destination) 
U. S. Motor Gasoline: 
62 octane and below.. 5.50 = 5.75 5.50 - 5.75 5.50 - 5.75 
63-67 octane........ 6.25 - 6.50 6.25 -— 6.50 6.25 - 6.50 
68-70 octane (regular). 6.50 -— 6.75 6.50 - 6.75 6.50 - 6.75 
Ohio (Quotations of S. Ohio. Delivered any point in Ohio). 


U. S. Motor gasoline. . 


8.75 
Above 65 octane no. 


9.00 


8.75 
9.00 


Natural Gasoline 


(Prices shown f.o.b. Group 3 and Breckenridge represent majority of 
sales made on dates shown to blenders on the freight basis shown below, 
although shipments may originate in other manufacturing districts, suc h 


as East Texas, Panhandle, Southwest Texas or Kansas). 
F.o.b. Group 3 
Grade 26-70........ ; 4.00 4.00 Be 
F.o.b. Breckenridge 
Grade 26-70......... 3.73 3.75 3.50 
California. (F. 0. b. plants in Los Angeles basin) 
75-85, 375-390 e.p. for 
blending........... 7.75 - 8.00 7.% = 8.25 1.40 = 3:23 
Kerosine 


Western Penna. 


Bradford-Warren: 


(Quotations and/or sales prices to car unloaders) 


45 w.w. kerosine...... 4.625- 4.75 4.625- 4.75 4.625- 4.75 

46 w.w. kerosine...... 4.75 - 4.875 4.75 -— 4.875 4.75 -— 4.875 

47 w.w. kerosine...... 4.875- 5.00 4.875- 5.00 4.875- 5.00 

Other districts: 

45 w.w. kerosine...... 4.625- 4.75 4.625- 4.75 4.625- 4.75 

46 w.w. kerosine...... 4.75 4.875 4.75 -— 4.875 4.75 -— 4.875 

47 w.w. kerosine...... 4.875- 5.00 4.875- 5.00 4.875- 5.00 
Oklahoma 

41-43 w.w. kerosine. .. 3.00 -— 3.25 3.125-: 3.375 3.125- 3.375 

42-44 w.w. kerosine... 3.325- 3.375 3.29 —- 3.50 3.375- 3.625 
Kansas _ (F. o. b. refinery Kansas destination) 

41-43 w.w. kerosine... 3.375- 3.50 3.625- 3.75 3.75 - 3.875 

42-44 w.w. kerosine... 3.50 -— 3.625 3.73 > 3.80 3.875- 4.00 


tNorth Texas (F.o.b. Wichita Falls district or shipment to Texas 
and New Mexico destinations; Group 3 prices quoted on northern shipments). 


41-43 w.w. kerosine. .. 3.375- 3:50 3.375- 3.625 3.625- 3.75 
tEast Texas (F.o.b. East Texas refinery for unrestricted shipment) 

41-43 w.w. kerosine...  *3.00 - 3.125 *3.00 - 3.125 *3.125 
*Nominal 


North Louisiana (For Louisiana and Arkansas destination) 


41-43 w.w. kerosine. . . 3.75 — 3.875 3.75 -— 3.875 3.75 - 3.875 
Arkansas (For Arkansas and Louisiana destination) 
41-43 w.w. kerosine... *4.00 4.25 *4.50 - 4.625 *4.50 1.625 
*Only one refiner quoting. 
California (F.o.b. California refineries) 
38-40 w.w. kerosine. .. 4.00 — 5.00 4.00 - 5.00 4.00 - 5.00 


Gas and Fuel Oils 


Western Penna. 
Bradford-Warren: 


(Quotations and/or sales prices to car unloaders) 


36-40 fuel oil......... 4.125- 4.25 4.125- 4.25 4.125- 4.25 
Other districts: (Excluding Pittsburgh District Prices) 

36-40 fuel oil......... 4.25 -— 4.375 4.25 -— 4.375 4.25 - 4.375 

Oklahoma (F.o.b. Oklahoma refineries) 

No. 1 whité fuel oil. . 2.875- 3.125 3.00 - 3.125 3.00 - 3.25 
No. 1 straw fuel oil. . 2.75 -— 3.00, 2.875- 3.00 2.875- 3.00 
No. 2 straw fuel oil.. 2.75 — 3.00 2.75 - 3.00 2.75 - 3.00 
No. 2 dark fuel oil... 2.625- 2.875 2.625- 2.875 3:75 — 2.015 
U. G. 1. ges OB... 5. 2.373- 2.50 2.375- 2.50 2.375— 2.50 


(Continued on page 56) 





NATIONAL PETROLEUM 

















News 



































EWS 



























tg  ., ag 
> ape tt 
Rar Te 
| | le F 
. »’ 
p % ak 
Rh tiee 
s - tee. / ’ 
va Q 


* 
n > Se 
Pa te 
~ Se eS: é 
’ %, $*> a. 
oS Shee 
2 4°33 _* 


SS HAMPLIN has a definite proposi- 
tion for the Independent Jobber 
Ww or Dealer who is interested in 


handling a complete line of petroleum 
products of recognized Quality — — 
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Champlin does not dictate merchan- 


dising methods but, instead, offers in- 
telligent aids — — 








Ask that a representative call and 
give you the Story of how Champlin 
Products make your Profits. 
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REFINERY TANK CAR MARKETS 


Prices in cents per gallon, tank car lots, except where otherwise noted. Prices are those to domestic jobbers who resell to consumers. 
They do not represent inter-refinery sales, or sales for export. Federal, state or municipal tares nol included. 
Prices quoted apply on products made from legally produced crude. 








Aug. 24 Aug. 17 
Fuel oils: (Prices per barrel of 42 U.S. gallons) 

28-30 zero.... ; 2.625-— 2.875 2 625- 2.875 
Sa .. $1.00 -$1.10 $1 00 -$1.10 
2 ret .. $0.75 -$0.80 $0.75 —$0.80 
Ss : $0. 725-$0.775 $0 .725-$0.775 
14-16.... . = $0 .625-$0 .65 $0 .625-$0.65 

“ey (F.o.b. refinery, Kansas destination) 
No. 1 p.w., fuel oil... . 3.125- 3.375 3.25 - 3.375 
18-22 fuel oil (per bbl.) $0.70 -$0.75 $0.70 -$0.75 
10-14 fuel oil (per bbl.) $0.60 —$0.65 $0 60 -$0.65 


Aug. 10 


$1 
$0. 


$0. 


3. 
$0. 


$0 5 


.00 


75 -$0. 


725 
625 


25 


70 


= 
Vid 


-$0. 
$0. 


- 3. 
-$0 


5-$0. 


2.625- 2.875 


-$1. 


North Texas (F.o.b. Wichita Falls district for shipment to Texas 


and New Mexico; Group 3 prices quoted on 


No. 1 straw, fuel oil.. 
No. 1 white, fuel oil. 
U.G.1. ges om......:.; 
No. 2 feel ofl... ....... 
24-26 fuel oil (per bbl.) 
18-22 fuel oil (per bbl.) 


2.875— 3.00 2.875-— 3.00 
3.00 3.125 3.00 3.125 
2.375-— 2.50 2.375- 2.50 
2.875-— 3.00 2.875- 3.00 


$0. 675-$0.70 $0. 675-$0.70 


$0.60 


$0.65 $0.60 -$0.65 


northern shipments). 


West Texas (F.o.b. West Texas refineries for unrestricted shipment). 


No. 2 fuel oil 


18-22 fuel oil ( (per bbl.) $0.65 


* Nominal. 


East Texas (F.o.b. East Texas refineries for unrestricted shipment). 


No. 1 white, fuel oil 
U.G.I. gas oil. ..... 
No. 2 fuel oil. ...... 
24-26 fuel oil...... 
20-24 fuel oil... 


*Nominal. 


North Louisiana 
Ne. 2 feelon:. .. 6... 
U.G.1. gas oil. ... 
20-24 fuel oil (per bbl.) 
16-20 fuel oil (per bbl 
10-14 fuel oil (per bbl. 


No. 2 fuel oil . 

28-30 gas oil, zero... 
20-24 fuel oil (per b bl.) 
16-20 fuel oil (per bbl.) 
10-14 fuel oil (per bbl.) 


#2 75 


*Only one refiner quoting. 


California 


San Joaquin Valley, per bbl.: 


Grade C fuel oil... ... 
Diesel fuel oj]. ....... 
Stove distillate. ...... 
Los Angeles, per bbl: 
Grade C fuel oil. . . 
Diesel fuel. ...... 
Stove distillate. . . 

San Francisco, per bb! : 
Grade C fuel oil. . . 
Diesel fuel. ....... 


2.875 ‘2.75 — 2.875 


$0.70 $0 625-$0 .65 


2.875- 3.00 
3.00 - 3.125 
2.375- 2.50 
2.875- 3.00 
$0 675-$0 .70 
$0.60 -$0.65 
*2.75 — 2.875 
$0 .625-$0 .65 


*? 875-— 3.00 *2.875-— 3.00 *2.875- 3.00 

2.375-— 2.50 2.375- 2.50 2.375- 2.50 

"2.75 2.875 *2.75 - 2.875 #275 - 2.875 

$0.65 -$0.675 $0.65 -$0.675 $0.65 -$0.675 
$0.65 $0.65 $0.65 

(For Louisiana and Arkansas destination). 

2.875-— 3.00 2.875- 3.00 2.875-— 3.00 
2.625 2.625 2.625 
$1.05 -$1.10 $1.05 -$1.10 $1.05 -$1.10 
$0.95 - $1.00 $0.95 -$1.00 $0.95 -$1.00 
$0.70 ~$0.75 $0.70 -$0.75 $0.70 -$0.75 

Arkansas (For Arkansas and Louisiana destination) 
*3 00 3.25 *3.00 - 3.25 *3.00 -— 3.25 
*2 $75 *2 875 2.875 
$0 825-$0 875 $0 .825-$0 .875 $0 .825-$0. 875 
$0 .725-$0.775  $0.725-$0.775 $0 .725-$0.775 
$0 60 $0.65 $0.60 -$0.65 $0.60 -$0.65 
$0.75 -$0.85 $0. 725-$0.75 $0.70 -$0.75 
$0.95 $1.47 $0.95 -$1.47 $0.95 -$1.47 
$1 20 -$1.89 $1.20 -$1.89 $1.20 -$1.89 
$0.75 $0.95 $0 .725-$0 .95 $0.72 -$0.95 
$0.95 $1.47 $0.95 -$1.47 $0.95 -$1.47 
$1.20 —$1.89 $1.20 -$1.89 $1.20 -$1.89 
$1.00 $1 00 $1.00 
$1.68 $1.68 $1.68 
$2.10 $2.10 2.10 


Stove distillate 


0 pour test....... 
10 pour test....... 
15 pour test....... 
25 pour test....... 


180 Vis. (165 at 100) No. 


25 pour test....... 


150 Vis. (143 at 100) No. 


0 pour test..... 
10 pour test... 
15 pour test. . 

25 pour test 


South Texas (F.o.b. South Texas refineries, for domestic shipment) 


Vis. Color 
Pale Oils: 
100 No. 1 2 he 
200 No. 2 pax 
300 No. ty 
500 No. 2 
750 No. 3-4..... 
1200 No. 3-4...... 
2000 No. 4. 
Red Oils: 
200 No. 5-6. ... 2 
B00 No. 5-6....0...5. 


500 Me. 5-6. ........ 
SS eer 


Neutral Oils 


Western Penna. (Quotations and/or sales prices to 
Viscous Neutrals (Viscosity at 70° F.) 
200 Vis. (180 at 100°) No. 3 color, 420-425 flash: 


23.00 
22.00 
21.50 
20.50 


19.50 


19.50 
18.50 
18.00 
17.00 


( Viscosity 


23.50 23.00 —23.50 
22.50 22.00 50 
22.00 21.50 -22.00 
21.00 20.50 —21.00 





3 color, 410-415 flash: 


20.00 19.50 —20.00 


3 color, 400-405 flash: 


20.00 19.50 —20.00 
19.00 18.50 -19.00 
18.50 18.00 —18.50 
17.50 17.00 -17.50 


00 5.00 
00 7.00 
50 7.50 
50 8.50 
00 9.00 
50 9.50 
10.00 9.75 -10.00 
00 7.00 
50 7.50 
50 8.50 
00 9.00 


car unloaders) 


al 100° F.; pour test 0) 


<= 


00 - 


.00 


.50 - 


.50 


.50 


.50 


.50 
.00 


-00 


Conn 


WSS en101 


-20. 


-20 
-19 


-18. 


=a 


.00 


00 
50 
50 
00 
50 
-10 


.00 
.50 
.50 
.00 


.50 
.50 


2.00 


.00 


00 


.00 
.00 
50 


-50 


00 





Aug. 214 Aug. 17 Aug. 10 
1200 No. 5-6......... 9.50 9.50 9.50 
2000 No. 5-6. ee 9.75 -10.00 9.75 -10.00 9.75 -10.00 


Note: South — red oil prices shown above cover oils with green cast: 
blue cast red oils are slightly lower in some cases. 


Mid-Continent (Viscosity at 100° F.; F.o.b. Tulsa basis. Prices 
represent quotations and sales) 
0 to 10 Pour Point: 
Pale Oils 


Vis. Color 

60-85—No. 2....... §.25 5.25 5.25 
86-110—No. 2...... 5.75 Se 5.75 
150—No. 3.......... 10.00 10.00 10.00 
180—No. 3.......... 1.2 aa.2e 11.25 
200—No. 3.......... 11.75 11.75 11.75 
SSO—ING. So... ikke es tS. 75 13.75 13.75 
ee), | oe 14.75 14.75 14.75 
300—No. 3.......... 15.25 is.25 15.25 
Red Oils: 

180—No. 5 10.25 10.25 10.25 
200—No. 5.......... 10.75 10.75 10.75 
ZION. S. . c cc ccces 12.75 12.75 12.75 
RO SID s o.5s.salewies 13.75 i .75 53.75 
DOO INO Sop xsiis ss 14.00 14.00 14.00 


Note: Non-Viscous pale oils (60-110 vis.), 15 to 25 pour point are 
generally quoted 0.5c under 0 to 10 pour point oils; pale and red viscous oils 
(150-300 vis.) with 15 to 25 pour point are penuneiiey — lc under 0 to 
10 pour point oils. Viscous oils (150-300 vis.), No. 4 color, are generally 
quoted 0.5c above No. 5 color oils. 


Chicago (F.o.b. Chicago District refineries) (Vis. at 100° F.) 
Pale Oils, *15 to 30 pour point: 
Vis. Color 


60-85—No. 2....... 6.50 6.50 6.50 
86-110—No. 2...... 7.00 7.00 7.00 
ISO—INO. So cic ees 10.00 10.00 10.00 
200—No. 3......:.20%% 11.25 2 11.25 
dee a ee 3 ee 11.75 12.75 
250—No. 3. .......6. 3.75 13.75 13.75 
Red Oils, *15 to 30 Pour Point: 

ees eee 10.25 10.25 10.25 
oo peat ee 10.75 10.75 10.75 
oo gen ee ee 12.75 12.75 12.75 
200—MNo. 5... cee 13.25 13.25 13.25 
300—No. 5.......... 13.50 13.50 13.50 


*60-110 vis. oils, with 0-10 pour point, bring 0.5c higher than above 
prices. Other oils with 0-10 pour point are — at Ic higher. To obtain 
prices delivered in Chicago, add 0.25c per ga 

California (F.o.b. California refineries; Viscosity at 100° F.) 


All neutral oils, 11.5c per gal. in tank car lots; and 13.5e in iron bbls., t« 
refiners only, excluding federal tax. 


Cylinder Stocks 


Mid-Continent F.o.b. Tulsa basis. Prices represent quotations and 
sales) 
Bright Stocks: 
190-200 Vis. at 210° D 21050 21.50 21.50 
150-160 Vis. at 210° D: 
0 to 10 pour test... 18.50 18.50 18.50 
10 to 25 pour test. . 18.00 18.00 18.00 
25 to 40 pour test. . 17.50 17.50 17.50 
150-160 Vis. at 210° E 17 50 17.50 17.50 
120 Vis. at 210° D: 
0 to 10 pour test.. 17.50 17.50 17.50 
10 to 25 pour test. . 17.00 17.00 17.00 
25 to 40 pour test.. 16.50 16.50 16.50 
600 Sim. fd. Dark 
ay ETO ee 5.50 — 6.00 5.50 — 6.00 5.50 — 6.00 
“— ‘Sta. ‘Rfd. Olive 
bean 6.75 — 8.00 6.75 — 8.00 6.75 — 8.00 
631 ‘Some Refined. *14.00 *14.00 *14.00 
a ae 3.25 -— 3.375 3.25 - 3.375 3.25 -— 3.375 


*Only one refiner quoting. 


Chicago (F.o.b. Chicago district refineries) (Viscosity at 210°) 
Unfiltered Steam Refined: 


og AE CL EE 9.00 9.00 9.00 
SARS ee cry rr 10.00 10.00 10.00 
rE reed tae 11.00 11.00 11.00 
Bright stocks, 160 vis. at 210 No. 8 color: 
0 to 10 pour point 20.25 20.25 20.25 
15 to 25 pour point 19.75 19.75 19.75 
30 to 40 pour point 19.25 19.25 19.25 
E filtered Cyl. Stock . 14.50 14.50 14.50 


To obtain prices iene in Chicago, add 0.25c per gal. 


Western Penna. (A.S.T.M. tests; quotations and/or sales prices to 
car unloaders) 
600 stm. rfd. filterable 13.00 —13.50 13.00 -13.50 13.00 -13.50 
650 steam refined.... 14.50 -15.00 14.50 —-15.00 14.50 -15.00 


‘Continued on next page) 
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Prices in cents per gallon, tank car lots, ercept where otherwise noted. Prices are those to domestic jobbers who resell lo consumers 
hey do not represent inter-refinery sales, or sales for erport Federal, state or municipal tares not included 
Prices quoted apply on products made from legally produced crude. 
. s 7 m 
Cylinder Stocks (cont’d) Wax 
Aug. 24 Aug. 17 Aug. 10 Aug. 24 Aug. 17 Aug. 10 
och, TE 15.50 -16.00 15.50 -16.00 15.50 -16.00 | Western Penna. Per pound, f.o.b. New York) 
re 17.50 —18.00 17.50 -18.00 17.50 -18.00 | 99-194 wh. crude 
600 Warren E........ 15.50 16.00 15.50 -16.00 15.50 -16.00 | scale, A.m.p........ 235 2.45 235-2 40 235-2 40 
“ a tail | 124-126 wh. crude 
Bright stock, 145-155 vis. at 210°, 540-550 flash, No. 8 color: ecole, Amnp........ 240-250 2.40-2.45 2.40 - 2.45 
» > - 9 9 - 9 9 4 } ‘ ‘ ‘ P 
13 cour cent ie bes: a os = a z be ro = = os = 72 } Oklahoma (Per pound in barrels; in a few instances, perpound in 
” she oene ~ a ~ ad. dD ya oo .d | ‘ . P finer 
20 pour test....... 22.00 -22.50 22.00 -22.50 22.00 -22.50 | — ee 
25 pour test....... 21.00 -21.50 21.00 -21.50 21.00 -21 50 124-126 wh. crude 3t. : = i o 
scale, A.m.p........ 2.375— 2.50 2.375- 2.50 2.25 -— 2.50 
Chicago (F.o.b. Chicago district refineries, in cents per pound, in 
Petrolatums | bags, carload lots. Melting points are E.M.P. (A.S.T.M.) methods; add 3° 
™ E se . vert i ‘ _p.) 
_ Western Penna. (Per pound, in barrels, carload lots, f.o.b. Penna. F - ounces into A.m.p 
refinery. In tank cars, 0.5c per pound less. Quotations are from majority Fully refined: 
of petrolatum makers). Lt o> a 1.65 1.75 1.65 4.75 4.65 $.75 
Snow White......... 6 625 6.625 6.625 1): ieee 1.90 5.00 4.90 - 5.00 4.90 - 5.00 
iee WUMAS. .. cccscs ».625 5.625 5.625 2 OS. eee 5.05 — 5.15 5.05 - 5.15 5.05 - 5.15 
Cream White........ 1.625 1.625 4.625 Bp: o:: ee marhier 9.45 9.55 5.45 §.55 *5.45 - 5.55 
Light Amber...... 2.75 9 75 9 75 RGUMEUES cht a cbewceen "5.70 5.80 *5.70 5.80 *5.70 — 5.80 
frre 2.50 2.50 2.50 | Pee pare reer ; *6.45 —- 6.55 *6.45 - 6.55 *6.45 - 6.55 
ere eerie 2.00 — 2.125 2.00 -— 2.125 2.00 — 2.125 | *Same prices quoted in bags or slabs loose. 
| 
7 ‘ _ T ry’ T 4 ‘ r 7~ ry ~ 
MID-WESTERN TANK CAR MARKETS 
Following prices are in cents per gallon, except where otherwise noted, in tank car lots, representing majority of sales of products made by Chicago sellers. 
from legally produced crude to jobbers on Group 3 freight basis, although shipments may originate in other South-western or M id- 
western refining districts. Prices do not include state or federal tares. 
G . M4 Aug. 21 Aug. 17 Aug. 10 
yasoline = 
2 | No. 2 straw........ . 2.75 - 2.875 2.75 - 2.875 2.75 - 2.875 
, : 9 FOG © GSS bse we ns 2.623- 2.75 2.625- 2.75 2.623- 2.75 
U.S. Motor gasoline: Aug. 24 Aug. 17 Aug. 10 - 3 dark > > >= > =: = aan ° 53 > 625 - 3 
62 octane and below. . 4.625- 5.00 4.625- 5.00 4.75 >. 00 | No. 4 (per bbl.).... $0.95 —-$1.00 $0.95 -$1.00 $0.95 -$1L.00 
63-67 octane......... 4.875-— 5.50 5.00 - 5.50 5.00 - 5.50 No. 5 (per bbl.)...... «$0.70 $0.75 $0.70 -$0.75 $0.70 -$0.75 
68-70 octane (regular) . 5.50 — 6.00 5.625- 6.00 5.625- 6.00 
60-62, 400 e.p........ 4.75 — 5.00 4.75 - 5.00 4.75 - 5.00 ee 
64-66, 375 ep........ 5.00 -5.25 5.00 - 5.25 5.00 - 5.25 | Industrial: 
68-70, 350-360 e.p..... §.125— 5.375 5.125- 5.375 5.125- 5.375 No. 4 (per bbl.)...... $0.85 $0.90 $0.85 -$0.90 $0.85 -$0 90 
No. 5 (per bbl.) ...... $0 625 -$0.6075 $0.625-$0.675 $0.625-$0.675 
p | No. 6 (per bbl.)...... $0.55 $0.60 $0.55 -$0.60 $0.55 -$0.60 
® WGLE. OOO GIs wc aces 2.373— 2.50 2.375-— 2.50 2.375- 2.50 
Kerosine 
| - 4 rr 3.00 3.25 3.00 - 3.25 3.125- 3.375 
BS-OE WiWie sc ciccccccs 3.125- 3.50 3.125- 3.50 3.375- 3.625 Pp ~ 
, iia ; . Naphtha and Solvent 
Stoddard solvent. .... 6.875 6.875 
° 
Fuel and Gas Oils V. M. & P. naphtha 7.300 7.375 
, Cleaners’ naphtha.... 7.375 7.3%5 
Domestic: Mineral spirits. .... 6.375 6.375 
No. 1 prime white.... 2.875- 3.125 2.875- 3.125 2.875- 3.125 Rubber solvent... . 7.375 7.375 
INO. F SWEW. 65. c cee 2.75 - 3.00 2.75 - 3.00 2.75 - 3.00 Lacquer diluent... .. 8.375 8.375 
d 
’ GAS 1E PRICES 
DAILY GASOLINE I S 
Daily range of gasoline prices (cents per gallon) in lank cars, as reported in PLATT’S OLLGRAM, (Week Ended Aug. 21, 1950 
t). S. Motor, 62 octane and below: Aug. 17 Aug. 18 Aug. 19 Aug. 20 Aug. 21 
East Texas. . ; 4.75 ‘73 4.75 1.75 4.75 
*North Texas 1.875-— 5.00 1.875- 5.00 4.75 $.875 4.75 1.875 4.75 1.875 
West Texas $.875- 5.00 1.875- 5.00 4.75 5.00 1.75 5 00 4.75 5.00 
Oklahoma t.875- 5.00 1.75 5.00 1.75 5.00 4.75 5.00 4.75 > 00 
Mid-Western (Group 3 basis 4.625- 5.00 1.625 5.00 1.625. 5.00 1.625 5.00 £.625-— 5.00 
t.S. Motor, 63-67 octane: 
*North Texas..... >.375-- 5.50 9. 375- 3.50 i 5.973 2.25 » BTS §.25 5.375 
= West Texas. . ; 5.50 - 5.75 > 50 >. 75 5.50 5.625 5.50 - 5.625 5.50 — 5.625 
i Oklahoma >.375-— 5.625 5. a0 5.625 >. on 5.625 ee 9. 625 +20 5.625 
Mid-Western (Group 3 basis 5.00 4.50 1.875- 5.50 $.875— 35.50 $.875- 5.50 1.875- 5.50 
U.S. Motor, 68-70 octane (regular): 
*North Texas... 6.00 6.00 5.875- 6.00 5. 875 6 00 >.875- 6.00 
West Texas.... ; 6.00 6.00 6.00 6 00 6.00 
Oklahoma 6.00 5.875- 6.00 5.875- 6.00 5.875 6.00 5.875- 6.00 
Mid-Western (Group 3 basis >.625- 6.00 9.625- 6.00 9.625- 6.00 5.50 6.00 9.50 — 6.00 
Motor Gasoline, 60-64 octane 
New York harbor 6.50 6.75 6.50 6.75 6.50 6.75 6.50 6.75 650 6.75 
Philadelphia district pan 6.50 - 6.75 6.50 —- 6.75 6.50 - 6.75 6.50 - 6.75 6.50 - 6.75 
Baltimore district 6.75 6.75 6.50 6.75 6.50 6.75 6.50 6.75 
Motor Gasoline, 65 octane & above 
New York harbor ; 6.75 7.00 6.75 7.00 6.75 7.00 6.75 7.00 6.75 7.00 
Philadelphia district 6.75 7.00 6.75 7.00 6.75 7.00 6.75 7.00 6.75 7.00 
Baltimore district 7.00 7.00 6.75 7.00 6.75 7.00 6.75 7.00 
t. S. Motor Gasoline, 58-62° an a meen les ee sda heer Pw - : 
Bradford-Warren (Western Penna 5.75 5.875 9.75 9.875 >. 75 >. 875 >. 75 9.875 ». 75 9.875 
to Other districts (Western Penna. 5.75 5.875 >. 75 >. 875 ey 4° > 87 >. 75 >. 875 >. 75 >. 875 
Motor Gasoline, Minimum 60 octane ; . - ‘ : ? _ _ - - ’ z 
0 Bradford-Warren (Western Penna. Sue 7.00 - 7.125 7.00 ~ 7.125 ¢.00 bo 7.00 7.125 7 00 7.125 
0 Other districts (Western Penna.) 7.00 7.125 7 00 7.125 7 00 7.125 7.00 7.125 00 7.3 
Motor Gasoline, Minimum 65 octane : i oe eer of, es oe ae — = Abt ae 
Bradford-Warren (Western Penna. 7.25 375 7.25 7.300 7.25 7.375 7.25 7.375 7.25 7.375 
Other districts (Western Penna.)... 4.20 7.375 é.ae (.360 ‘20 6,60 7.25 tae 4.20 é.3f3 
— *For shipment to Texas and New Mexico destinations; Group 3 prices are quoted on northern shipments 
NEWS August 26, 1936 a7 




















TANK WAGON, 


SERVICE STATION MARKETS 


Taz column includes 1c federal tar, state gasoline tax, also city and county taxes as indicated in footnotes, and inspection fees, as shown in general foolnole. These 
prices in effect Aug. 24, 1936, as posted by principal marketing companies at their headquarters offices, but subject to laler corrections 





O. New Jersey 
Essolene 
Consumer Kero- 


Tank Dealer Tax- Posted sine 
Car T.W. es S.S. T.W. 





Atlantic City, N.J.. 7.8 o:5. 4 * 9 

Newark, N. J....... : 9 4 * 7.5 
Annapolis, Md...... $.1 10.1 5 * 10 

Baltimore, Md...... 7.5 9.5 5 * 8 

Cumberland, Md... 9.1 11.6 5 * 12.7 
Washington, D.C... 7.5 95 3 16 9 

Daaville, Va....... 8.7 11.2 6 2.7 12.9 
Norfolk, Va........ 7.5 10 6 19.5 11.3 
Petersburg, Va... .. 1.8 20.3 6 19.8 11.7 
Richmond, Va...... 2.8 10.3 6 19.8 11.7 
Roanoke, Va....... 9 5 6 21 12.9 
Charleston, W. Va... 8.3 10.8 5 19.3 12.6 
Parkersburg, W. Va. 7.6 10.1 5 18.6 11.2 
Wheeling, W. Va.... 8.5 10 5 ig.5 12.2 
Charlotte, N. C. S.9 2.4. 7 21.9 12.6 
Mackory, N.C...... 9.4 11.9 7 22.4 18 

Mt. AST) ‘e ere o.2 23.2 3% 22.2 12.8 
Raleigh, N. ; 6.5 il 7 * 12.1 
Salisbury, N i. : 2.3 7 i2.7 
Charleston, S.C .... 7.5 10 7 26.5 212.3 
Columbia, S. C...... 8.8 11.3 7 21.8 12.6 
Spartanburg, 5: Cc oa: ah.2 oF 22.2" 13.9 


. New Jerse y transfe rred stations to de alers; 
no “th es available. 
*rice basis lo undivided dealers: Dealer t.w. price 
less 0.5c per gal. 

ages basis lo commercial consumers: Beginning 
Feb. 11, 1935, all new commercial consumers will be 
signe 4 ‘on following differentials over tank car 
price, on ye arly purchases: up to 35, 999 gals., 2.5c 
over t.c.; 36,000 to 119,999 gals., 2c; 120,000 to 
239,999 Be og 1.5c; 240,000 to 479,999 gals., lc; 
and over 480,000 gals., 0.5c. 

Above prices apply only when deliveries are 
made in lots of 50 or 100 gals. at one time, depend- 
ing on code region in which deliveries are effected. 

If deliveries are made in less than these minimum 
quantities, s.s. price at time and place of delivery 

applies. 

Non-contract customers will be biiled at 2.5c over 
tank car price at time and place of delivery. 

Kerosine Discount: le off t.w. price for 25 gals. 
or more, under contract thru territory (Baltimore 
City contract not necessary) except no discount 
in state of New Jersey 


Socony-Vacuum Oil Co., 
Inc. 
S.0O. New York Division) 


Socony Mobilgas 


Total 
“Split” “Split” Kero- 
Dealer Tax- Dealer sine 
T.W. es T.W. SS. T.W. 


Metropolitan N. Y. City: 
Boroughs of Man- 
hattan, Bronx and 
Brooklyn (Kings 


and Queens)... 8 i in. = 7.25 

Borough of Rich- 

mond (Staten Is.). 9 *4 13 18 7.2 
Albany, N. Y. SEK. 4 13 16.35 2.32 
Binghamton, N. Y...10 4 14 +* 9 
Buffalo, N.Y. 3.5. 4 ia. ae 8.25 
Jamestown, N. Y....10 4 14 ** 3. 25 
Plattsburg, N. Y....11 i 15 +** 8.75 
Rochester, N. Y..... 9.5 4 ia. ae 3.25 
Syracuse, N. Y.... 95 4 3.5 I7 8.75 
Danbury, Conn..... 9.5 4 is.5 3" 8 
Hartford, Conn. . 9 4 13 ** z 
New Haven, Conn 9 1 13 e% 2.5 
Bangor, Me........10.5 5 is.5 ** 8 
Portland, Me....... 9.5 5 14.5 ain pr 
Boston, Mass.... . 9 4 13 16:5 7:5 
Goncord, N. #......10.5 5 ina. = 8.5 
Lancaster, N. H.....11.5 5 6.5 °° 9.5 
Manchester, N. H...10.5 5 is.5 ** 8 
Providence, R. 1..... 9 3 12 3.5 72 
Burlington, Vt......11.5 5 16.5 ** 8.75 
Rutland, Vt. cseae.e 5 18.5 ** 8.5 


*Plus 2% city sales tax computed at time of 
each sale. 

**Socony-Vacuum transferred stations to dealers; 
no prices available. 

Discounts to dealers: thru territory, off normal 
8.8. price, 4c to undivided dealers, and 3.5c to 
“split” dealers; except Metropolitan N. Y. City, 


undivided deaters get 5.5¢ and divided dealers 


get 5c, effective May 7. 

To commercial consumers: Effective Feb. 4, 1935, 
covering yearly purchases, billed at posted tank 
car price, plus these differentials: 2.5c for delivery 
of 1,200 to 36,000 gals. ; ; plus 2c, for 36,000 to 120,- 
000 gals.; plus 1.5c for 120,000 to 240,000 gals. ; . 
plus lc for 2 240,000 to 480,000 gals.; plus 0.5c for 
480,000 gals. and over. Those buying less than 
1,200 gals. yearly, get retail s.s. price. 


Atlantic Refining 


Atlantic White Flash Plus Gasoline 


Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Philadelphia, Pa....11.5 5 16.5 17.5 9.5 
Pittsburgh, Pa...... is 5 $7.5 3935 $ 
Allentown, Pa...... 2 5 17 18 9.5 
Erie: PA... ciocsccde.o. S 17.58 18:5 8 
Scranton, Pa....... Ue 16.75 17 10 
AMouna, Pa.....<.06. 25 5 7S 29.5 O51 
Dover, Del......... 2 5 17 17 10 
Wilmington, Del... .12 5 17 7 9 
Boston, Mass....... 9 4 13 16.5 7% 
Springfield, Mass... .10 4 14 1.9 2.51 
Worcester, Mass... .10 4 14 1.8 4.49 
Fall River, Mass.... 9 4 13 16.5 7 
Hartford, Conn..... 9 4 13 1.5. 7 
New Haven, Conn... 9 4 13 16.5. 7.5 
Providence, R. 1. 9 3 12 15.5 7 
Atlantic City, N. J...16:3 4 14.3 17 9 
Camden, N. J.......10 4 14 165 8 
Trenton, N. J.. 10.3 4 14.3 17 8 
Annapolis, Md...... 0.6 5 115.6 19:1 9.5 
Baltimore, Md......10 5 15 18 8 
Hagerstown, Md....11.1 5 16.1 19.6 10 
Richmond, Va......10.5 6 16.5 20 11.7 
W ilmington, NG. .80.8° 7 IZ. 20:6 11.3 
Brunswick, Ga..... . 12 7 19 21 713 
Jacksonville, Fla. 10 8 18 20 10 


*Georgia has kerosine tax of le per gal., not 
included in above price. 

Dealer discounts: on Atlantic White Flash Plus 
gasoline, thru territory, divided dealers, price equal 
to 3.5¢ off posted s.s. price; undivided dealers, price 
equal to 4c off posted s.s. price; authorized dealers 
contracts previous to Aug. 19, 1933, price equal to 
3c less than posted s.s. price, plus Ic rental 

Price basis to commercial consumer: Effective 
Oct. 1, 1935, on yearly gasoline purchases based on 
posted tank car prices plus following amounts: 
1,200 to 36,000 gals., 2.5c over t.c.; 36, 000 to 120,- 
000 gals., 2c; 120,000 to 240,000 gals., 1.5e; 240, 000 
to 480,000 gals., 1c; 480,000 gals. and over, 0.5c. 


S. O. Ohio 


Sohio X-70 Gasoline 
Ohio statewide......12.5 5 17.5 19.5 *13.5 
Counties below statewide gasoline schedule: 
Ashtabula, Columbiana, Darke, Fayette, Greene, 
Jefferson, Licking, Lucas, Madison, Mahoning, 


Miami, enone: ear Ross, and Trumbull: 
Be 5 ie 2O.D wsce 

Fairfield........... 11 3 S 16.5 18 ey 

Paulding. ......... 11 5 16 17 

Champaign, Clarke, Franklin, Knox and Pic cka- 

WON 5.5355 cce5b eee 11S 5 16.5 17.5 

Renown (Third Grade Gasoline) 
Ohio statewide. . . 12 5 17 


Counties below statewide gasoline schedule: 
Darke, Greene, Miami, er toa 5 4 and Preble: 
pause ore nla ease eee 38 5 16:5. 16.5 
Ashtabula, Columbiana, "Panetta, Jefferson, Lick- 
ing, Lucas, Madison, Mahoning, Ross, and Trum- 


SS ER re ll 5 16 17 
POMONA. 66k. 5.000658 : : 16 IG3S 45. 
i eee 14 1S: 
Champaign, Clarke, F pablilie. Knox, a Picka- 
i, OPO IRS. ll 5 16 16 pee 


Counties above statewide schedule: 
Butler, Hamilton, Hoc king and Summit: 


yg nielate Mabe ean ee 12.5 5 17.3 9.5 
Kerosine Prices 
: (Off Statewide Level) 
Kerosine prices are off statewide level in the 
following counties: 


Logan, Mahoning, Mercer, Portage, Preble, Put- 


nam, Shelby, Summit, Trumbull, Union, Van 
WME BIN TEMONNEE <5 sos ce cAcwst end casmes *12.5 
Defiance and Paulding.................... *12 


Statewide Prices to Resellers § Agents 
(These gasoline a are on sliding scale based 
on actual spread between S. 0. Ohio statewide 
tank car price and posted local s.s. price). 

** A uthor- 
tUndivided Divided ized 


Including taxes Accounts Accounts Agents 
| Sohio X-70..... 16 16.5 16.5 
Fenown 
(3ed grade) ... 15.5 16 16 


Note: On single deliveries of motor gasolines un- 


| der 25 gallons, to t.w. consumers, s.s. price applies. 


| 
| 
} 
| 


| 


| 2.5¢. Under 1,000 gals., full ‘t.w. price. 


| 


| ¢ 
| 


Sales lar: Ohio’s 3% seles tax, effective Jan. 27, 
| 1935 >, is added ‘‘where assessable, to regular posted 
| prices.”” S$. O. Ohio says. 

*Kerosine prices include Ic state tax. 

+Excluding authorized agents. 

**Excluding 0.5c rental. 

Discounts to contract tank wagon consumers only: 
on all motor gasolines, thru Ohio, effective Dec. 1, 
1934, except counties mentioned hereafter, off 
| posted t.w. price, on deliverics per month: 1,000 
to 9,999 gals., 1.5c per gal.; 10,000 gals. and over, 
Single 
deliveries of less than 25 gals., full s.s. price. 
Additional yearly discounts (less amount paid or 
credited to front on monthly purchases), off t.w. 
| price: 12,000 to 119,999 gals., 1.5c; 120,000 gals. 
or over, 2.5c. s A. is off statewide schedule 
in the following counties: Allen, Ashtabula, Aug- 
| laize, Columbiana, Darke, Defiance, Franklin, Ful- 


| ton, Hamilton, Hancock, Hardin, Henry, Jefferson, 


Logan, Lucas. Mahoning, Medina, Mercer, Put- 
nam, Shelby, Trumbull, Union, Van Wert and 
Williams: tor this information, write National 
Petroleum News. 


Discounts on kerosine: to dealers and com- 
mercial consumers, 3c per gal. off t.w. price, any 


quantity. 
© 
S. O. Kentucky 
Crown Gasoline . 
Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
| Lexington, Ky...... 13 6 19 21 11 
Louisville, Ky...... 13 6 19 21 10 
Paducah, Ky.. sce 6 18 19 7 
Covington, Ky. ee 12.5 6 18.5 20.5 10.5 
Jackson, Miss...... 13 7 20 az. 5 
Vicksburg, Miss.....12.5 7 19.5 21.5 *13 
| Birmingham, Ala. . .13 72 21 23 12 
Mobile, Ala........ 13 *9 21 23 10 
Montgomery, Ala...13. *9 22 24 *14.5 
eo 13 7 20 22 *13 
Atlanta, Ga........ 3.5 ¢ 2.8 2.5 ts 
Augusta, Ga........ 13 rf 20 22 *13 
Savannah, Ga......11.5 7 13.5 20.5 *13 
Jacksonville, Fla... .10 8 18 20 10 
Be y ee 11.5 8 19.5 21.5 13.5 
Tampa, ) aaa 10 8 18 20 > 
Pensacola, Fla...... 2.5 7 22.5 2:5 %% 
Kyso (Third Grade) 
| Lexington, Ky...... 11.5 6 8.5 39 
| Louisville, Ky...... 11.5 6 i.0 9 
Paducah, Ky....... 9 6 15 15.5 
Covington, i. ome 6 18.5 
Jackson, Miss...... ee A 18.5 20 
| Vicksburg, Miss.....10.75 7 7.75 19 
Birmingham, Ala... .11 *8 #19 20 
Mobile, Ala........ ll *9 #19 20 
| Montgomery, Ala...10.5 *9 19.5 20 
Atlanta, Ga........ 10.5 7 17.5 is 
Augusta, Ga........10 y 7 4.2 
Macon, Ga......... 10 7 17 75 
Pensacola, Fla...... 10.75*9 19.75 21 


Dealer Discount: off posted 8.8. price, on Crown 
and Crown Ethyl wr to “undivided” dealers 
4c; on Kyso, 3c. “divided” dealers: Crown and 


| Ethyl, 3.5c, and cow, 2.5c, all effective on or 
| about Jan. 1, 1934. 


ere da ee *13 | 


Allen, Ashtabula, Auglaize, Champaign, Columbi- 
ana, Darke, Fulton, Hancock, Hardin, Henry, 


Discounts to tank wagon consumers: all single 
deliveries of 50 gals. or less, get posted s.s. price 
all single deliveries of 50 gals. or more, to be Billed 
at posted t.w. price, plus following discounts, off 
posted t.w. price: Ethyl and Crown gasoline, 50 
to 2,999 gals. monthly, 1.5c; Kyso, lc; 3,000 to 


24,999 gals., Ethyl and Crown, 2c; K yso, 1.5c: 
25,000 gals. or more, Ethyl and Crown, 3c; and 
yso, 2.5c. 





diana, 1/2c per ‘gal. in a single barrel; 8 
charged to meet inspection department expenses); Louisiana, 1/32c; 
North Carolina, 1/4c; 


Above prices include these inspection fees on both gasoline and kerosine, per gallon, figured on basis of 50 gallons per barrel: 


Alabama, 1/40c on gasoline, 1/2c on kerosine; 


3/10c per gal. in lots of 2 to 10 bbls., 


Arkansas, 1/5c per - in a single barrel, 1/20¢ per gal. in bulk; Florida, 1/8c; Illinois, ‘ 
25c for over 30 bbls.- 


5c for 10 to 50 bbls., 


South Dakota, 1, 10c; Tennessee, 2/5c; and Wisconsin, 1/25c. 


Kerosine inspection fee only: Lowa, 2/25c; 


gal. in lots over 25 bbls 


Michigan, 4/5c per gal. 


ea 1/25c; Missouri, 3, 
North Dakota, 1/20c; Oklahoma, 2/25c per gal., in lots of more than 50 bbls., 1/5c in lots less than 50 bbls. ; South Carolina, 1/8c; 


3/100c; In- 
Kansas, 1/50c, (3/50c can be 
100c; Nebraska, 3/100c; Nevada, gasoline, 1/206c; 


for first 2 bbls.; 3/5c for next 3; 2/5c for next 5; 3/10c for next 15, and 1/5c per 
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TANK WAGON, 


Taz column includes \c federal tar, stale gasoline tar, also city and county taxes as indicated in footnotes, and inspection fees, as shown in general footnote. 
1936, as posted by principal marketing companies al their headquarters offices, 


prices in effect Aug. 21, 


SERVICE STATION MARKETS 


These 
but subject to later corrections 





*Tazes: in the tax column is included these city 
and county gasoline taxes at the following points: 
Mobile, 2c city; Birmingham, Ic city; Montgomery, 
le city and Ic county; Pensacola, lc city. Georgia 
and Mississippi kerosine prices include Ic state tax. 
Montgomery kerosine price includes lc city tax. 


O. Indiana 


Standard Red Crown Gasoline 
Kero- 
Total sine 
T.W. Taxes T.W. S.S. T.W. 
Cheese, Ti. .....060%: 5.5 5 10.1 
Decatur, Ill 10.1 
Joliet, Il 10.1 


w 
- 
+409 
~ 


Indianapolis, Ind... .12 
Evansville, Ind 
South Bend, 

etroit, ll 
Grand Rapids, Mich.11. 
Saginaw, Mi 
Green Bay, ~ AZ 
Milwaukee, Wisc.... 
La Crosse, Wisc... .. 
Minneapolis, Minn. . 
Duluth, Mi 
Mankato, Minn..... 
Des Moines, Iowa... 
Sioux City, Iowa.... 
Davenport, Iowa... . 
Mason Cit _— ; 
St. Louis, 
Kansas City. Mo. 
St. Joseph, Mo 
Fargo, 
Minot, N..Dak 
Huron, S. Dak 
Wichita, Kans 

Note: Kerosine 8.8. prices are generally 3c above 
normal t.w. price. 

Stanolind Gasoline (Third Grade) 

Stanolind normal prices are lc under normal Red 
Crown prices, thru territory. 
points are the following: 


Decatur, Ill.........11 
Joliet, Ill 11 
Peoria, Ill... ..1l 
Quincy, Ill... .10 
Evansville, Ind. 
Indianapolis, Ind. 
Des Moines, lowa.. 
—- Ci 

Lous, 
Semone Mic h 
Saginaw, Mich..... 
Green Bay, Wisc... 
Milwaukee, Wis... 
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Wichita, Kans. nere'ec 
Duluth, 
Minncepolla, Mino.. 4 


+tSt. Louis, seme City and St. Joseph prices 
include Ic city tax. tIncludes 4c state tax 

*South Dakota gasoline and kerosine prices in- 
clude 0. lc for sales tax. Indiana t.w. and s.s. gas- 
oline prices include 0.2c for chain store tax. 

: **S. O. Indiana does not operate stations in 
owa. 

Discounts to dealers: Effective Dec. 1, 1934, thru 
territory, except Michigan effective Apr. 1, 1935, 
and except Chicago division and lowa, maximum 
discounts to controlled and unc ontrolled undi- 
vided — accounts, off 
points: Ethyl and Red Crown gasoline, 3.5c; 
Stanolind 2.5c; in Chicago, effective July 1, 1935, 
Ethy! and ‘Red Crown, 4c; Stanolind, 3c. Divided 
gasoline accounts thru territory, get 0.5c less per 
gallon. In case of lease and agency and AAA ac- 
counts, the above discounts include the 0.5c¢ per 
gal. rental allowance. In lowa, normal dealer 
prices are 1.5c below normal t.w. price for first and 
second grade gasolines, and 0.5c under normal t.w. 
for third grade. 

Discounts to commercial consumers: Effective 
Jan. 1, 1935, thru territory, except Michigan ef- 
fective Feb. 1, on purchases per month, ——- 
off t.w. price; all gasolines, 25 to 1,000 gals., 

orice; 1,000 gals. or more, 1.5c off t.w. a 
Ethyl and’ Red Crown, and 0.5c on Stanolind. Pur- 
chases of less than 25 gals. get regular s.s. price. 
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S$. O. Nebraska 


Standard Red Crown Gasoline 


Omaha, Neb 20 

McCook, Neb...... 13 21 
Norfolk, Neb.. rt 20 
North Platte, Neb...1 21. 


2 
3: 
Scottsbluff, Neb... ‘13 23. 


Among subnormal | !¢. : 
| prices include Ic state tax. 





| Feb. 


| Dallas, 
8.8. price at normal | 





| Denver, Colo. . ; 
| Grand Junction, Gol.15 


S. O. Nebraska—Cont’d 


Reliance Gasoline (Third Grade) 


Kero- | 


Total sine 
xes T.W. S.S. T.W. 
16.9 16.9 
16.9 
19.8 


“ay 

Omaha, Neb 
McCook, Neb...... 
Norfolk, Neb. 
North Platte, Neb.. 20.2 
Scottsbluff, Neb... . 20. 9 

Discount to dealers: where service station gasoline 
prices are normal, reseliers’ allowance off service 
station prices are (Mazimum over-all, including 
rent) as follows: Reliance 244c; Standard Red 
Crown, and Solite with Ethyl, 3 4c. Where service 
station gasoline prices are below normal, resellers’ 
allowances are reduced one-half of the amount be- 
low normal, down to the following (Minimum over- 
all including rent): Reliance, 2c, Standard Red 
Crown and Solite with Ethyl, 3c 

Discounts te consumers: for tank wagon deliveries 
covered only by Standard Commercial Consumer 
Contract, effective January 1, 1935. 


S. O. Louisiana 
Essolene 


Consumer 

Tank 

Car 
Little Rock, Ark... . 
Alexandria, La 
Baton Rouge, La... . 
New Orleans, La.... 
Lake Charles, La 
Shreveport, La...... 
Lafayette, La. 
Bristol, Tenn. ea 
Chattanooga, Tenn.. 
Knoxville, Tenn. 
Memphis, Tenn 
Nashville, Tenn 


*New Orleans gasoline tax 
le federal, and le parish tax. 


Kero- 
Tax- Posted sine 
es SS. T.W. 


see 11.5 
** #1] 


Dealer 
T.W 
10.5 
10.5 
10 

9.5 


y 


_ 
- 


lyoeNNe eo 
caonmeanrnanneone-i 


includes 7c state, 
Louisiana kerosine 


**S. O. Louisiana transterred stations to dealers; 
no prices available. 
Price basis to dealers: 
dealer price, less 0.5c. 
*rice basis to commercial consumers: 
11, 1935, commercial consumers not under 
contract will be billed at 2.5¢ per gal. above posted 


Undivided dealers get 


Effective 


| bulk plant tank car price at time and place of de- 


livery in lots of 50 gals. or more at one time. Con- 
tract customers will be billed at following differ- 
entials over tank car price, on yearly  aeage ys 
up to 35,999 gals. : 2.5ce over tank car price; 36,000 
to 119,999 gals., 2c over; 120,000 to 239,999 gals., 
1.5¢; 240,000 to 479,999 gals., Ic; 480,000 gals. 
and over, 0.5c. 

On single deliveries to all classes of commercial 
consumers, of less than 50 gals., s.s. price at time 
and place of delivery applies. 


Humble Oil & Refining Co.| 


Humble Motor Fuel 
Total Kero- 
> Dir. *100% Dir. sine 
Taxes T. Ww. $3. F.W: 
13.5 17 8.5 
13.5 17 8.5 
14 18 
14 18 
Third Grade) 
12 14 
12 14 
13 16 
13 16 


*100% 
We W. 
i ee 
Ft. Worth, Tex 
Houston, Tex 
San Antonio, Tex... 


U. S. Motor Fuel 


Dallas, Tex 
Ft. Worth, 
Houston, ° 
San Antonio, Tex... 

*Price igs t.w. 
commercial consumers. Price to open dealers is 
0.5¢ above t.w. prices shown above. 

Price basis to dealers: to contract dealers con- 
sumer accounts off posted retail price: when posted 
retail price, abelian all taxes on Esso motor 
fuel is: 19.lc per gal. and above discount is 4c; 
19c to 18.lc, 3.5¢; and 18c and below, 3c. Humble 
motor fuel, 17.1c and above, 4c; 17 to 16.lc, 3.5c; 
and l6c and below, 3c; U.S. motor fuel, 15.lc and 
above, 3c; 15 to 14.1c, 2.5c; and 14c and below, 2c. 
To “open” dealer accounts, discounts in each case 
are 0.5c less on the same price basis. 


8 
8.5 


tie. 


7 
8 
8 
price to contract dealers and 


Canaan wun 


Continental Oil 


Conoco Bronze Gasoline 
.14 19 


5 
S 21.5 
5 19 


Pueblo. Colo. . .14 


| 
| 
| 


Casper, Wyo 





| 





| dealers: 


|} and Oklahoma County, Okla. where full 100% 


Continental Oil—Cont’d 


Conoco Bronze Gasoline 
Kero- 
sine 


T.W. 


Total 
T.W. Taxes T.W. S.S. 


21.8 


wa 


Cheyenne, Wyo 
Billings, Mont 
Butte, Mont. 
Great Falls, Mont.. 16.5 
Helena, Mont. 16. 
Salt Lake City, Utah.16 
Boise, 16 
Twin Falls, Ida. 
Albuquerque, N. M.12 
Roswell, N. M om 
Santa Fe, N. M.. 

Ft. Smith. Ark 

Little Rock, Ark... .10 
Texarkana, Ark..... 9 
Muskogee, Okla. 10 
Oklahoma City, Okla.10 
Tulsa, Okla 10 


wn wi wen 
wun 
wuawen 


ow 


to 
74) 


n 
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Demand (Third 
Denver, Colo....... 12 
Cc ‘heyenne, Wyo. .12 
Helena, Mont......14 
Salt Lake City, Utah.1 
Boise, Ida. ; 
Albuquerque, 'N. M.. 
Roswell, N. M 
Santa Fe, N. M..... 
Little 1 Ark... 
Ft. Smith, 
Texarkana, Ark... y | 
Oklahoma City, Okla. 9 
Tulea, Okla e 8 
Muskogee, Okle..... 9 


tincludes city tax of 0.5c. 

*Includes lc city tax. 

**Continental Oil discontinued posting 
prices in Oklahoma County, including Okla 
Aug. 10, 1936. 

Discounts: effective March 1, 1934, on gasolines 
thru territory, off normal s.s. price, except Montana, 
to “undivided” dealers: Ethyl and Conoco Bronze, 
4c; Demand, 3c; except Arkansas, 3.25c. To 
“divided” dealers thru territory: E thyl and Conoco 
Bronze, 3.5c; Demand, 2.5c, except Utah, Idaho 
or 
undivided dealer discount is applied to divided 
dealers also, thru Montana, effective March 24, 
1936, on gasoline, off t.w. price to “undivided” 
Ethyl and Conoco Bronze, 2c; Demand, 
lc; to “divided” dealers: Ethyl and Conoco Bronze, 
1.5c; Demand 0.5¢. In Arkansas, all dealer dis- 
counts are reduced by one-half the difference be- 
tween the normal s.s. and the posted price, when 
such posted prices are subnormal. 
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8.3. 
City, 


S. O. California 


Standard Gasoline 
San Francisco, Cal. .13 4 
Los Angeles, Cal... .12.5 
Fresno, Cal 13 
Phoenix, Ariz. 15 
Reno, Nev 14 
Portland, Ore.......13 
Seattle, Wash «83 
Spokane, Wash 
Tacoma, Wash 13 


Flight Gasolin 


San Francisco, Cal 

Los Angeles, i 

Fresno, Cal 

Reno, 

Phoenix, i Soe 

Portland, Ore....... 

Seattle, Wash 

Spokane, Wash 
acoma, Wash 


tIncludes 5c state tax. 

Discount to dealers: on gasoline, off t.w. Price 
on Standard Ethyl and Standard Gasoline, to 
100% « dealers, 3c; to split dealers, on Flight 
gasoline, both 100% and split docien, 2c. 

On Stanavo Aviation Gasoline, to all classes of 
dealers, 3c off t.w. 

To commercial consumers: off tank wagon price: 
on single deliveries of 40 gallons and over, advance 
quantity discount extended at time of delivery on 
Stanavo Aviation, Standard Ethyl and Standard 
Gasolines, 3c. Flight Gasoline 2c per gallon. 
S.s. schedule applies on single deliveries less than 
40 gallons. 

On kerosine in tank car, 
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2c 


transport truck and 


| trailer delivery, 3c off t.w. price; plant deliveries 


| to jobbers, 


2.5c below t.w. 
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TANK WAGON, 


SERVICE STATION MARKETS 


Taz column includes lc federal tar, state gasoline tar, also cily und county tazes as indicated in footnoles, and inspection fees, as shown in general footnote. These 
prices in effect Aug. 24, 1936, as posted by principal marketing companies at their headquarters offices, but subject to later corrections 





Canada 
Prices of Imperial Oil Ltd. 
Per Imperia: Gallon, which is 1.2 U. S. 
Imperial Three Star Gasoline 


Gallons 


Hamilton, Ont......15 6 21 + ae f 
Toronto, Ont....... 15 6 21 23:5 a7 
Brandon, Man......22.8 7 29 32.8 22.3 
Winnipeg, Man.....21.2 7 28.2 31.2 20.7 
Regina. Sask.......22.5 7 29.5 32.5 22 
Saskatoon, Sask... .25.3 7 32.3. 35.3 24:8 
Edmonton, Alta. kT 2 31.7 34.7 24.2 
Calgary, Alta.......22 7 29 32 21.5 
Vancouver, B. C.. . .18 7 25 28 23 
Montreal, Que......13.5 6 19.5 22 17.5 
wt soem, mM. BS. ....\5 17 8 25 29 19.5 
Halifax, N.S....... 17 8 25 29 19.5 


Discounts to dealers: off s.s. prices: 

Maritime Provinces, 4c to all classes of dealers. 
Quebec, except Montreal City, Prairie Provinces 
and British Columbia, except Vancouver, 3c to 
divided dealers, 4c to undivided dealers. Ontario 
and Montreal City, 2%e to divided dealers, 3 4c 
to undivided dealers; Vancouver, 5c to undivided 
dealers, 4c to divided. 


Aviation Gasoline 


Following are tank car and/or tank 


| ard and Flight gasoline above. 


ation in all territories except Continental 


Oil.) Tax column includes Ic federal tax, 
and state tax; also municipal taxes as in- 
dicated in footnotes. 

In Effect Aug. 24, 1936 


S. O. New Jersey 


ss ee x 7 Cz | (Net price in Tank Wagon; in Cents per 
wagon prices of aviation gasoline in prin- | 
cipal marketing territories (Stanavo avi- | 


Humble Oil & Refining Co. 
Tank Car 
Baytown. lex. (exclusive of taxes)........ 8.5 | 


Latest Changes 


From Aug. 18 to Aug. 24 inclusive. 
Dates and amounts of changes 
shown. See table for full current 


Continental Oil Co. 


Total | ° ° 
T.W. Tax T.W., Prices. Changes are on gasoline 
Denver, Cale....... 17 5 22 «CS unless kerosine is indicated. 
Snes iS ee fy oa 5 22.5 
elena, Mont...... 19.5 6 235.5) NS. O. Indi —Kerosi . 
Salt Lake City, Utah. a 5 24 aaa lide 
Albuquerque, N. M.. *6 5 915 Indianapolis up 0.2c, Aug. 18. 
*Includ ity t if 0.5e. ore 
eee eee ‘ S. O. Louisiana—Essolene: 
; : S. O. California Bristol dealer t.w. up 0.5¢c, Aug, 18. 
Phoenix, Ariz....... 17 6 23 
Los Angeles, Cal... .14.5 4 18.5 ° 
San Francisco, Cal. .15 4 19 | Corrections 
Beene, INGV.... 6 6s053 16.5 5 21.5] 2 
Portland, Ore... en ee 6 21.5| Notation of amount of change 
Seattle, Wash. .....15.5 6 21-5 | 4 : 
Spokane, Wash..... 18.5 6 24.5 and dates not previously shown 


in table. Table in this issue is cor- 
rected to show these changes. 
| Changes are on gasoline unless 
kerosine is indicated. 


Note: For discounts, etc., see note under Stand- 


Naphtha (In Tank Wagon) 
In Effect Aug. 24, 1936 


S. O. New Jersey—Essolene: 


Annapolis dealer t.w. cut 0.5¢e, Aug. 
1d. 

Danville cut 0.3c, Petersburg and 
Richmond cut 0.2c, Aug. 17. 


Gallon) 


S. O. New Jersey 


Mineral V.M.&P. 
Spirits Naphtha | 


| Baltimore, Md............ 14 15.5 S. O. Indiana Stanolind: 
| SHORE, TNs Doss ssn scis ee 12.5 14.5 2 a 
| Washington, D. C......... 14 *17.5 Green Bay cut 0.7¢c, Aug. 14. 


*Steel bbls. only. | 


iN. O. Pennsylvania—Aviation: 


Tank Car T.W. Socony-Vacuum Oil Co Philadelphia and Pittsburgh cut 1c, 
Bayonne, N.J...........2.200. 10 RD ne 11.5 12.5 Aug. 17 
Baltimore, Md. Antics 5c989,e53~ 12 | New York City........... 10.5 on eae 
Washington, D. C...............--. 12.6 —_ omar ee Se Care ee +1 ae 
ae rr ree 14.2 | Syracuse, N. I............ oe ‘ 1 € cas 
Greensboro, N. C................--. 14.7} Boston, Mass............. 13 13.5 Reorganize Kansas Pet. 
lS Sere 16.6 | Bridgeport, Conn... .... 13 13.5 
Oe ee | 14.2| Providence, R.I.......... 13 14 Industries Com mittee 
Colonial Beacon Oil Co. Atlantic Refining Co. : ‘ . , 

canine \ y i Aug. 20.—Keor- 

T.W. | Philadelphia, Pa.......... 11.5 12.5 phchee ragged Maes asaaye He icsnepee eRe blade 
—— 12.8 | Lancaster, Pa............ 13 14 |; ganization of the Kansas Petroleum 

>: > 4 . , . 

Buffalo, N. Y...........---000200+- 14.1 | Pittsburgh, Pa............ s.® 14.5 | Industries Committee has been ecm- . 
PRIA, SII 555 56 ibid sh s:dce,5:a, 3 ayeigie'a 14.5 Note: Prices for Mineral Spirits spo apply to | 


S. O. Pennsylvnia 
Philadelphia, Pa.................. 13:3 
Pittsburgh, Pa..... 13 


S. O. Louisiana 


Pe ME EAD. ado sniee vis sates 12.3 
POOWONEG WM Sno sev desacicwsesivs 12.6 | 


Prices in above four territories do not include | 
state or federal taxes. They are for 74 octane grade 
aviation gasoline. An 80 octane product generally 
brings 0.5c premium and an 87 octane product, 1.5c 
premium over the 74 octane grade. 


| 


| 


Note: S.s. prices in above four territories are | 


generally 6c over t.w. prices. Above t.w. pric es are 


net, with no discounts allowed for quantity pur- | 
chases. T.w. prices are generally tank car price, | 


plus freight, plus 2.5c per gal. 


S. O. Ohio 
Thru Ohio 


pieted following a two-weeks visit in 
the state by Grady H. Forgy of Chi- 
;cazo, special representative of the 
S. O. Ohio | ceniral division of the American Pe- 
S.R. V.M.&@P. | troleum Industries’ Committee, 
Solvent Naphtha | (: [, Holmes, executive secretary 
| Thru Ohio. .... Be SUCRE 13.25 13.75 of the Kansas Oil Men’s Association, 
Note: V.M.&P. Naphtha prices also apply on : 
Dry Cleaners naphtha and special Varnolene;| as been elected secretary ot the 
Varnolene and Sohio Solvent 0.5c below these} Kansas committee. the executive 
committee of the reorganized  zroup 


prices. 
lis composed of Waiter F. Brown, 
Kansas City, chairman; C. L. Hen- 


Stoddard Solvent; and prices for V. M. & P. 
Naphtha apply also to Light yey Naphtha. 
2c off above t.w. prices to large buyers in some 
instances. 


S. O. Indiana 
Oleum  V.M.&P. 








Spirits Naphtha Stanisol aie 
| Chicago, Ill..... 16.2 16.5 15 derson of Wichita, A. C. Carpenter ot 
| Detroit, Mich. . 17.9 19 18 aw: 4. Dillenbeek of Wichita, 
Kansas City, Mo. 13.9 14.9 13.9 li ries R. Lt ip — = . 
St. Louis, Mo... 14.2 iS.2 12.5 I. A. Helling of El Dorado, ‘ion C. 
Milwaukee, Wis. 18.8 19.8 18.8 hita. E. H. Lyons of 
Minneapolis, re : ee ee 

PATON. 5 656: 17.9 18.9 16.4 Ww ichita and R.S. Orr of Wichita. 

Nole: Prices for V.M.&P. apply also to Light | The executive ecmmittee and tne 


Total 
Consumer Consumer | 
1.0. Tax T.W. 
Stanavo Ethyl Aviation: 
73 octanme..........15.5 5 20.5 
de eee 16.5 5 z..5 
ee 17.5 5 22.5 | 


Discounts: For delivery on contract to hangar 
operators and resellers: 2c below commercial con- 
sumer posted t.w. price. 


. O. Indiana 


Chicago, Illl......... 15 4 19 

Indianapolis, Ind. ..15.9 5 20.9 
Detroit, Mich...... 16.5 4 20.5 
Milwaukee, Wisc....15.3 5 20.3 
Minneapolis, Minn. .15.4 4 19.4 
St. Louis, Mo... 4182 *4 Oe 
Kansas C ity, Mo... .14.4 *4 18.4 
Fergo, N. D........ 16.4 4 20.4 
Huron, 8. D Das date need 15.9 5 20.9 
Wichita, MaOms,....s2 13.9 4 17.9 


*Includes lc city tax. 
**I ncludes 0.lc to cover sales tax. 


Cleaners Naphtha. All prices, with exception of | ; : : : Bs Settee 
Missouri points, include state tax. Prices shown | S€cretary will direct theit activitie s 
are base prices, before discounts. | toward the organization of county 
| petroleum industries committees in 
each of the 195 eounties in the state. 


Naphtha (In Tank Cars) 


In Tank Cars (F.o.b. refinery or seaboard terminal 
except Ohio, delivered price.) | 


V.M.&P. —— 
Naphtha Solvent | May el Joins Dixie 
ACEO CT LORT ETE 10 9.5 = ‘ . 
New York Harbor........ 10 9 PELLA, Iowa—The Mayer Oil ¢ 0. 
amar a Hg district....... + ip Monroe, Wis., has joined the Dixie 
DOT Ms bere ceieensees o , : oa a 
| Ohio points, delivered..... 9.25 *8.75 | Distributors of Wisconsin, the Nation- 


*This is on S.R. solvent. al Dixie Booster announces in its 

Note: In Ohio, prices on D.C. naphtha and | oyyrent issue. M. F. Mayer, head of 

special Varnolene are same as V.M.&P.; on | he 

Varnolene and Sohio Solvent, prices are 0.5c less | the company is vice-president of the 
P. 


than on V.M.& | Wisconsin Petroleum Association. 
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U. S. Crude Runs and Gasoline Stocks as Reported Weekly by A. P. I. 





TOTAL FINISHED AND UNFINISHED MOTOR FUEL STOCKS 
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Bulk Gasoline Stocks Cut 882,000 Barrels 


25. 


NEW YORK, Aug. 
substantial decline in bulk motor fuel 
stocks—882,000 barrels—-was report- 
ed for the week ended Aug, 22 by the 
American Petroleum This 


As fairly 


Institute. 
despite an increase of 48,000 barrels 
in daily average crude runs to refinery 
stills. 

The largest decline 
ventories was in the 
trict where refiners 


in gasoline in- 
Texas-Gulf dis- 


took 357,000 bar 


from 
were off 
240,000 


rels East Coast stocks 
barrels, California. 
barrels, and Indiana-I}linois- 
Kentucky, 119,000 barrels, Louisiana- 
Gulf refiners added more than 104, 
000 barrels of gasoline to storage. 

The bulk motor 
fuel inventories this year as compared 
with year ago widened last week. 
Inventories at plants with 89.7 
cent of the country’s refining capacity 


storage. 
263,000 


breach between 


a 


ber 


last week were 6,169,U0UU barrels above 
inventories at plants with 89.5 per 
cent of the capacity on Aug. 24, 1935 
Earlier this month the excess of this 
compared with last had 
been running close to 5,000,000 barrels 

The steady climb of gas and fuel oil 
inventories of the past few months was 
broken last week when stocks dropped 
167.000 barrels for the 


year as year 


« 


country as a 


whole. 


CURRENT REFINERY OPERATIONS 


Per Cent Daily Average Crude 
Capacity to Stills (Barrels) 
Reporting Week Ended 


Districts 


22 Aug. 15 
HB8B.000 
99 000 


£11,000 
296,000 


Aug. 
502,000 
1h4,000 

$93,000 
286,000 


Kast Coast 


Appalachian 
Ind., Th, Ky 


Okla., Kans., 


Inland Texas 
Texas Gulf 

La. Gulf 
No. La., 


Rocky Mt 


Calhfornia 


Mo 


114,000 
632,000 


120,000 
589,000 
135.000 

37.000 


129.000 
Ark 1.000 

52,000 
509,000 


19.000 
504,000 


Per Cent of Reporting 

G 

Week Ended 
Motor Fuel* 

Aug. 15 


Motor Fuel* 
Aug. 15 
4.392 ! 


2.219 


Aug. 22 


62 


Aug. 22 


17,12 
243 


» » 
’ u 


6.851 


9,665 


1,342 
6.506 





Total Reporting 2,774,000 2,726,000 
timated U.S. Total 
Bur. of Mines Basis 


*Includes stocks at refineries, in bulk terminals, 


| 
2,975,000 


2,925,000 


Avegust 26, 1936 


pipe lines and in transit 


Stocks 
Thousands of Barrels 
Capacity Operated Total Finished Total Finished 
and Unfinished and Unfinished Fuel Oil Fuel Oil 


Cracked Gasoline Production 
% Total Daily Av. Pro- 
Capacity duction (Barrels 
Reporting Week Ended 


~ 


as & Gas & 


»”» 


Aug. 22 
1.881 


86 


Aug. 15 
11.676 


87 


Aux. 
108.00) 
25,000 


22 15 
105.000 


00 


Aug. 


>, 459 


3,342 


33.0090 
75,000 


126,000 
74,000 
32.000 
153,000 


32.000 
116,000 


34.000 
8.000 


28.000 
8,000 


14,000 
72,000 


13,000 
80,000 


654,000 638,000 


695.000 680 000 

















SEABOARD MARKETS, EXPORT AND COASTWISE 


Prices do not include Federal tax. 


Where $ mark is shown, prices are per barrel of 42 U. 


S. gallons 




















—— 22 Pacific E (cont’ J — g. 
Eastern Domestic acific Export (cont'd) Aug. 24 Aug. 17 Aug. 10 
Prices in cents per gallon tank car lots, unless otherwise note d, f.o.b. In Ships’ Bunkers, or deep tank lots, per barrel: 
refinery or seaboard terminal, representing majority of sales and quota- Diesel fuel. ofl; above 
tions to jobbers and/or ——. Bow gh and S. Carolina ins pection wane ; eros coneea SERS SBESSS $1.15 -$1.25 $1.15 -$1.25 
. . iese under 23.9 
* aes | ae gravity $1.05 —$L.15 $1.05 —-$1.15 $1.05 -$1.15 
” ; , Motor Gasoline — Grade C tual cil $0.90 -$1.00 $0.90 -$0.95 $0.90 -$0.95 
rices Aug. 2: 5 Octane 
- 60-64 Octane and Above Cased Goods: ; ' ‘ . 
New York harbor 6.50 — 6.75 6.75 -— 7.00 Gasoline, U. S. Motor = $1.30 -$1.50 $1.30 —$1.50 $1.30 -$1.50 
New York harbor, barges 6.25 — 6 50 6.50 - 6.75 Gasoline, 400e.p.blend = $1.45 —$1.65 $1.45 -$1.65 $1.45 -$1.65 
Philadelphia district 6.50 — 6.75 6.75 -— 7.00 38-40 w.w. _kerosine, , 
Baltimore district 6.50 6.75 6.75 7.00 150 fire point $1 20 $1 30 $1.20 -$1.30 $1.20 -$1.30 
Norfolk district i 6.75 700 Kerosine, prime white $1.15 -$1.25 $1.15 -$1.25 $1.15 -$1.25 
Wilmington, -N. C. district 6.75 7.00 
Charleston, S. C. district 6.75 7.00 
Savannah district. 6.75 7.00 — 7.25 
Jacksonville district 6.75 7.00 1.30 7 " ee 
Portland district 7.25 7.50 New Y ork Export 
Boston district 6.75 7.00 7.00 <.a0 Prices in cent . : aeeial - ) 
Seichan Diaietet. tamsns 650 — 6.75 675 — 7.00 (Prices in cents per gallon in barrels, F.a.s. New York 
Providence district 7.00 7.25 ‘oa " +1. > : —— s 
vcubiene> Mitelet, Sateen 6 75 7 00 Cylinder Oils (Pennsylvania Products) 
*Due to lack of companies offering U.S. Motor gasoline, 59 octane and | Bright stock: 
below in the open market, prices for this grade are discontinued. Quotations Light, 25 pour point 27.50 —28.00 27.50 -28.0 27.50 -—28.00 
I 
nominally are 0.25c below those for 60-64 octane grade. Dark, 25 pour point 27.00 —27.50 27. 00 27. 30 27.00 -27.50 
_ DP 
Water White Kerosine = “ _ 
. “ 2 3 color, 25 pour 
Prices Aug. 24 | point....... ieee 27.50 27.50 27.50 
New York harbor.... 4.375- 4.50 Savannah district. pe | 150 3 ney 25 pour 
N. Y. harbor, barges 4.125- 4.25 Jacksonville district. 5.25 | oS Sere eer 24.00 24.00 24.00 
Philadelphia district 4.875 Portland district. . . 5.50 | 600 Warren E filtered, 22.50 22.5) 22.50 
Baltimore district..... 4.875- 5.00 Boston district....... 4.75 — 5.00 | 600stm. rfd., unfiltered 20.00 20.00 20.00 
Norfolk district 5.00 Boston dist., barges. . 4.625— 4.875 | 650 stm. rfd. unfiltered 21.50 21.50 21.50 
Wilmington, N. C. 5.00 Providence district... 4.75 600 flash, steam refined 22.50 22.50 22.50 
Charleston, S. C. dist. 5.25 Providence, barges... 4.625 | 630 flash, steam refined 24.50 24.50 24.50 
*Fuel Oils 
Prices Aug. 24 New York New York Philadelphia e _ 
harbor harbor, barges district | Wax Domestic and Export 
No. 1 4.375- 4.50 $.125- 4.25 4.875 | 
No. : 4 125 : 29 - ae 4 125 4 25 | (Prices in cents per pound. Tests made by, A. S. T. M. methods. oes 
No. 3 4 x“ =o 3 ED 125 ao } points shown below, however, are A. M. 3° higher than A. S. T. 
No. 4 Bad $1 30 3.50 — 3.625 3.75 . _ 00 (E. M. P.) melting points. E cxport prices join a.s. carload lots. aun. 
No. 5 (per barre —— onan $1. 3¢ prices are f.o.b. refineries in New York and New Orleans districts, 
No. 6 (per barrel mae 0 Seek $1.10 in bags, carload lots, with 0.2c discount allowed for shipment in bulk. 
Baltimore Boston New York New Orleans 
No. 1 4.875- 5.00 475 -5.00 Prices —Aug. 24 Domestic Export Domestic Export 
No. 2 4.25 4.25 124-6 Y.C. scale.... 2.35 — 2.45 2.35 - 2.45 2.35 -— 2.45 2.35 — 2.45 
No. 3 25 4.25 122-4 W.C. scale... 2.30 2.40 2.30 - 2.40 2.30 -— 2.40 2.30 -— 2.40 
__ Ye eee ae 3.75 4.00 4.25 124-6 W.C. scale 2.39 — 2.45 2.35 2.45 2.35 — 2.45 2.35 -— 2.45 
No. 5 (per barrel) $1.30 $1.40 123-5 Fully refined. 4.45 4.125 4.45 4.125 
No. 6 (per barrel) $1.10 $1.10 125-7 Fully refined. 4.55 4.25 4.55 4.25 
Boston dist., Providence Providence 128-30 Fully refined. 4.80 4.50 4.80 4.50 
barges district dist. barges | 130-2 Fully refined. 5.05 4.75 5. 4.75 
No. 1 4.625 4.875 75 ag 25 | 133-5 Fully refined. *D . 35 S. 25 "3 3S 5.25 
No. 2? 4.125 4.25 4.125 135-7 Fully refined. *5 60 5.50 
No. 3 4.125 4.25 4.125 *Shipment either i in bags or in bulk. 
No. 4 4.125 3.75 3.625 
*h wl eile meet specifications of U. S. Commercial Standards CS 12-35. | 
Bunker Oil Diesel Oil Gas Oil Diesel Oil | “ 5 
— Ships’ 28-34 Shore Gulf Coast 
Bunkers Gravity Plants 
Per iss l Per Barrel Per ' Per gallon Prices are f.0.b. ship at Gulf oil terminals representing traders’ opinions 
Ris Wai Bator *$1.10 *$1 65 4.25 4 95 | except pric py ate = the contrary. Prices cover bulk shipments of 
Philadelphia dist. *$1 10 *$1 65 4.25 ) »arrels or more, unless otherwise noted .) 
Baltimore district. *$1.10 *$1.65 4.25 s : 
Norfolk district *$1_10 *$ 1.785 4.25 Motor Gasoline 
Charleston district *$L 05 $1.65 
Savannah district $1.00 $1.89 4.75 For Domestic Shipment 
Jacksonville dist. $1.00 $1 995 4.75 Prices — Aug. 24 Aug. 17 Aug. 10 
Fampa_ district $1.00 $1.995 2 sgl are s 
Portland district $1.20 $1.75 59 octane and below . . >.90 5.50 5.50 
eine gltuhene $1.10 *$1 65 60-64 octane oo 6 00_ 6 00_ 6.00. 
Providence district $l 10 $1.65 fat ; | 65 octane and above 6.125 6.125 6.125 
*Lighterage for bunker oil, 5c per bbl. additional; for Diesel oil, 6.5c¢ per — on. 
bbl. additional. ; : ; Fuel Oils 
ie : 1 <= oe : 3.625- 3.75 3.625- 3.75 3.625- 3.75 
ac » , o. 2 Fuel oi 3.25 25 3.25 
Pacific Export No. 4 Fuel oil 3.125 3 135 3.125 
Quotations are at seaboard, Los Angeles, in cargo lots, cents per gallon, : 
except where otherwise noted.) Kerosine 
Prices Aug. 24 Aug. 17 Aug. 10 41-43 w.w. 3.625- 3.75 3.625- 3.75 3.625- 3.75 
53-55 U.S. Motor 9.00 o. 20 39.00 - 5.25 5.00 8.25 
400 e.p. blend 65 Ox ieee See ee aed acs en cew Gasoline 
38-40. — ig nono eae ler saiaes aaa ee cites For Export Shipment 
150 fire point 1 00 5.00 4.00 >. 00 4.00 5.00 | U.S. Motor gasoline 5.25 5.3 5.29 
41-43 w.w. kerosine 4.50 5.00 4.50 5.00 4.50 5.00 60-62, 400 e.p. gasoline 5.375 5.375 §.375 
14 water white kerosine 5.00 5.00 5.00 | 61-63, 390 e.p. gasoline 5.375-— 5.50 9.375- 5.50 5.375- 5.50 
Prime wh. kerosine 2 4.25 3.25 4 3.25 4.25 | 64-66, 375 e.p. gasoline 5.50 5.50 5.50 
In Cargo lots, per barrel K 
Diesel fuel oil, above : erosine 
a $1.05 -$1.25 $1.05 -$1.25 $1.05 -$1.25 44 water white. . 4.125 4.125 4.125 
Diesel fuel oil, under 41-43 water white 3.625- 3.75 3.625- 3.75 3.625- 3.75 
23 9°. $1.00 -$L.10 $1.00 -$1.10 $1.00 —$1.10 41-43 prime white 3.625- 3.75 3.625- 3.75 3.625- 3.75 
30-34 gas oil $0.95 -$1.10 $0.95 -$1.10 $0.95 -$1.10 
Grade C fuel oil $0.75 -$0.90 $0.75 -$0.85 $0.75 -$0.85 | (Continued on page 64) 
NATIONAL PETROLEUM NrEws 








A sure 5) for 4 
¥. 


j 1 car out 


of 3 uses 


made by Penola 


There’s no sales story to match 
success... and there’s no deny- 
ing the success of jobbers and 
oil companies selling Penola 
Lubricants. They sell lubricants 
for one out of every three cars in 
America today ... either under 
their own or the Penola label. 

They have everything in their 
favor. They have a line of qual- 
ity products. They have a com- 
plete line that meets every 
requirement of automotive 


equipment with lubricants that 
have been approved by all auto- 
mobile manufacturers. They 
profit by the experience of the 
world’s oldest and largest maker 
of specialized lubricants. 

Consult Penola about condi- 
tions in your territory. Get our 
advice and assistance On your 
marketing problems. Let Penola 
success show you the way to 
more business and greater 
profits. 


FOR A LINE THAT BUILDS BUSINESS 


PENOLA LUBRICANTS PENOLA INC., 30 Rockefeller Plaza, New York City (Formerly Pennsylvania Lubricating Company) 


Grease Works Operated at: Baltimore, Maryland ¢ 


August 26, 1936 


Pittsburgh, Pennsylvania ¢ 


ROFITS 


4 


Lubricants 


A FEW PENOLA 
LUBRICANTS 


PENOLA COMPOUND 
the Extreme Pressure Lubricant 
PENOLA GEAR LUBRICANT 
in summer and winter viscosities 

PENOLA PRESSURE LUBRICANTS 

in 3 grades for all-year use 
PENOLA WHEEI ARING 
LUBRICANT 
won't cake, harden, or separate 
PENOLA UNIVERSAL 
LUBRICANTS 
for all types of universal joints 
PENOLA WATERPROOF 
LUBRICANT 
prevents leaks, protects pumps 
PENOLA EXPEE COMPOUND 
for high speed hypoid drives 


Eldorado, Kansas ¢ Baton Rouge, Louisiana 


63 














SEABOARD MARKETS, 


Prices do not include Federal tax. 


EXPORT AND COASTWISE 


Where § mark is shown, prices are per barrel of 42 U.S. gallons 








(Continued from page 


Prices Aug. 24 Aug. 
Gas and Bunker Oils 


For Domestic and/or Export Shipment 
*26-30 translucent gas 


eee 3.125 
*30 plus translucent 
gas oil.. 3.125 
+30 plus transp. gas oil 3.125- 3.25 3 125 


Diesel Oil Ships’ 


bunkers $1.50 $1 


Grade C bunker oil, for 
ships’ bunkers, per 


oe A ; 1$0.90 T$0.90 


Grade C bunker oil, 


per bbl. in cargoes. . $0.85 t$0.85 
“Less than 14 of 1% sulphur. tLighterage 5c per bbl. additional. 


t Nominal. 


Mexican Crude and Bunker Oils Vis. 


(F.o.b. Steamer, Tampico 


Heavy Panuco crude 

taxes to be paid, per 

bbl. a : $0.90 
Grade C bunker oil, 

ships’ bunkers, taxes 

paid, per ‘bbl... $0.90 


*Nominal 


Mid-Continent Lubricating Oils 


(Prices in cents per gallon in bbls. f.a.s. Gulf terminals. In drums and 
in some instances.) } 


new barrels, 0.5c to le higher per gal. 


190-200 vis. D 210 
bright stock =i 26.50 
150-160 vis. D. 210 
bright stock 
0-10 pour point.. 23.50 
10-25 pour point.. 23.00 
25-40 pour point ; 22.50 * 
150-160 vis. K 210 brt. 


stock 22 .50 
120 vis. D 210 bright 
stock ' 21.50 —22.00 21 


180 vis. No. 3 color 
neutral Oil: 
0-10 pour point 17.25 -17.50 l 
15-30 pour point 16.25 —16.50 16 
200 vis. No. 3. color 
neutral oil: 
0-10 pour point.. 17.75 -18.00 17 
15-30 pour point.. 16.75 -17.00 16 


2.00 21.50 -—22,00 


$0.90 proed No. 


Note: Red oil prices shown above cover oils with green cast; prices for 
blue cast red oils are slightly lower in some cases. 


Se | Rates—Aug. 24 

2250 | Calif. U.K./Cont.* 
cain’ Gulf.-U.K./Cont.*. 
22 50 Calif.-N. Atlantic.. 


(not E. of N. Y. 
Gulf-N. Atlantic**. . 
(not E. of N. Y.) 


Note: Dirty boat quotations are enlarged to cover, “Fuel and Light Crude”’ 


| Mid-Continent Lubricating Oils (Cont'd) 
Aug. 10 | Prices— Aug. 24 Aug. 17 Aug. 10 
| 600 s.r. olive green. 12.50 12.50 12.50 
| 600 s.r. dark green. 11.00 -11.25 11.00 -1LL.2 1}.00 -1L.25 
| 631 s.r. 18.00 18: 30 18.00 -18.5 18.00 -18.50 
3.125 South Texas Lubricating Oils 
(Viscosity at 100° F., pour point 0. Tanker, f.o.b. Gulf oil terminals, for 
3.125 | export shipment) 
25 3.125- 3.25 | Unfiltered Pale Oils: 
- | Vis. Color 
$1.50 | 100 No. 3... 5.25 - 5.50 5.25-5.50 5.25 - 5.50 
200 No. 3.. 6.375- 7.00 6.375-— 7.00 6.375- 7.00 
+$0.90 } 300 No. 3. 7.00 7.50 7.00 -— 7.50 7.00 - 7.50 
| 500 No. 319 7.875- 8.50 7.875- 8.50 7.875- 8.50 
{$0.85 | 750 No. : 9.00 — 9.25 9.00 -— 9.25 9.09 - 9,25 
pea | 1200 No. ¢ 9,25 —- 9.50 9.25 - 9.50 9.25 - 9.50 
2000 No 4 9.75 -10.25 9.75 -10.25 9.75 -10.25 
Red Oils: 
Color 
| 100 No. 5-6 5.25 — 5.50 5.25 -.5.50 5.25 - 5.50 
| 200 No. 5-6 6.125- 6.75 6.125- 6.75 6.125- 6.75 
300 No. 5-6 6.75 7.00 6.75 - 7.00 6.75 -— 7.00 
$0.90 500 No. 5-6 7.25 — 7.625 1.25 - 7.635 7.25 -— 7.625 
750 No. 5-6 9.00 — 9.25 9.00 — 9.25 9.00 -— 9.25 
1200 No. 5-6 9.25 - 9.50 9.25 - 9.50 9.25 - 9.50 
5-6 9.75 -10.25 9.75 -10.25 9.75 -10.25 


Tanker Rates 


26.50 (Approximate tanker freight rates to ¢ a ports, in shipments 


per ton of 2240 pounds. British sterling: to U. 


Crude &/or Fuel 
Last Paid Owners Ask Last Paid Owners Ask 


20/ 20/-21/ 21/9 21/-22/ 
9/6 9/5-10/ 11/6 12-13c 
Soe t55c 42¢ t55c 
tilde 14-1L5e l7c 18-19¢ 


.50 7.25 -17.50 | quotations. 
50 «16.25 -16.50 | *Continental ports in range between Bordeaux and Hamburg, both in- 
| clusive. 
**Venezuela loading same rate: Tampico 2c to 3c per bbl. additional. 
.00 17.75 -18 00 +Rates for heavy crude or fuel le to 2c higher than for light crude. 
.00 16.75 -17.00 tNominal. 


S. ports, cents per barrel) 
Refined Oil &/or Spirits 











COMING MEETINGS 





(Continued from page 9) 


gress, Petroleum Section, Atlantic 
City, N. J., Oct. 5 to 9. 

North American Gasoline Taz 
Conference, Richmond, Va., Oct. 6 
to 9. 

National Road Oil and Asphalt 
Conference, Tulsa, Oct. 8, 9. 

National Association of Lubricat- 
ing Grease Manufacturers, Inc., 
Stevens Hotel, Chicago, Ill., Oct. 12 
and 138. 

Indiana Independent Petroleum 
Association, fall convention, Hotel 
Severin, Indianapolis, Ind., Oct. 21 
and 22. 

Association of Gas Appliance and 
Equipment Manufacturers, first an 
nual convention and exhibit during 
18th annual convention of Ameri- 
can Gas Association, Atlantic City 
Auditorium, Atlantic City, N. J., 
Oct. 25 to 30. 

Oil Trades Assn. of New York, 
annual banquet, Waldorf Astoria 
Hotel, New York, Oct. 27. 

National Oil Marketers Associa- 
tion, annual convention, Stevens 


Hotel, Chicago, Ill., Oct. 27 to 29. 


American Institute of Mining- 
Metallurgical, Western Meeting, 
Mexico City, Mexico, sometime in 
November. 

American Petroleum Institute, 
17th annual meeting, Stevens Ho- 
tel, Chicago, Nov. 9 to 12. 

National Automobile Show, Grand 
Central Palace, New York, N. Y., 
Nov. 11 to 18. 

Society of Automotive Engineers, 
annual dinner, New York City, Nov. 
12. 

Independent Petroleum Associa- 
tion of America, annual meeting, 
Biltmore Hotel, Oklahoma City, 
Okla., Nov. 30 and Dec. 1. 


First International Consumers 
Petroleum Ewposition, Convention 
Hall, Detroit, Mich., Dec. 5 to 13. 

National Exposition of Chemical 
Industries, Grand Central Palace 
New York City, Dec. 6 to 11. 

1937 

Northwest Petroleum Associn- 
tion, North Dakota division, Patter- 
son Hotel, Bismarck, Jan. 18, 19. 

Northwest Petroleum Association, 
Minnesota division, West Hotel, 
Minneapolis, Jan. 21, 22. 


Kentucky Petroleum Marketers 
Association, Brown Hotel, Louis- 
ville, Ky., Feb. 8, 9, 10. 

National Petroleum Association, 
34th semi-annual meeting, Hotel 
Cleveland, Cleveland, O., Apr. 22, 
23. 





COASTAL 
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Fuel oil markets at the Gulf showed 
practically no change from the previ- 
ous week. Suppliers generally reported 
receiving inquiries for kerosine, Bun- 
ker C and No. 2 fuel oil but indicated 
that buyers were shopping around 
looking for bargains. 

Opinions differed on kerosine mar- 
ket. Some traders said that a cargo 
could be purchased at 3.625. cents, 
f.o.b. the Gulf, while others insisted 
that 3.75 cents was the best that could 
be done. No sales were reported to 
confirm either price and nominal quo- 
tations were at these two prices. 

Quotations on No, 2 and Bunker C 
fuel oils remained at 3.25 cents and 
85 cents, respectively, although no 
sales were reported on either product 
Export market remained quiet wit! 
no sales reported. 
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HERE was a slight increase in 

light oil activity and a contin- 

ued good demand for heavy in- 
dustrial fuels in the majority of re- 
finery markets last week. Few price 
changes were noted during the week 
but such as occurred were on the up 
side, 

Nos, 5 and 6 oils were up 5 cents a 
barrel at eastern seaboard terminals 
as distributors advanced their prices 
in line with Standard of New Jersey’s 
boost in bunker oil prices early in the 
week. In other areas, as well as in the 
east, offerings of the heavy industrial 
fuels were not plentiful. Buyers took 
practically all offerings as fast as they 
appeared on the market and appar- 
ently showed no reluctance about pay- 
ing the prices asked. 

The increased activity in light fuels 
was largely in the nature of inquiries. 
Buyers were more interested, but still 
somewhat reluctant to make commit- 
ments. Prices were steadier at the 
slightly lower levels established along 
the east coast the previous week, and 
there was no easing of the tight po- 
sition which the Nos. 2 and 3 oils have 
held in the middle west and southwest 
for several weeks. 

Pennsylvania 36-40 oil was offered 
less freely. Several fair sized lots were 
sold to refiners for cracking. Prices 
were steadier at 4.125 to 4.25 cents. 

eo * * 

NEW YORK, Aug. 22. Higher 
prices for heavy oils prevailed at most 
eastern terminals the past week and 
indications of improvement in light 
fuel oil markets were reported. 

Nos. 5 and 6 oils were up 5 cents 
a barrel as most distributors advanced 
their prices in line with the increase 
in ships’ bunker and shore plant prices 
of Bunker C made Aug. 17 by Stand- 
ard of New Jersey. Distributors who 
advanced their selling prices of No. 
5 Oil said their costs had been in- 
creased by the bunker advance, as 
most of this grade of oil was a 
blended product with Bunker C as the 
base, Distributors marketing the No. 
5 blend generally asked $1.10 a bar- 
rel at northern seaboard points, while 
some companies marketing a light No, 
5 were asking $1.35 a barrel. 

More inquiries were reported for 
light fuels, particularly in the New 
York harbor market, as jobbers be- 
gan taking more interest in obtain- 
ing supplies for the coming heating 
Season. No changes were noted in 
prices, but pressure on the market 
from distress oil appeared to be con- 
siderably lessened. 

* * * 


CHICAGO, Aug. 22.—Offerings of 
Nos, 2 and 3 fuel oil became scarcer 
in the Mid-Western market the past 
week and buyers and resellers had 
Some difficulty in obtaining sufficient 
Supplies to meet their requirements. 
No. 1 oil was steadier, although de- 
mand was only fair. 

Several suppliers of Nos. 2 and 3 
Oils advanced their prices as demand 


August 26, 1936 








FUEL OIL 
Activity 


INCREASES 





remained active, but enough oil con- 
tinued to move at prices prevailing 
recently to be representative of the 
market. Supplies of these oils avail- 
able for spot shipment at present 
prices, however, were limited and ob- 
servers believed that buyers might bid 
higher prices in order to obtain their 
requirements. There seemed to be 
some question, however, whether buy- 


| FUEL OILS 


Following are tank wagon prices of various 
grades of heating oil at the points shown in various 
territories. Prices are in cents per gallon. 

Prices in Effect Aug. 24, 1936 


No. 1 No.2 No.3 No.4 | 
S. O. New Jersey | 


| Newark, N.J....... 7.25 6.50 6.50 6.50 

| Atlantic City, N. J... 8 6.5 6.5 6 

| Baltimore, Md...... 8 6 6 5.5 
Washington, D.C... 8.00 6.75 6.75 6.75 


Discounts: At Newark and Atlantic City pur- 
chasers taking 50,000 gals. get discount of 0.5c 
per gal. 

Socony-Vacuum Oil Co., Ine. 
(S. O. New York Division) 


New York City..... 7 6.50 6.50 6.00 

Albany, N. Y....... 7.75 6.50 6.50 6.25 | 
Rochester, N. Y..... 8.25 7.00 7.00 7.00 

Boston, Mass....... 7.5 6.50 6.50 6.50 | 
Bangor, Me........ 8 6.50 6.50 6.50 | 
Manchester, N. H... 8 7.00 7.00 7.00 | 
Burlington, Vt...... 8.75 7.00 7.00 7.00 | 
New Haven, Conn... 7.5 6.25 6.25 6.25 | 
Providence, R. 1..... 7.00 6.50 6.50 6.00 | 


‘Discounts: At New York City, consumers 
taking 10,000 to 50,000 gals., get 0.25c per gal. 
discount when minimum amount has been | 
reached; above 50,000 gals., 0.5c. 


Atlantic Refining 





Philadelphia, Pa.... 7.50 6.25 6.25 5.75 
Allentown, Pa... 8 6.75 6.75 6.75 
Wilmington, Del.... 7.50 6.25 6.25 5.75 | 
Springfield, Mass.... 7.50 7 7 
Worcester, Mass.... 7.75 7.25 7.3 } 
Hartford, Conn. .... 7 7 7 | 


S. O. Ohio 
*Ohio Statewide.... 8 7.50 7 6.75 

Note: S. O. Ohio prices are for hose dumps; 
bucket dumps are 0.5c per gallon higher. 

Except Cleveland Division and City of Toledo. | 
In Cleveland Division (Cuyahoga, Lake and 
Geauga counties), No. 1 price is same as state- 
wide; Nos. 2, 3 and 4 are 0.5c higher; No. 5 is 
priced 0.25c lower than No. 4. In Toledo No. 
2 is 0.5c lower than statewide, others same. 


S. D. Indiana 
Stanolex Fuel and Furnace Oils 


No. 1 Stanolex 
Fuel Furnace | 
Bo eer rr eer 6.5 6.5 
PRION Ss cxeereew eas Oy 75.7 | 
SS rer rr ce : 6.8 6.8 
Wiweekee...... oa65.25.. ‘ 8 72 | 
| REGIMENS 6 6 oisicecscnaee 7 7 
CSO ae 7.8 7.1 
See Rane re 6.8 | 
| Kansas City.......... ? 7.2 6.5 


*Includes state tax of 4c. 


Note: Small-lot deliveries of light fuel oils 
range up to 2c higher than above quotations. 





ers would pay higher prices at this 
time. Higher prices might bring out 
enough new offerings to unsettle the 
market, some traders believed. 

No. 1 fuel oil was steadier, more 
in sympathy with kerosine than from 
any increase in orders. Sellers, how- 
ever, were not pushing sales. Appar- 
ently they were satisfied to wait for 
buyers to come into the market, Good 
grades of No. 1 oil were quoted at a 
minimum of 2.875 cents, with sellers 
generally refusing to make any price 
concessions. Some sellers were asking 
slightly higher prices. 

With industrial operations through- 
out the middle west holding at around 
the levels prevailing earlier in the 
summer, little change was noted in 
the demand for the heavier fuel oils. 
Prices were firm, with buyers absorb- 
ing offerings as fast as they appeared 
on the market. 

TULSA, Aug. 22.—It is hard for 
northern heating oil distributors to 
think seriously of laying in their win- 
ter requirements of fuel oils when 
temperatures range from 100 to 118 
But despite the hot weather, inquiries 
continued to be received from distrib- 
utors who were interested in getting 
their supply lined up for next season. 

The buying trend of last year—of 
using the heavier grades of fuel oil for 
heating purposes—has been carried 
over this year. Most suppliers in the 
north apparently will attempt to serv- 
ice their customers with an oil more 
nearly in line with Nos. 2 and 3 speci- 
fications, The idea of carrying several 
lines or grades of heating oil gradual- 
ly is being discarded. 

Supplying No. 2 oil to customers 
who heretofore had been insisting on 
No. 1 oil was becoming more general. 
This, according to reports, was begun 
in Iowa and_ proved satisfactory. 
Gradually it is spreading to other 
areas. Increased call for Nos. 2 and 3 
oils for heating purposes further sup- 
ports this trend. 

With the exception of one or two 
local changes, the light fuel oil mar- 
ket was unchanged the past week. The 
No. 1 oil, although unchanged, was not 
quite as steady as the Nos. 2 and 3 
oils. 

Demand for road oil has steadied the 
heavy fuel oil market in Kansas and 
one or two other districts. Price ad- 
vances were reported in Kansas for 
the 10-14 gravity oil. No changes were 
noted in heavy fuels in other districts. 


J. E. Smiths Visiting Cleveland 

CLEVELAND, Aug. 21.—Mr. and 
Mrs. J. E. Smith, who formerly owned 
and operated the J. E. Smith Oil Co. 
at Washington C. H., were visitors at 
the Great Lakes Exposition in Cleve- 
land the week-end of Aug. 17. They 
leased their business, including three 
bulk and nine service stations, to the 
Pure Oil Co. Oct. 1, 1928 for 10 years. 
They are now in the real estate busi- 
ness at Washington C. H. 














CRUDE OIL 


Prices in $ per bbl. of 42 U.S. gals. 


al the well. A. P. I. gravity. 


MARKETS 


Prices are effective as of 7 a. m. of dates as given 








Eastern Fields 
Posted by Joseph Seep Purchasing Agency 
Effective Jan. 13, 1936 
Penna. Grade Oil in Southwest Penna 


Pipe Lines $2.17 
Penna Grade Oil in Eureka Pipe Lines 

West Virginia $2.12 
Penna. Grade Oil in Buckeye Pipe Lines 

Macksburg, O.) $1.97 


Corning Oil in Buckeye Pipe Lines (Ohio) $1.42 
Posted by Other Companies 
Tide Water Pipe Co., Ltd. 
Bradford-Allegheny district (Penna. 
and N. Y.) (Effective Jan. 13, 1936). .$2.45 
*The Pennzoil Co.: (Effective Jan. 13, 1936 
Penna. Grade Oil in National Transit 
Lines* 2.42 
Ashland Oil & Transportation Co. 
Somerset Oil in Ashland Lines ‘Ky. 
Fffective Jan. 9, 1936 
Big Sandy River a $1.30 
Kentucky River ? $1.38 
*The Pennzoil Co. posts $2.42 in Cochran, 
Franklin, Hamilton and Doolittle, Pa. fields; 
prices in other lower districts range down to 
$2.37 per bbl. at well. 


Michigan 
Posted by Pure Oil Co. 
Midland, Midland County (June 15, 1936) $1.42 
Posted by Simrall Pipe Line Corp. 
(Effective June 15, 1936) 


West Branch and equal grades..... $1.26 
Beaverton, Crystal, Greendale, Porter 
end cqual Grades... . 22.00.5200 oo OL. 42 


Central States Fields 
Posted by Ohio Oil Co. 
(Effective Jan. 9, 1936) 
Illinois, Princeton, Western Kentucky. .$1.23 
Effective Jan. 10, 1936) 
Ee ee are ayes .$1.25 
Posted by Stoll Oil Refining Co. 


(Effective Jan. 9, 1936) 
Stoll Pipe Line Oil (Ky.)......... : $1.28 


Canadian Fields 
Posted by Imperial Oil Refineries, Ltd. 


Western Ontario 
(Effective Se 0 9, 1933) 


eT eee or ; $2.10 
Oil Springs........ ; ne $2.17 
Alberta—Turner Valley 
(Prices f.0.b. field tankage) 
(Effective Feb. 3, 1936) 

Crude: Naphtha: 
40-44.9.... $1.55 tClear $2.70 
45-49.9... $2.12 tDiscolored. ..$2.46 


50 and above. .$2.32 

tClear naphtha: 22 color; 10 Ibs. vapor pres- 
sure, Reid method; 90° recovery; end point, 
410°. Discolored naphtha: same specifications 
as for clear naphtha except color. 


Mid-Continent 
Posted by Stanolind Crude Oil 
Purchasing Co. 
Effective Jan. 9, 1936) 
(In North-North 


In Oklahoma Kansas) Central Texas) 





Below 29... ; $0.94 $0.84 
29-29 9 : 0.96 0.86 
30-30 .9 . .. 0.98 0.88 
31-31.9 1.00 0.90 
32-32 .9 1.02 0.92 
33-33.9... 1.04 0.94 
34-34.9... 1.06 0.96 
35-35.9.. 1.08 0.98 
36-36 .9 1.10 L.00 
37-37 .9 : (Kay ee 1.02 
ee 1.14 1.04 
ee > See Jo: oe 1.06 
40 and above... 1.18 1.08 


Above Stanolind prices met_as follows: 

Jan. 9, by The Texas Co. in North and North 
Central Texas; Continental Oil in all three 
states 

Note: Stanolind prices in Okla.-Kans. are for 
quantities computed by 97°) tank tables. In 
Texas, 99% tank tables are used, volume 
corrected to 60° F., and deduction for full b.s. 
& w. content. 

Posted by Carter Oil Co. 
In Oklahoma 


(Effective Jan. 9, 1936) 


Below 25.....$0.86 $3-33.9... $1.04 
pS 0.88 34-34.9...... 1.06 
26-26.9...... 0.90 Se-s0 9.5... 2aee 
Stak Bi icne OSS 36-36.9....0. 1:30 
28-28 .9...... 0.94 37-37 .9 re i | 








29-29.9......$0.96 kh eee $1.14 
30-30 .9 0.98 39-39.9.. . eo 
31-31.9 1.00 40 and above 1.18 
32-32 .9 , 1.02 


Jan. 9, Carter’s Oklahoma gravity and price 
schedule met in + A nen Kansas by Sinclair 
Prairie, and Humble’s West Central Texas 
schedule met in North and North Central 
Texas where Sinclair-Prairie buys. Same day, 
Shell Petroleum met Carter in full in Oklahoma- 
Kansas. 

Posted by Magnolia Petroleum Co. 

(Effective Jan. 9, 1936) 

In Oklahoma, same schedule as C varter Oil, 
which see above, beginning with below 25, = 
$0.86 and ending with 40 & above, at $1.1 
_ In Texas: North and North Central, ae 
ing Burkburnett, Archer, Stephens, Henrietta, 
Electra, Comanche and Olden; and in Central 
Texas, including Mexia, Wortham, and Panola 
county, same gravity and price schedule as 
Humble in West Central Texas, which see 
below, beginning with below 29 at $0.84, and 
ending with 40 and above, at $1.08. 

Posted by Humble Oil & Refining Co. 
Texas Fields 
(*West Central Tezas) 
(Effective Jan. 9, 1936) 


Below 29..... $0.84 35-35 .9. . $0.98 
-, , . ae 0.86 36-36 or. were 
30-30.9...... 0.88 Sis 9... ee ESS 
31-31. : PAs 0.90 38-38.9...... 1.04 
+ A i I 3 39-39.9. 2 hoo 
SS-3a'.9...... 0.94 40 and above. 1.08 


34-34.9. . 0.96 


*Inc dies Brown, Callahan, Coleman, Co- 
manche, Eastland, Fisher, Haskell, Jones, 
Shackelford, Stephens, Throckmorton and 
Young counties. 

Shell Petroleum Corp, on Jan. 9, met 
Humble in Fisher county, except that Shell 
posts five lower grades, beginning with below 
25 gravity at $0.76; 25-25.9, $0.78; 26-26.9, 
$0.80; 27-27.9, $0.82; and 28-28.9, $0.84; rest 
4 schedule same as Humble’s ia West Central 

exas. 

tEffective Dec. 1, 1934, Humble prices are 
based on 99% tank tables at 60F. Allow: ance or 
deduction of 1% is made for each 25° change 
in temperature above or below 60F. 


*East Central Texas 
(Effective Jan. 9, 1936) 


Below 29..... $0.91 35-35 .9. .. $1.05 
29-29 .9...... 0.98 36-36 .9 1.07 
30-30.9.. 0.95 37-37 .9 1.09 
SE-31 .9.......< O87 38-38 ..9. ee 
SE Pe ee 0.99 onO9 9.0662. 1d 
33-33 .9.. 1.01 40 and above. 1.15 


34-34.9...... 1.03 

*Including Anderson, Cherokee, Limestone, 
Navarro and Van Zandt counties. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Marion County (East Central Texas), below 
29 oil at $0.86, plus 2c differential, to 40 and 
above at $1.10. 

Jan. 9, Sinclair-Prairie met Humble’s prices 
in Mexia. 


Panhandle Texas 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 9, 1936) 


Gray Carson- 
County Hutchinson 
Below 35.. iat eee $0.81 
35-35.9.. 0.88 0.83 
36-36.9.... 0.90 0.85 
[C7 See 0.92 0.87 
eee 0.94 0.89 
re ; 0.96 0.91 
40 & above es , 0.98 0.93 


Jan. 9, above prices met by Sinclair-Prairie, 
Magnolia and The Texas Co. in the entire area, 
also by Continental Oil in Carson-Hutchinson. 


East Texas 
(Effective Jan. 9, 1936) 
Stanolind, Humble, Shell, Sinclair-Prairie, 
Texas, Sun Oil and Magnolia... . $1.15 
Sheil also posted on Jan. 9, in ‘Livingston 
area, Polk County, Texas, $1.15. 

West Texas and New Mexico 
Posted by Humble Oil & Refining Co. 
(Effective Jan. 14, 1936) 
(Including Andrews, Crane, Crockett, Ector, 


Glasscock, Howard, Winkler and Upton 
Counties, Texas, and Leac ounty, New Mexico). 


Below 29..... $0.75 S5-35..9.....2 $0.84 
SP De cevcr OO 34-34.9...... 0.86 
30-30.9....... 0.7 a a re 0.88 
i 0.80 36 & above... 0.90 
32-32.9. .82 

Pecos, West TexaS..............0.000: $0.85 





Posted by Continental Oil Co. 
(Effective Jan. 9, 1936) 
Artesia, Jackson and Maljamar pools, N. M. 
a ae es hg bubs ESAS ..... $0.80 
_Jan. 16, Magnolia met Humble in Crane, 
Upton, Howard, Glasscock, Mitchell and 
Winkler. 
Jan. 9, Texas Co. posted Winkler and Lea 
counties at $0.85; Crane and Upton, $0.80. 
Shell Petroleum Corp., on Jan. 23, met 
Humble in Crane, Glasscock, Howard, Pecos 
(except Yates shallow pool), Winkler, and 
Upton counties, Tex., and in Lea County, 
Mex. On Jan. 9, Shell posted in ” naa 
shallow pool in Pecos county, Tex., $0.7 


Northeast Texas 
(Posted by Humble, April 15, 1936 
REDE a oh otic sts Meek .. .$0.60 


(Posted by Magnolia, May 1, 1936) 
Cass County (Rodessa field) : 


Le - eae. OCT 
"ce cafe TO EOE ere Fe: 0.88 
Rest of schedule same as S. O. La. ‘posts in 


Rodessa, which see below. 


South and Southwest Texas 


Posted by Humble Oil & Refining Co. 
(Effective Jan. 14, 1936) 


Darst Creek. .$0.97 Pettus - 1.38 
Salt Flat..... 0.97 Tomball...... 1.30 
Saxet.... 0.90 Mirando.. . 0.85 


Shell Pet. Corp. on Jan. 9, posted $0.97 in 
Salt Flat district, Tex. 


Anahua (Chambers county) and 
Dickinson (Galveston county) 
(Effective Jan. 9, 1936) 


en tt $1.04 36-36.9......$1.16 
eC Tf, See oe 

38-38.9...... 1.20 

Bee aca ‘ 39-399 ; » Rome 

Ps ecules . 10 & above 1.24 





. 9, The Texas Co. posted $0.97 for Darst 


. 9, Magnolia posted $0.97 in Darst 
Creek; $1.30 in Tomball; $0.90 in Luling; $1.00 
in Lytton Springs; $0.85 for Mirando; $1.10 for 
Cleveland, Liberty county, Tex.; $1.03 in 
Hardin, Liberty county, Tex. 

Posted by Humble 
Conroe and Raccoon Bend 

(Deep sand crudes) 
Boer Jan. 9, 1936) 


35- 35.9. .$1.24 38-38.9......$1.30 
36 1.26 39-39 9 ‘ 1.32 





: 1.28 40 & above... 1.34 
Jan. 9, “Texas Co. met above prices. 


North Louisiana-Arkansas 


Posted by Standard Oil Co. of Louisiana 
Effective Jan. 10, 1936) 

(In Caddo, Homer, Haynesville, Sabine, De 

Soto, Rodessa, Sarepta, Carterville, El Dorado, 

and Miller county). 


Below 25.....$0.7 33-33.9 .. .$0.96 
pa | ree 0.80 34-34.9 0.98 
26-26.9... . 0.82 35-35 ..9 -. Ee 
27-27 .9 0.84 36-36.9 1.02 
28-28 .9 a 0.86 37-37 .9 as Bee 
oO 0.88 38-38 .9 .. 1.06 
30-30.9...... 0.90 39-39 9 . 1.08 
i) ee 0.92 10 and above. 1.10 
32-32.9 0.94 

Smac haven, ‘Ask Berets peewee Pe ey ti 
oe er re 2d aoe eed . 0.65 


Urania, La. (La. Oil Refg. Co., Jan. 1, '34) 0.87 
Tepetate, La. (Continental Oil, Jan. 9, °36)$1.12 
The Texas Co., effective Jan. 9, posted in 
No. La.-Ark. same prices as Humble posts in 
West Central Texas. It also posted $0.80 for 
Smackover and $1.12 for La Fitte, La. 

Magnolia Petroleum Co., effective Jan. 16, 
posted on No. La.-Ark. crude, prices beginning 
with $0.86 for below 29 gravity, plus 2 cent 
differential to 40 and above, at $1.10; this post- 
ing includes Rodessa, beginning March 16, 
1936. It also posted on the same day, E Idorado 
(East Field), and Smackove-, Ark., $0.75; 
Lockport, La., below 20 gravity, at $0.92, plus 
2c differential, to 34 and above, which is $1.2 BR + J 
and for Iowa, La. and Cameron-Meadow field 
Cameron Parish, La., below 20 at $0.82, plus 
2c differential, to 34 and above, at $1.12. 

Stanolind Oil & Gas Co., Jan. 20, posted in 
Caddo Parish, La., below 29 oil at $0.86, plus 
2c differential, to 40 & above at $1.10. 

Shell Pet. on Jan. 9, posts same schedule in 
Black Bayou and White Castle, La. as Mag- 
nolia posts in Lockport, which see in above 
paragraph and in lowa district, La. posts same 
schedule as Magnolia in Iowa and Cameron, 
which also see above. 


(Continued on next page) 
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Detroit Gas Company to Pay 
For Burner Pilot Changes 


DETROIT, Aug. 20.- 
the Oil Burner Institute operating in 
this area have reached an agreement 
with the Detroit City Gas Co. in regard 
to making changes in oil burner pilots 
made necessary since the gas company 
started using natural gas. 


Members of 


After considerable negotiations with 
2 committee appointed by the regional 
director of the Institute, the gas com- 
pany agreed to pay for the adjust- 
ments, which it is estimated will cost 
them about $50,000. The oil burner 
companies will make the adjustments 
and will be reimbursed by the gas com- 
pany at the rate of $4.50 per burner 


with two pilots. 

The companies are combining their 
facilities in order to complete the ad- 
justing job before the oil burner sea- 
son starts. It is estimated that there 
are from 10,000 to 12,000 oil burners 
in the Detroit area. 


New Tide Water Setup 


NEW YORK, Aug. 21.- 
to simplify its corporate 
Tide Water Oil Co. 
organized the Tide Water Oil Co. 
(Delaware) as an operating concern 
which will own the assets of some 
wholly owned subsidiaries of the New 
Jersey corporation. 


In an effort 
setup, the 
(New Jersey) has 


panies are involved, it was reported, 
and operations carried on by the sub- 
sidiaries will be handled by separate 
departments or units of the newly 
formed corporation. 


Form New Oil Company 


NEW YORK, Aug. 20.—Formation 
of the British Alliance Oil Corp. was 
announced here today by L. C. Quack- 
enbush, president of the Alliance Oil 
Corp. rs 


The British Alliance has established 
branch offices and bulk cargo storage 
facilities in the United Kingdom and 
continental Europe. F. R. Allnut, Lon- 
don, is managing director of the new 
Other directors are W. J. 


corporation. 


with one pilot and $7.50 per burner No changes in personnel of the com- Allnut and L. C. Quackenbush. 
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*Gulf Coastal Fields | posts $0.92 for below 20. Jan. 9, Sinclair- Posted by Ohio Oil Co. 
| Prairie met above Humble schedule in full. x , ; 
Posted by Humble Oil & Refining Co. (Effective July 20, 1936) 
(Effective Jan. 9, 1936) | R . 7s Elk Basin, Wyo wees . $1.18 
7 ocky Mountain Fields : . 
Below 18.... $0.88 26-26.9......$1.06 | vy ' ' Ids , | Grass Creek, light. . ‘ . 1.18 
18-18.9.. 0.90 27-27. 9 1.08 | Posted by Stanolind Oil & Gas Co. } : : 
19-19 9.. 0.92 8-28 9 1.10 (ER ffectiv : ‘ a (Effective Jan. 9, 1936) 
20-20 9 "0 04 39-99 9 112 Effective Jan. 9, 1936) | Rock Creek. ; S Peer $1.12 
0.96 30-30 9 ; 1.14 Salt Creek, Midway and Dutton Creek, Wyo., Big Muddy. . , : « eee 
0.98 SA ae ce same schedule as Stanolind posts in Oklahoma- 
; 1.00 SS-S2. Si .cecs Fide Kansas which see. (Effective June 5, 1936) 
94.9 9 9 a . . 
24-24 2 : . . pe: a 33 Pa is ; 20 Grass Creek, heav y paraiaree $0.72 Sunburst, Mont... et $1.15 
Ref, ok and above $0 o6 Greybull-Torchlight......... : . 1.23 
Ce ee side : a ie . 
y Hn — seeccre . Re | Posted by *International Refg. Co. 
Effective Dec. 1, 1934, Humble prices are | Hogback, N. M. Kitna cee ee | (Effective June 5, 1936) 
based on 99°% tank tables at 60F Allowance or Frannie light (E ‘fective Feb. 24, °36).. 0.78 Cut Bank, Mont. 
deduction of 1% is made for each 25° change | Frannie heavy ory 0.72 Below 35° 29 2220 ¢ ‘ 
in temperature above or below 60F. | Hamilton Dome, Wyo... 0.67 | 96-30" . = 31 Png : * 
*Includes these fields: Barbers Hill, Goose | | 36-36.9 33 40 and above. 1.41 
Creek, Hull, Humble, Liberty, Moss Bluff, | Effective July 20, 1936) 37-37.9.. . 1.35 
Mykawa, Orange, Pierce Junction, Rabbs Elk Basin. ligt *Texas Co. subsidiary 
Ridge, Raccoon Bend (shallow sand), Refugio Gras ‘Crnb “tani . .- $1.18 ; as ws 
light, Sour Lake, Spindletop, Sugarland, and rrass Creek, light . 1.18 | P it C . 7 = 
West Columbia. Pondera, Mont., (Postings discontinued July —— a4 CamareeeeS s aw Ce. 
Above gravity and crude schedule met Jan. | 1 1936, but Stanolind pays price posted by (Effective Jan. 9, 1936) 
vy 1e Lexas Co., except that Lexas Uo. iio Oil for Kevin-Sunburst, less 20c per bb |} Cat Creek, ont. demenes 2 
9 by The T c pt tk T Cc Shi Oil for K -Sunt less 20 bbl.) | C Creek, M $1.28 





CALIFORNIA, 
All gravities above those quoted take highest price offered in the field. 
Santa Fe Springs, Kern Front, 


Posted by Standard Oil of California 


Effective Feb. 26, 1936 except Huntingson Beach, Playa del Rey, 
Signal Hill (Long Beach) effective March 7, 1936, and Elk Hills, effective June 22, 1936 











n n n— 
=  y : =& 
ie “So > ‘2 Ps = £ = © 
= > © is © © S = > ro 0 
=f m= = € = = = S Sa 2 r) N “a - 3% < a=] 
ss 3 g&% 8 3 23 8 pute BS 8£ 38 2 Bos et 2, 
a = § ~ = aa Se = >. £O8 8 OU ”~ 22 = = am = wo #«S 
ae" G42 8 § 38 G8 f £ &€ SUB sg we ¢ 2° 8 = BB § TE 
BS ¢ s 5 © ZF £522 5 § 8 285 § $82 = tz 2 4 82% 4 G@ 3 OG 
Gravity no- Hn <_ =a = & OO <& & - = sar 2&2 Fh n +a & i Oe nl S. oar ee 
14-14.9 $0.80 0.79 0.74 0.78 0.79 0.80 0.76 . 0.80 0.76 0.76 0.77 0.78 0.70 0.70 0.70 0.65 0.70 0.70 
15-15.9 oe .te Ore ee le 80 76 80 76 76 77 78 p TO ck 70 70 65 20 20 
80 79 74 78 .79 80 76 80 76 76 77 Mh awas SO vaex 70 70 65 70 70 
80 79 74 78 81 80 76 80 76 76 77 7é 70 70 70 65 70 70 
80 79 74 78 .84 .80 = .78 82 76 76 77 78 79 70 0 65 70 70 
82 .79 .74 .82 .87 .84 .81 $5 6 26-77 - <2 70 .70 .74 .74 .66 .74 .71 0.70 
85 79 74 85 .90 88 84 88 f 82 Le! 80 70 7é 78 68 7 aa 70 
88 .79 .74 .89 .93.. OL (890 Gs itt 6 27 73.42 .& .71 «(£8 lOO COU 
92 82 74 92 96 93 $4 9 79 88 8 by 77 87 87 74 86 78 72 
oS .& .7% .% 3 84 9 .9% .88 .93 .82 .92 .7 80 .92 .92 .77 .90 .82 .%6 
99 .91 80 1.00 1.02 88 .8 99 91 96 .85 .96 .82 84 .97 .97 .80 .94 .86 .79 
1.03 .95 .82 1.03 1.05 93 3 1.20 95 89 =.99 | 86 88 L.OL L.Ol 83 .98 90 .83 
1.06 1.00 5 1.07 1.09 98 86 1.05 98 92 1.03 90 91 1.06 1.06 86 1.02 .. 
1.10 1.05 .88 1.11 1.12 03.88 1.02 96 1.06 .95 95 1.10 1.10 .88 1.06 
1.141.110 .90 1.14 1.15 07 90 1.06 99 1.10 99 99 1.15 L.15 91 1.10 
EWils SiL.iwi.s 12 .93 1.09 1.03 1.14 1.03 1.02 1.20 1.20 .941.14 
1.21 1.19 .95 1.22 1.21 7 .95 . 1.07 1.17 1.08 . 1.06 1.25 1.25 .97 1.18 
— -— . 1.24 22 .97 Si ee Bat . 1.09 1.29 1.29 .99—— bs 
*Elwood Terrace ~« Rome 27 1.00 1.14 1.25 1.16 . L.13 1.34 1.34 1.02 Kettleman Hills 
1.28 32 1.18 1.28 1.20 1.17 1.38 1.38 1.04 .... 19 
1.32 37 1.22 1.32 1.25 1.20 “= oe 
1.35 2 1.25 . 1.29 1.27 
1.39 16 1.29 . bia . 1.31 
1.43 51 1.32 l .37 1.35 
56 1.36 1.42 . p 1.39 
61 1.40 1.43 
10-40 9 . ies 66 1.43 
*F. b. ship 


thiso Me Kittrick, Kern River, Kern Front and Round Mountain $0.70 thru 19.9 gravity; no higher gravity quoted. **Except Lakeview Area. 
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National Petroleum News, 
500 Penton Bldg., Cleveland, Ohio 


Yes—l’ that is always promising myself ‘‘my own personal copy”’ 
of NATIONAL PETROLEUM NEWS each week. So here goes! Send me the 
next 52 issues for which I enclose $5.00. (Foreign $6.50, Canada $7.50, in- 
cluding tax.) 


NAME........ Pe gb a iixennn dees 05d eR Reka RPS en eae eeNneesaNe 
i a ke aeee Ah Wan AR Rake Rhee eee eeee 
Div. of Industry............ 0c cece eee cence eee eee n ene eeeeeeseseeeseess 
COMMOTY oo... cece ccc cece cece ce ssersesseeseseestecnssesssoesssesenesess 
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NEW PATENTS 








Compiled by R. E. Burnham, patent 
and trade-mark attorney, 511 Eleventh 
Street, N. W., Washington, D. C., from 
whom copies may be obtained at the 
rate of 25c each. State number of pat- 
ent and name of inventor when or- 
dering. 


July 28, 1936 
REFINING 


Method for treating oil—Arthur J. 
Slagter and Charles W. MacKay, Tulsa, 
Okla., assignors to Ohio Oil Co. Filed 
Dec. 4, 1931. No. 2,048,973. 

Conversion and coking hydrocarbon 
oils—Charles H. Angell, Chicago, Iil., 
assignor to Universal Oil Products Co. 
Filed Aug. 29, 1932. No. 2,048,986. 

Method of producing lubricating oils 

Martin B. Chittick, Chicago, IIl., as- 
signor to Pure Oil Co. Filed Nov. 23 
1931. No. 2,048,992. 

Manufacture of asphalt and lubricat- 
ing oils—Roland B. Day, Chicago, Ill, 
assignor to Universal Oil Products Co. 
Filed Feb. 26, 1934. No. 2,049,000. 

Treatment of hydrocarbon = oils— 
Charles D. Lowry, Jr., Chicago, IIl., 
assignor to Universal Oil Products Co. 
Filed Aug. 7, 1931. No. 2.049,013. 

Process of improving lubricating oil 

—Almer M. McAfee and Lucien 0. 
Crockett, Port Arthur, Tex., assignors 
to Gulf Oil Corp. Filed Mar. 2, 1934. 
No. 2,049,014. 
Treatment of hydrocarbon  oils— 
Jacque C. Morrell, Chicago, Ill., as 
signor to Universal Oil Products Co 
Filed Sept. 24, 1931. No. 2,049,016. 

Cracking and apparatus—George \M. 


| Pfau, Fort Worth, Tex., assignor to 
a 


| Texas Pacific Coal & Oil Co. Filed Apr 








| 5, 1933. No. 2,049,018. 


Method of separating asphalt and 
wax from oil—Ulric B. Bray, Palos 
Verdes Estates, Calif., assignor to Unio 
Oil Co. Filed May 9, 1932. No. 
049,046. 

Solvent refining of mineral oil 
Francis X. Govers, Vincennes, Ind., as 
signor to Indian Refining Co. Kiled 
May 14, 1934. No. 2,049,060. : 

Test-plug for  oil-cracking — still. —- 
Thomas M. Berry, Jackson Heights, 
N. Y., assignor to Socony-Vacuum (il 
Co. Filed Dec. 14, 1935. No. 2,049, 
244, 

Method for distillation of oils—Myron 
J. Burkhard, Ridgewood, N. J., as- 
signor to Socony-Vacuum Oil Co. Filed 
Feb. 24, 1934. No. 2,049,247. 

Dewaxing and partially decolorizing 
petroleum lubricating stock—Claude fk 
Tears, Warren, Pa., assignor to Ve 
troleum Processes Corp., Wichita, 
Kans. Filed July 16, 1935. No. 
049,277. 

The following to Standard Oil De- 
velopment Co. as assignee of the in- 
ventors: 

Debutanization of naphtha—Jackson 
R. Schonberg and Willard KE. Robin 
son, Westfield, N. J. Filed Nov. 10, 
1930. No. 2,049,027. 

Process for dewaxing oils—Arthur 
M. Wilson, Cranford, N. J. Filed Oct. 
18, 19338. No. 2,049,036. 

Method of dewaxing oils—William A 
Eberle and Louis H. Zepfler, Jersey 
City, N. J. Filed June 28, 1933. No. 
2,049,051. 

Dewaxing of hydrocarbon — oils— 
Henry F. Goss and John Oprysheck, 
Baytown, Tex. Filed Sept. 1, 1982. 
No. 2,049,059. 


MISCELLANEOUS 


Manufacture of stabilized motor fuels 
Eugene Ayres, Swarthmore, Pa., as- 
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signor to Gulf Oil Corp. Filed Sept. 8, 
1931. No. 2,048,770. 

Tank filling device—Alois Kremser, 
Berkeley, Calif., assignor to Standard 
Oil Co. (Calif.). Filed Dec. 6, 1933. No. 
2,048,936. 

Process for improving hydrocarbon 
mixtures — Mathias Pier, Friedrich 
Christmann, and Ernst Donath, Ger- 
many, assignors to I. G. Farbenindus- 
trie. Filed July 11, 1933. No. 2,049,- 
019. 

Soluble oils—Harold S. Birkby, Nut- 
ley, N. J., assignor to Standard-I. G. 
Co. Filed May 11, 1934. No. 2,049,- 
043. 

Semi-trailer tank truck—John 4G. 
Moxey, Philadelphia, Pa., assignor to 
Sun Oil Co. Filed July 19, 1934. No. 
2,049,132. 

Liquid-dispenser—George U. Brake, 
Fort Wayne, Ind., assignor to Tokheim 
Oil Tank & Pump Co. Filed Feb. 1, 
1934. No. 2,049,405. 











The following to Standard Oil De- | 
velopment Co. as assignee of the in- | 


ventors: 


Servicing automotive vehicles—Guy 


L. Rosebrook, South Orange, N. J. | 


Filed Dec. 28, 1933. No. 2,049,025. 
Process for producing wax modifiers 


and products’ thereof—Anthony H. | 
Gleason, Elizabeth, N. J. Filed Jan. | 


21, 1933. No. 2,049,058. 


Motor fuel containing olefine poly- | 


mers and method of making—Frank 
A. Howard. Elizabeth, N. J. Flled Aug. 
3, 1935. No. 2,049,062. 

Oil and gas separator—Bernard A. 
Loupe, Baton Rouge, La. Filed Apr. 
16. 1931. No. 2,049,068. 

Lubricants 





Aug. 29, 1933. No. 2,049,072. 


* * * 


August 4, 1936 


REFINING 


Louis A. Mikeska and | 
Luther B. Turner, Elizabeth, N. J. Filed | 


| 


Process of refining petroleum distillate | 


Urnest S. Brown, Inglewood, and 
Donald B. Nutt, El Segundo, Calif., 
assignors to Standard Oil Co. (Calif.). 
Filed July 9, 1932. No. 2,049,423. 


Method of treating hydrocarbon oils | 


Pike H. Sullivan. New Rochelle, and 
Harold V. Atwell. White Plains, N. Y., 
assignors to Gasoline Products Co. Filed 
Mar. 29, 1933. No. 2,050,025. 


MISCELLANEOUS 


Apparatus for testing lubricating 
compounds— Richard L. Doan, La 
Grange, Ill., assignor to Western Elec- 
tric Co. Filed June 9, 1933. No. 2,049,- 
951. 

Lubricant and method of treating 
Ernest Wanamaker and Harry D. All- 


gen, Chicago, Ill., assignors to Patents | 


Research Corp., same place. Filed Aug. 
19, 1933. No. 2,050,139. 


Oil Burner Meeting 


NEW YORK, Aug. 20.—The first 
meeting of Area 4 of the Oil Burner 
Institute under its new regional setup 
will be held at the Pennsylvania Ho- 
tel, New York on Sept. 2, according to 
Earl Marr, Westinghouse Electric Sup- 
ply Co., chairman. Area 4 comprises 
the boroughs of Brooklyn, Queens, 
Long Island and Manhattan, in metro- 
politan New York City. 

The meeting is open to all oil burn- 
er and fuel oil distributors who are 
interested in marketing these products 
in the metropolitan area. 


August 26, 1936 


Here's proof 
OF PROFITS 


““How’s business?” we asked . . . and here are 
some of the enthusiastic answers we received 
from jobbers handling Freedom Oils. They 
prove beyond a doubt that a jobber looking 
for a profitable and business building motor 
oil can’t go wrong with one of the popular 
Freedom brands. , 










“The first year we used Fort Pitt Motor 
Oil our sales nearly doubled every six 
months. This year we show an increase 
of approximately 50%. 


“We attribute the success we are having 
to the fine quality of the oil .. . increased 
sales are not due to increased sales 
efforts but to the quality of the oil 
which is getting us new and repeat 
business...” 


GRAHAM MOTOR OILS 
Houston, Texas 





jty Take advantage of 

—_— 

Ty itl the profit oppor- 

beep tunities of these 
2 four sales winners. 

Write for details. 






“For more than thirty years we have 
been buying oils from The Freedom 
Oil Works Company .. . and if there 
is a refinery in the Pennsylvania field 
that produces a better line of lubricating 
oils, we have not been able to find it. 


“When it comes to quality, FREEDOM 
is right on top... Our experience with 
Freedom has always been pleasant and 
it is our frank opinion that you couldn't 
tie up with a better refinery.” 


CRESCENT OIL COMPANY 
Baltimore, Md. 





"Cosme are just two of the 
many letters we received 
but they are typical stories 
of the success jobbers have enjoyed in marketing the high quality Freedom 
brands. Produced from 100% Pennsylvania Crude, super-refined by an 
improved solvent process and attractively packaged in lithographed, 
refinery-sealed containers, these motor oils prove real sales winners for the 
jobber. They may also be obtained in bulk. Write today for further details 
of these sales-winning motor oils and our exclusive sales territory plan. 


©) FREEDOM 


See 





THE FREEDOM OIL WORKS CO. 
121 THIRD STREET - FREEDOM, PA. 





THE FREEDOM OIL WORKS CO. 
121 Third Street, Freedom, Pa. 


Gentlemen: 
Send me particulars about the new Freedom Solvent Processed Oils. 


Name 
Address 


City 


6 





mae 





YOUR OWN BRAND canned oil 
is exclusively yours. It is 
“your market” protection 
and your product. 





YOUR OWN BRAND canned oil 
provides more outlets and 
sales—unhampered by ter- 
ritory restrictions. 





YOUR OWN BRAND canned oil 
gives you the “big end” of 
the profit. More profit for 
dealers too! 


AT NO ADDED COST 


Individually designed 1-qt. and 5-qt. cans lithographed two or more 
colors and perp pe pee wr 

tities as few as 500 cases. The oil supplied s BAYOU STATE “80° 
SERIES PREMIUM Motor Oil, “the new anti-oxidant oil”, 100% 
vacuum distilled from a natural two-base crude and equal in per- 
formance and specifications to the highest priced lubricants. You'll 
be proud to offer such a fine product under YOUR OWN BRAND. 
The cost of this unusual service is very low —the price includes 
everything —oil, cans, cartons, artwork, etc. No investment in 
plates or cans is required. Write now for details. 











BAYOU STATE 





OIL CORPORATION-:SHREVEPORT, LA. 


























NEW REFINING PATENTS 





Solvent fractionation. No. 2 046 063, 
issued June 30, 1936; filed March 28, 
1933; S. W. Ferris, assignor to The 
Atlantic Refining Co.; no drawing; 20 
claims. 

RACTIONAL extraction of petro- 

leum with an aliphatic keto-ester 
such as ethyl acetoacetate. The 
process applies particularly to the 
separation of naphthenic oils from 
paraffinic oils. 

Patent No. 2 046 063 provides for 
the same ‘sort of separation by means 
of a solvent diketone such as acetyl 
acetone. 

* * * 

Emulsion breaking. No. 2 045 465, 
issued June 23, 1936; filed June 15, 
1934; G. L. Hassler, assignor to Gulf 
Research & DevelOpment Co.; one 
drawing; 11 claims. 

ETHOD of breaking water-oil 
emulsions wherein the emulsion 


| is passed between electrodes between 
| which there is maintained a body of 


| above 300 F. 


separated granular particles in danc- 
ing suspension. The particles are in- 
tended to facilitate coalescence of and 
to serve as nuclei for the deposition 
of water and to prevent chaining. 
Bo * co 
Cutting lubricant. No. 2 045 306, 
issued June 23, 1936; filed Aug. 21, 
1933; R. F. Nelson, assignor to The 
Texas Co.; no drawing; 5 claims. 
ROCESS of preparing a sulfurized 
mineral cutting oil under substan- 
tial superatmospheric pressure. Oil 
having a viscosity of at least 70 sec- 
onds Saybolt at 100°F. is mixed with 
sulfur and heated to a temperature 
allowing the pressure to 
build up to 75-150 pounds per square 
inch, The chief advantage of this meth- 
od is said to be greater stability in the 
oil. 
* * Bo 
Desulfurization, No. 2 045 262, is- 
sued June 23, 1936; filed Nov. 14; 
1929; Salmen Comay, assignor to Uni- 
versal Oil Products Co.; no drawing; 5 
claims. 
ROCESS in which gasoline is first 
heated with a metallic nitrate and 
then treated with sulfuric acid. 


* * * 


Treatment, No. 2 045 234, issued 
June 23, 1936; filed Sept. 17, 1931; 
J. C. Morrell, assignor to Universal 
Oil Products Co.; no drawings; 4 
claims. 

STEP in oil refinement in which 
A a heated vaporous distillate is act- 
ed upon by a solution containing sul- 
furie acid, chromic acid, and enough 
salt of one of the acids to substantially 


dilute the sulfuric acid. The process 


|is said to permit the use of controll- 


able oxidation in treatments upon 
cracked hydrocarbon vapors as well a& 
the simpler reactions of sludge forma- 
tion characterized by the production 
of alkyl sulfates and normal sulphonic 
acids, since the concentration of either 
the sulfuric or chromic acids may hi 
varied independently and the dilution 
factor controlled by the use of dis 
solved salts rather than the use of 
more solvent. By the use of soluble 
salts instead of more solvent, the 
vapor pressure of the treating solu- 
tion is depressed and concentrations 
may be maintained at the optimum 
point, it is stated. 


* * & 


Oil reclamation. No. 2 045 216, is- 
sued June 23, 1936; filed Feb. 6, 
1933; H. G. Crowley and E. W. Rie- 
menschneider, assignors to Triploil 
Mfg. Co.; 3 drawings; 4 claims. 


ROCESS in which used oils are 

heated with a colloidal absorbent, 
released volatile constituents, and 
then agitated with steam to carry off 
released volatile constituents, and 
finally filtered. Among the advantages 
of the method are said to be the cool- 
ing steam which prevents injury to the 
filter paper, the minimizing of a tend- 
enecy to crack or flash the oils, and the 
avoidance of the tendency of slowing 
down the heating operation. Also it 
provides for removing a portion ot 
the heavier impurities before subject- 
ing them to the heating and steaming 
steps by utilizing a portion of the waste 
heat from the oil from a prior heating 
The apparatus is said to lend itself ‘o 
safety of operation and to eliminate 
the danger of serious burns. 


* * * 


Purification. No. 2 047 157, issued 
July 7, 1936; filed Aug. 14, 1928; C. 
J. Rodman, M. Hecht, and C, L. Jones, 
assignors to C. J, Rodman; one draw- 
ing; 5 claims. 


ROCESS for removing moisture 

and gases from non-aqueous lig 
uids. An inert gas is introduced into 
the liquid which is sprayed into a 
vacuum to separate moisture and 
gases. An anhydrous, gas-free adsorb- 
ent material is introduced into the liq- 
uid which is then filtered and the inert 
gas added. The process is effected out 
of contact with water and atmospheric 
gases. 

* * * 


Sweetening. No. 2046 907, issued 
July 7, 1936; filed May 2, 1931; F. J 
Skowronski, assignor to Universal Oi! 
Products Co.; no drawing; 4 claims. 

ROCESS for treatment of oil by 
the action of copper silicate in the 
presence of hydrochloric acid. 
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e FOR ALL TRUCKS 
e 40 to 195 G. P. M. 


Profit immediately from the low first cost, low 
operating cost, long life and DEPENDABLE trouble 
free service of Roper Rotary Pumps. They are built 
specifically to fit the cramped space available on 
modern trucks and to deliver correct capacities for 
tank truck use. Complete mounting instructions 
are furnished with each outfit—saves time and labor. 
Equipment for complete installations such as power 
take-off, universal joints, shafting, strainers, etc. 
can all be furnished by us. Full details and prices 
will be sent upon request. 


‘ 
UR fs im ‘ PTA aa" 


. | | 
. D. ROPER CORPORATION 
RO ER Kstary PUMPS ROCKFORD, ILLINOIS 














When purchasing your fuel and furnace oil 


requirements, kindly bear in mind that BERRY’S specialize in domes- 
tic heating oils from both our seaboard terminals and Pennsylvania 
refineries. 


Attractive quotations may be secured on range oil, No. 1 and No. 2 
fuel oil. 


Gasoline of high octane and specific distillation range are also 
available at all of our shipping points. Your inquiries will be 
appreciated on any commodities which you might purchase. 


JAMES B. BERRY SONS’ CO., INC. OIL CITY, PA. 


Branch Offices: New York City; Chicago, IIl.; Boston, Mass.; Philadelphia, Pa.; 
London, England; Hamburg, Germany; The Hague, Holland. 








Refineries: Oil City, Pa.; Emlenton, Pa.; Farmer's Valley, Pa.; St. Mary’s, W. Va. 
Ocean Terminals: Baltimore, Md.; Tiverton, R.1I.; Dorchester, Mass.; Carteret, N. J.; 
Edgewater, N. J.; Glastonbury, Conn.; Philadelphia, Pa. 
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SPECIAL 
SUMMER 
RATES 


To Sept. 15 “Ne ‘ 


VACATION 


IN WASHINGTON 


at the famous 


| WILLARD HOTEL 


14th AND PENNSYLVANIA AVENUE 













Probably no other place has the at- 
traction our great Capital offers the 
vacationist. Probably no other hotel 
is so glamorously associated with 
famous guests. The Willard is cen- 


trally located for sight-seeing. 


SUMMER RATES 
Double $4 up 


Single $3 up 


and Coffee Shop. Write for 
folder. 





H. P. Somerville, Man. Director 


| Air-Conditioned Dining Room 
| 
| 














The Accounts of 
An Oil Company 


By H. G. Humphreys 





;- comprehensive and instructive 
manual was published for the guid- 
ance and help of the many ac- 
countants and comptrollers who are 
called upon to deal with questions 
not found in other industries. 


It is an important contribution to ac- 
counting literature and discusses the 
problems of oil accounting from the 
“bringing in’”’ of a new well through 

| the pumping, piping, refining and 
distribution of the product. Recent 
attempts to bring about better con- 
ditions in the industry under codes 
of fair competition and other regu- 
latory measures are discussed in the 
text, and the author expounds his 
proposals for the handling and audit- 
ing of accounts in all the fundamen- 
tal phases of the industry. 








The book contains many illustrated 
forms of account and will be most 
helpful to the accounting depart- 


ments of oil companies. 


Cloth Bound, 136 Pages, Price $2.00 
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yellow, and blue. 











INTERESTING 


TRADE ITEMS 








Drum Staff at Banquet 


Wilson & Bennett Mfg. Co. execu- 
tives, department managers, foremen, 
and key men were banqueted recently 
at the Chicago Athletic Association 
Clubrooms. Strengthening of  har- 
monious, co-operative organization 
was the main purpose of the get- 
together. Talks by various executives 
and entertainment were provided. 

President, S. A. Bennett, presented 
gold watches to two employes of 25 





years service. Of the 150 men present, 
55 have been with the company over 
five years and the average length of 
service of 17 of these men is over 15 


years. 
*% * * 


Marking With Paint Stick 


Paint in stick form for marking 


| hard surface materials is being mar- 


keted by Helmer & Staley, 2444 S. 
Parkway, Chicago, under the trade 
name of ‘‘Markal.”’ 

It is used to mark cold surfaces 
such as structural steel, pipe, glass, 
cardboard, lumber and building ma- 
terials. For cold marking ‘‘Markal’’ 
comes in black, white, red, green, 
It is used also for 
marking hot materials up to 1200 
F. The mark is claimed not to run 
or flow while hot, and not to peel off 
when cooling. Colors for hot marking 
are white, yellow, black and red. 

‘“‘Markal” is claimed to make a 
permanent marking that is weather- 
proof. The product is made of paint 
not chalk or crayon, and can be car- 
ried in the workman’s pocket. 


~ * * 
Carbon Dioxide Meter 


A complete redesign of the CO, 
meter of the Republic Flow Meters 
Co., Chicago, is announced. In this in- 
strument which analyzes flue gases, 
the per cent CO, is measured by the 
Orsat method and may be read direct- 
ly. 

The meter is driven by a fractional 
horsepower electric motor and requires 
no water for its operation. There is 
said to be no possibility of stoppage in 


the gas line as the instrument has a 
suction capable of drawing 14 inches 
of mercury. The large caustfe tank 
holds enough potash to last from four 
to six months. 

Data Book 403, giving a complet 
description, is just off the press. 

% *¥ * 
Brazing Alloy 


Improvements and refinements in 
manufacturing Phos-Copper brazing 
alloy have been announced by West- 
inghouse Electric and Mfg. Co. An ai- 
loy of phosphorous and copper devel- 
oped to replace expensive | silver 
solders, Phos-Copper has a relativeiy 
low melting point, high tensile strength 
and excellent penetration, it is said. 
It is applied essentially the same as 
soft solders except for the requirement 
of higher temperature. It melts 
1300 F. 


at 
* * * 


Fire Extinguishment 


The Garrison Engineering Corp., 
Great Barrington, Mass., has pub 
lished a brochure, Garrison—The 


Modern Dry Method of Fire Extin- 

guishment, in which the causes, types, 

and methods of extinguishment of fires 

are explained in non-technical man- 

ner. Much of the material is presented 

in the question and answer method. 
* * * 


Explosion-Proof Motors 


A new line of:single reduction 
plosion-proof gearmotors ranging i! 
size from 1% to 75 h. p. have been an 
nounced recently by the Westinghous: 
Electric and Mfg. Co. For application 


ey.’ 





in Class 1, Group D hazardous loca 
tions, they are said to have many uses 
because of their compact design and 
high efficiency. Gears are of the sing|« 
helical type. 

* * * 


Service Station Hose 


A new service station hose, know: 
as White King has been introduced b\ 
The B. F. Goodrich Co., Akron, Ohio 
The all-white cover lends itself to us¢ 
with white equipment. 
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OIL TRADEMARKS 
For Copyright 


The following are trademark appli- 
cations pertinent to our field pending 
in the United States Patent office 
which have been passed for publica- 
tion and are in line for early registra- 
tion unless opposition is filed prompt- 
ly. For further information address 
National Trade-Mark Company, Mun- 
sey Building, Washington, D. C., 
trademark specialists. 

As an additional service feature to 
its readers, this journal gladly offers 
to them an advance search free of 
charge on any mark they may con- 
template adopting or registering. You 
may communicate with the Editor of 
this Department, or send your inquiry 
direct to the National Trade-Mark 
Company, stating that you are a 
reader of this journal. 


LUBROLUX. Ser. No. 376,645. Societe 
Commerciale Des Produits du‘ Petrolt, 
Paris, France. Filed Mar. 31, 19368. 

For Lubricating Oils. 

PALEMID. Ser. No. 376,646. Societe 
Commerciale des Produits du _ Petrole, 
Paris, France. Filed Mar. 31, 1936. 

For Heavy Lubricating Oil. 

LUBRAVION. Ser. No. 376,647. So- 
ciete Commerciale Des Produits du Pet- 
role, Paris, France. Filed Mar. 31, 1936. 

For Heavy Lubricating Oil. 
BREEZOL. Ser. No. 376,791. Breeze 
Corporation, Inc., Newark, N. J. Filed 
Apr. 4, 1936. 

For Motor Fuel Oil. 

GULF, AND CIRCLE IN BLUE AND 
YELLOW. Ser. No. 377,271. Gulf Oil 
Corporation of Pennsylvania, by change of 
name to Gulf Oil Corporation, Pittsburgh, 
Pa. Filed Apr. 16, 1936. 

For Petroleum and its Products—Name- 
v, Fuel Oil, Gasoline, Kerosine, Naphtha, 
Lubricating Oils, Motor Oils, Lubricating 
Oils for Industrial Use, Waxes, Lubricat- 
ing Greases. 

RISLONE. Ser. No. 378,528. The 
Shaler Company, Waupun, Wis. Filed 
May 16, 1936. 

For Lubricating Oil Motor Gum Sol- 
vent and Compounding Material for Lubri- 
cating Oils and Greases. 

CARXOL. Ser. No. 379,317. Hunley 
E. Seaton, El Centro, Calif. Filed June 
1, 1936. 

For Petroleum Products, Particularly 
Gasoline, Motor Fuel Oil, Furnace Fuel 
Oil, Diesel Fuel Oil, Lubricating Greases 
nd Motor Lubricating Oil. 

SANILAC. Ser. No. 378,504. Socony- 
Vacuum Oil Co., Inc., New York, N. Y. 
Filed May 15, 1936. 

For Floor Oilers in the Nature of Mops. 

NECO. Ser. No. 365,484. Southern 
States Oil Co., Charleston, S. C. Filed 
May 27, 1935. 

For Motor Fuel Oil, Gasoline, Kerosine, 
ind Lubricating Oil. 


BUCKLEY & SCOTT, AND PICTURE 


OF ARROW AND WORDS SILVER AR- 
ROW. Ser. No. 372,762. Buckley & Scott, 
Inc., Providence, R. I. Filed Dee. 18, 1935 
For Fuel Oil. 
PENNALUX, Ser. No. 376,644. Societe 


‘ommerciale des Produits du Petrole, 


Paris, France. Filed Mar. 31, 1936. 
For Lubricating Oil. 
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ARE YOU ONE OF THE 


1000 OIL MEN-~ 


WHO GET 


LOWER RATES 


FROM 
NATIONAL PETROLEUM MUTUAL  F!RE 


INSURANCE COMPANY 
225 SO. 1STH ST. PHILADELPHIA 





LUBRICATION FOR “‘SHOCK CONDITIONS” 


When starting from cold and before oil is circulating freely - - when the 
foot is lifted suddenly from the accelerator at high speeds - - when oil i 
washed from engine walls, pistons and rings due to excessive choking - - when 
springs run dry and squeaks develop - - those periods when most wear takes 
place - - when need for a durable, stand-by lubricant is paramount - - then 
is when the graphoid surface instantly goes to work. 


A growing number of oil suppliers are using “dag” colloidal graphite with 
their oils to facilitate the formation of these graphoid surfaces. 
Lubrication merchandisers everywhere are taking advantage of the convin- 


cing sales points and performance of colloidal-graphited oils. They are building 
for themselves profitable sales and good-will. Write for descriptive folder. 


Ask your oil supplier about his colloidal-graphited brands today 
ACHESON COLLOIDS CORPORATION # PORT HURON, MICHIGAN 


dag 


© 1936, a.c.c gp Tl PRODUCTS 


COLLOIDAL GRAPHITE 


NOTE: This advertisement appears in current issues of eight leading Automotive Journals 
as a full bleed page. 


ACHESON COLLOIDS CORP., PORT HURON, MICH. 
Please send gratis, story on ‘‘dag’’ Colloidal Graphite. 





NAME 
ADDRESS 
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LETTERS TO THE 
EDITOR 


Co-operatives 

Dear Editor: 

I have just looked over your Aug. 
5 issue of NATIONAL PETROLEUM NEWS 
and note with interest statements 
made by Mr. Roy L. Brecke, printed 
on page 24D. I agree with Mr. Brecke 
that it is not a proper government 
function to use taxpayers’ money for 


financing a commission on a trip to 
Europe to study the consumer co- 
operative movement in other coun- 
tries. 


It is also my firm belief that the 
government should refrain from of- 
fering subsidy to business through the 
establishment of tariffs and support 
of the Department of Commerce ac- 
tivities that give special privileges 
to business groups rather than the 
general public. Such governmental ac- 
tivities invariably set up a _ vicious 
cycle, each group determined to gain 
as much advantage in subsidy from 
Uncle Sam as the next group gets. 
And all the while, effort expended in 


OK! 


The Motorists idea of 


CUSHING Thoroughbred Quality! 


Not another gasoline backed by claims— 
CUSHING backs up quality with high 


octane and 


Thoroughbred Performance. 


anti-knock, guarantees of 


A COM- 


PLETE Line of Top Quality Gasolines— 
Quality that means MORE business that is 


REPEAT business! 


Sales building op- 


portunities, take advantage of CUSHING 
TOP Quality NOW! 


$ht mpm 


WRITE, WIRE OR PHONE 
FOR QUOTATIONS 


Cushing Ethy] Gasoline 


Cushing Anti-Knock 
Regular-Leaded 


Anti-Knock Pressure 
400 End Point 


60-62 Better than U.S. Motor 

60.62 Under 400 End Point 

64.66 Under 375 End Point 

68-70 Under 360 End Point 

4244 W.W.D.T. Kerosene 

38-40 Light Straw Zero Distillate 

32.36 Overhead uncracked 
Gas Oil 


Cracked Fuel Oil 


REFINERIES: CUSHING & 





General Sales Offices: CUSHING, OKLAHOMA 
Division Sales Offices: 2007 FOSHAY TOWER 
MINNEAPOLIS, MINN. 


BLACKWELL, OKLAHOMA 














“getting theirs’, if devoted to pro- 
ductive activity, would advance the 
country much more rapidly. 

When I read statements such as 
those made by Mr. Roy L. Brecke re- 
garding the co-operative movement | 
immediately feel an urge to do some 
explaining. Most of the men associ- 
ated in private-profit business in this 
country who have made statements 
lately regarding the consumer co-op- 
erative movement have shown a strik 
ing lack of understanding of what it 
is all about. 

Whether we are governmei.t em 
ployes, clerks in grocery stores, pro 
prietors of retail establishments or 


part owners in manutacturing corpo- 


rations, are we not all consumers? 
Do not most of us, however we end 
up in life, start out with the acqui- 
sition of the necessities or life as ou: 
chief care and responsibility? Is not 
Mr. Brecke primar.ily a consumer, 
even though he happens, at this par- 
ticular time, to be making his living 
by performing a needed service in the 
oil industry? 

Possibly his position does at the 
moment permit him to buy all goods 
necessary to healthful existence with 
enough left over for some luxuries. 
That may make him forget, momen- 
tarily, that he is a consumer, But is 
it not quite possible that some cir- 
cumstance, beyond his ability to con- 
trol, may any day denote him in earn 
ing power so that he once more be- 
comes one of us millions of “con 
sumers’’? In such event, would not 
Mr. Brecke be mighty pleased to be 
able to turn to a co-operative pur 
chasing association for the necessi 
ties of life, knowing quite definitely 
that the goods he purchased were ot 
a uniform quality week after week, 
selected for him by his own purchas- 
ing department? 


We are suckers to go along under 
a system which says ‘‘let the buyer 
beware’, because the great majority 
of us are buyers, Is it not better, when 
such an attitude prevails in private 
business, that we millions of consum- 
ers OWn Our own retail establishments 
and, as much as practical, our manu- 
facturing facilities ag well? 

The larger, progressive co-opera- 
tives are leaving as little as possible 
to guesswork. Their well-trained lab- 
oratory staffs find out what gives the 
best results for each dollar invested, 
whether the products concerned be 
shoes, tractors, poultry feeds, fer- 
tilizers, motor oil, overcoats, or what 
have you. The consumer, through his 
co-operative purchasing department, 
is putting emphasis on values which 
sellers have not stressed significantly. 


Mr. Brecke’s statements about un- 
employment being increased because 
the co-operatives would be driving re 
tail merchants out of business are 
pretty short-sighted. If stores are ef- 
ficiently managed, they will require 
about the same number of persons to 
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transact a certain amount of business 
whether they are operated privately 
or as the consumer-owned purchasing 


agency of the persons who trade | 


there. Does Mr. Brecke think that, as 
co-operatives increase, the people to 
manage them are to appear by magic 
from thin air? Certainly not. In some 
cases today’s retail proprietor will be 
tomorrow’s co-op store manager. In 
other instances there will be some 
shuffling of employment, but the 
number of persons employed will be 
about the same, or possibly even 
greater under the co-operative system, | 
for the consumer getting more for his 
dollar will have the same effect as 


giving more dollars to spend. And he | 
will spend them buying goods which | 


someone received pay for making. 
Hasn’t private business established 
1 glaring record for going to the wall 





| 


| 


| 


these past 10 years or so? Let's not | 
kid ourselves; many men who are | 


struggling along today, trying by 
means fair and foul to get customers 
into their stores, would be more hap- 
py, contented, sure of themselves and 
maybe better citizens, were they em- 
ployed in a co-operative store, 

The tears Mr, Brecke sheds for the 
poor souls who may invest $100 in 
a co-operative store must taste pret- 
ty sour to him when he contemplates 
what a rathole for investment has 
been the stock issued by many private- 
ly-owned companies. Co-operatives, 
like any other business, will fail or 
barely exist if they are not properly 
managed. There are plenty of ex- 
amples today to prove that they can 
be successful, 

And as for taxes, most any of us, 
no matter how limited our schooling, 
are able to appreciate that it igs Old 
John Public who eventually pays them, 
whether he does his buying through 
the private or co-op store. 

We will all buy where we seem to 
get most for our dollar. Mr. and Mrs. 
Publie will allow private business to 
exist for the next million years if 
private business takes its head out 
of the sand and gives as much for a 
dollar as the co-ops do. Consumers 
would never go to the trouble of set- 
ting up their own purchasing agen- 
cies if some one else did the job just 
as well and charged the same for do- 
ing the service. 

W. Walter Ellis, 

Assistant Advertising Manager, 
Eastern States Farmers’ 
Exchange, 

Springfield, Mass. 


S. O. Indiana Enters West Coast | 
CHICAGO, Aug. 20.—Standard Oil | 


, 


Co. of Indiana has appointed the Re- 


finers Marketing Co., Ltd., 555 S. | 


Flower St., Los 
exclusive west coast distributor of 
Specialty products, including white 
mineral oils, technical white oils, 
spray oils, petrolatums, waxes and 
other products. 
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Angeles, as_ its 


wv laakiel: 


Meam-Flow 


Faucets 


@® The modern new 
straightline design in- 
sures full unrestricted 
flow and quick delivery. 
Lengthens life of hose 
by eliminating sharp 
bends. Hose can be at- 
tached easily and quick- 
ly. Available with or 
without bucket spout. 
Write for New Morrison 
Catalog and Prices. 
















Morrison Brothers Company 


O/L EQUIPMENT HEADQUARTERS 
DUBUQUE, IOWA 
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NOT 
CONNECTED 


With 
Standard Oil Company 
(Indiana) 











Now motorists in the Middle West can 


obtain at Esso Stations in St. Louis: 


ESSO—for Premium Motor Fuel 
ESSOLENE—‘for Regular Motor Fuel 
ESSOLUBE—‘for Motor Oil 


ESSOLEUM—tor Greases and _lubri- 


cants 


THE 
SIGN OF 
HAPPY 
MOTORING 


For the past several years, 
motorists in the East and 
in the South have been 
familiar with ‘“‘the ESSO 
sign’’. This big red, white 
and blue ESSO oval has 
marked the source of fine 
products and _ courteous 
service at more than 30,000 
ESSO STATIONS and 
ESSO DEALERS from 
Maine to Louisiana. 


E SSO inc. 


Please Note That the Standard 
Oil Company (Indiana) HAS 
NO CONNECTIONS WITH 
ESSO STATIONS or ESSO Inc. 























TRANS: ACTIONS IN OIL STOCKS 





1935 1936 Listed Par 
High Low High Low Shares s Value 
80 48 le 125 ly 75 788,675 N.P. 
44 293, 51% 36 2,290,412 $25 
28 20% 35% 26% 2,696,652 25 
143, 5% 20 14\% 2,258,779 5 
9% 634 2834 814 1,444,970 N.P 
12% 6 1654 11% ~~ 13,996,072 N.P 
112% 108% 106% 101 $100 
35 15 % 38 lo 28% > 
22% 11% 34% 21% . $10 
17 34 | ae ; 95.841 100 
7 1% 12% 6% 678,234 25 
51% 2% 13% Al, 1,207,132 10 
1% 3% : 1,309,060 N.P. 
15 4% 51% 13 40,000 $100 
3 l 634 2% 330,000 Pn. 
20% 9% 2334 17% 1,857,912 $10 
144 9% 17% 12% 6,563,377 N.P. 
21 1034 20% 12% 4,699 885 $5 
1% lo 4% 1% 199,370 N.P. 
20 6% 74% 18% 17,994 $100 
14 7% 18 12% 2,153,444 5 
40 133, 49% 38% 4,439,450 N.P. 
14 \4 2% 1% 1,184,817 $25 

8 234 17 8 150,000 100 
134 % 2% 1% 2,500,000 N.P. 
13 6% 16% 11% 1,050,000 $5 
17 5% 24% 16% 3,038,370 N.P. 
103 3434 118 91% 167,640 100 
119% 49% 133% 103 130,000 100 
48144 29% 57% 48% 425,342 a 
367% 203%, 42% 30% 1,244,383 N.P. 
39 20% 48 381% 56,148 £2 
16} 5% 19% 14% 13,070,625 N.P. 
111 63% 123%4 110 \% 400,000 $100 
1834 4% 63 3% 461,000 10 
20% 6% 31% 191% 1,100,069 25 
1164 60 132 116 120,000 100 
15 34 105% 17 12! 31,701,348 15 
116 lll 113% 10938 764,925 100 
41% 27% 47% 35 13,102,900 N.P. 
333% 23 40% 3234 15,215,677 $25 
2 20 30 25 146,542 10 
52% 3534 70 51% 25,740,965 25 
77 60% 91 72 1,590,406 N.P 
121 115% 124 118 100,000 $100 
3% 1% 6%%4 3 906.979 $1 
30', 16% 40 28 74 9,851,236 $25 
9% 3% 15% 7% 930,570 10 
15% 7% 19% 143, 5,998,919 N.P. 
104% 84 106% 100% 695,503 $100 
48 26°, 60 51 2,191,823 N.P. 
24 1434 28% 20% 4,386,070 25 
20% 2014 31% 22% 1,200,000 N.P 
154 5¢ 2% 5% 759,538 N.P. 
3% 1 5% 2% $31,443 $5 










“— Ww high. 
: Paid 2 


+New low. 
25c extra June 


x Ex-div. 
1, 36. 











**Dividends of liquidation. 


ON NEW YORK 


STOCK EXCHANGE 

















tStock dividend. a Par 33 1/3 florins. 





STANDARD OIL STOCKS ON NEW YORK CURB MARK 


Transactions Week Ended Aug. 22 


Last 

1935 1936 Shares Par Current Div. Sales 
High Low High Low Issued Value ¢ ompany Dividend Paid Shares 
16 6 18 1214 36,000 $25 Borne Se rymser Co. 50c Apr. 15, 36 1,450 
4246 30% 50 3934 200,000 50 Buckeye Pipe Line Co. 75cQ June 15, 36 158 

157 115 12434 1087% 120,000 25  Chesebrough Mfg. Co.. $1.50 June 29, 36 ee 
2334 10 3434 197% 5,977,873 N.P Creole Petroleum Co. 20c Dec. 31, 35 6,100 
38 3314 44 39 50,000 $50 Eureka Pipe Line Co... . $1Q Aug. 1, 36 100 
64 AA 76% 57 8,968,479 N.P Humble Oil & ae Co. 25cQ July 1, 36 3,800 
22% 15% 24% 20 26,919,871 N.P Seaperinl VA SEs oe ke esis ces 25cS June 1, 36 8,200 
22% 15% 24% 20! N.P G0: MeMMRE: Seri Se. i 25cQ June 1, 36 100 
64, 35 9% 5% 300,000 $10 Indiana Pipe Line Co. 20c** May 15, 36 1,200 
393%, 28 39% 327, 14,324,088 N.P International Pet. Co. t75cS June 1, 36 5,200 

36% 33% : do registered......... . ore oe mn 
1054 634 1534 91, 509,000 $12.50 National Transit Co... .. $5e June 15, 36 1.600 
4%, 3 64, 414 100,000 5 New York Transit Co. 15e S.A Oct. 15, 34 100 
8 514 94 47% 120,000 10 Northern Pipe Line Co. l5e July 1, 36 2,500 
1071, 901, 110% 104} 8 962,122 100) Ohio Oil Co. pfd.. . $1.50Q June 15, 36 200 
11 5% 8 58 400,000 25. Penn Mex. Fuel Co. Dec. 22, 33 ee 
3444 215% 40144 321% 1,200,000 25 South Penn Oil Co. 60c June 30, 36 400 
5 3%, Th 3% 100,000 10 Southern Pipe Line Co. 15e Mar. 2, 36 100 
6 451, 60 48 35,000 50 South West Pa. Pipe Lines SLOTT July 1, 36 : : 
4 18 23% 171 2,604,790 10 S.O. Kentucky........ eh chars 25c Mar. 16, 36 11,300 
2 734 1 45, 1] 188,403 20 S&S. O. Nepreska............. ha nics June 20, 34 700 
235 11% 36% 213 753,740 ee Rs Sa 5 oo ie oars Ses 25e July 15, 36 2,100 
991% 89 107% 97 120,000 100 . ee a ee ees $1.25Q July 15, 36 25 
6 24% 10 5% 34,158 25. Swan Finch Oil C ‘orp Rae ais ant erat 87 ee Mar. 16, 36 500 








*New high. tNew low. 


tImperial Oil Spec. 3 
x Ex dividend. 


**15c regular; 5c extra. 


7 Mee June 1, 36. 1 . : 
ttReturn of capital in connection with reduction of capital stock. 





International Pet. Spec. 50c June 1, 36. 


Russian Shipments Drop 

WASHINGTON, Aug. Exports 
of petroleum products through Black 
Sea ports, the principal outlet for Rus- 
sian petroleum, during the first 
months of this year registered a de- 
cline from the 1935 six month total, 
the Department of Commerce reports. 

The January-June 1936 total of all 
petroleum products exported amount- 


‘ 
> 


six 





ed to 1,394,000 long tons, a drop of 
nearly 351,000 tons from the total of 
the corresponding period of 1935. 

Exports of gasoline declined 
4,279,000 barrels to 2,998,000; kero- 
sine from 1,518,000 to 1,333,000 bar- 
rels; fuel oil from 7,051,000 to 4,661,- 
000 barrels. Only lubrieating oil 
registered an increase, going from 1,- 
017,000 to 1,445,000 barrels. 
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NEW YORK CURB BONDS 
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Week Ending Aug. 


Cities Serv. 5s 
Cities Serv. 5s 
Cities Serv. G. 5 
Empire O & R 





High 


66. 
50. 
> ys 42 
5 44s “42 


Low 
13 
14 
20% 
10 1g 


High Low Last Change 


84 
825% 
102 54 
88 





Last 








5% 


6's 
109 


39 — 


4% 


Last ‘Somme tions “Week ‘Raded aun, 2 23. 19: 36 
Current Div. Sales Week’. 
Company Dividend Paid Shares High Low Last Change 
ee 0cQ July 31, 36 1,800 = 92 93% 6% 
Associated Oil Co . Bay Siete 25c May l, 36 10 40 40 — bk 
Atlantic Refining Co............ 25cQ June 15, 36 8,900 28% 27 274% — 
ee 20c Aug. 1, 36 6,100 1634 16% 16% — 
Colonial Beacon Oil Co......... - <)> ee 260 284% 27% 27% - 3 
Consolidated Oil Corp.......... l5e Aug. 15, 36 30,400 123; 12% zy - 
a, Ba ee ee : $1.25Q0 June 1, 36 100 106 106 106 + 1 
( A eee «Tie aed ; 25c July 31, 36 16,800 3134 29% 294% —1 
General Asphalt Co. Reta Pica aG 6 1,800 2334 2234 2234 - ] 
EG as caetsea Uiicden a: eo Seeasaees “ones aes ee ins 
NE ies cata a gatel Cduie = | pp sc- ee lala 6,400 9% 8% 8% Ls 
Indian Refining Mores ee rss 3 ECR kee kee. Sactee ae mets 
ee eee eg eS a ee — - ier 
STINE cas. co's s aces wevwe 320 32 31 31 1 
Maracaibo Oil Exploration Co... Dae bales 900 3% 314 314 1 
Mid-Continent Pet. Corp... .... 40c June 1, 36 5,300 225% 201 203, 1% 
Se a eee 25c June 15, 36 17,200 1234 712% 12% iy 
Pan Amer. Pet. & Transp. Co. 800 13 12% 13 + 
Panhandle Prod. & Ref’ g. Co. 600 2% 2% 2% 
do pfd.. : iS ee : ae 60 56 52 52 5) 
Petroleum C ‘orp. of America. 25e May 29, 36 2,900 14 13% 13% lé 
Phillips Petroleum Co........... 25cQC June 1, 36 9,000 4314 41% 42 é 
ENN in occa sioe. ff aes, dea a » one ss sine = 54 
MEE GR hor eiacaeuce,) Sans | “pies evetoneces 800 103; 10 10 
Pierce Petroleum C ‘orp... ernie See 2.000 1% 134 134 
Plymouth Oil. ...... 25cQ June 30, 36 3,500 157% 147% 15 ; 
Pure Oil Co.. susie er 95,100 18% 16 16% li 
do 6% Aes oe Sek Sk os $1.50 July 1, 36 300 9534 95% 9534 0 
do 8% Zo pfd.. sass ee $2.00 July 1, 36 280 108 106 106 11 
Royal Dutch Co. (N. Y. shares). $1.70 Aug. 1, 35 sarees ae eae 
Seaboard Oil of Del. 25c June 15, 36 4,000 33 430% 30% 3 
Shell Transport & Trading Co. $1.237 July 24, 35 ee shades a ee 
Shell Union Oil Corp............ i WEIS ee 8,700 183; 18 184 
SS Se ae eee $1.37% July 1, 36 700 «121% 121% °«2121% 0 
Simms Petroleum Co............ **$1.00 July 31, 36 1,100 414 AY 4\% 4 
Skelly Oil Co... .. Le eee oP ti & phe ee 2,000 27% 26% 26% — 3 
2” eer $1.50 Aug. 1, 36 bene x : sae 
Socony Vacuum Oil Co....... 20¢ Mar. 16, 36 30,000 14% 134 13% 
S. O. Export Corp. pfd.......... $2.50S.A. June 30, 36 a8 phils eon vi 
S. O. California........ 30c June 15, 36 18,100 373; 735 35% ]1 
D. OO. Sena... . +> Feige ees 40c June 15, 36 11,700 37 34 36% 36} 
ES ee ee en CU ee ccre ha 1a ies 
Be GD. THROW ONOOT. 6s 5.506 o ce oles 75¢ June 15, 36 23,300 64 61 Vi 6134 | 
PR SP Eras. 5. cca sews bev 25cQ June 15, 36 400 82 81 81 l 
Se. SEI $1.50Q June 1, 36 100-121 120 120 0 
Superior Oil Corp. (Del.) oe ee 9,600 4% 3% 37% 
The Texas Corp. 25cQ July 1, 36 17,000 39 4 375% 37% 
Texas Pacific C ae & Oil Co. 25e Aug. 1, 36 6,500 115% 10% ll 1 
Tide Water Associated Oil Co. 15e June 1, 36 5,000 17% 16% 167% 
do _pfd. C. T. V.. $1.50 July 1. 36 400105 10414 105 + 
(i ee 6 50c May 11, 36 nite ae ; hae 
I nion Oil of ee Pe Pyare: 25cQ Aug. 19, 36 2 400 22 2154 21% 
Union Tank Car Co... 30cQ June 1, 36 1,100 28 25% 27 + 
Warner Quinlan Co............. teks 1,300 % 34 K% 0 
H. F. Wilcox Oil & Gas Co.. 1,100 356 3% 3% I 
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OIL AND ROY ALTY STOCKS ON NEW YORK CURB ADVERTISING 


Transactions Wee k Fnded hai . 22, 193 6 
6 935 1986 Par Sales Week's IN THIS ISSUE 
eg High Low High Low Value Company Shares High Low Last Change 
ge ome = - 
1§ 3 z Vi x Americi aracaibo. . 2,900 1} i A : 
Ms 3 1 5% Th 3 it 7 ——- Poo —_ a: 5 600 5 be 5 fy 1% This index is published as a convenience to the 
(3 334 «O73, 34 N.P. lS eae eek 11,600 6 5% 556 le reader. Every care is taken to make it accu- 
; 74 24 42% 7% $10 do | pid 13,900 Me a4 Lae 42 rate, but National Petroleum News assumes 
4 163, 14% 27% 16% N.P. _ British Amer. ‘Oil coup. 200. 23% 234 23% 1%, enti! nig 
261, 213% NP. do registered... xf ; no responsibility for errors or omissions. 
114 1% 47% 2% $! Carib Syndicate... .... 2,200 214 2% 2% 0 
B14 34 7% 3 N.P. Cities Service. . ee 28,500 434 tle 11, ‘ 
17! 6% 66 41% $100 | See 1,700 60% 58 58 2\, ; y at a ae 
13, 5 «(6% 33, 10 do pfd. ee 100 534 a*4 534 4: os or yy em ae ‘S 
13 6 8663 41 100 do pfd. BB....... ' mca elged ogy ; 
2% \% 1 &% N.P. Colon Oil Corp. ; T00 1k 1\% 1% \ 14 merican ower Corp. : 
1% ye 5% 3, N.P. Columbia Oil & Gas vte. 1,200 3% 3 3% ly 
; 1 5 2% $l Consolidated Royalty. 
es 1% 4% 4% 41% N.P. Cosden Oil ce 6,200 3% 21% 3 Ly 
; 6! 3%, («17 64% $100 do pfd ae 600 15% 133, 133, L's 1 Cor - 
2% 58 234 13, N.P. Crown Central Pet..... 1,600 2 134 17% \4 am - oe sore B sy 
Ms 87% 4 12 9 N.P. Darby Petroleum. .... 100 107% 107% 107. \% erry Sons Co., James Tl 
2 3 454 1% N.P. Derby Oil & Befg...... 500 41, 1 ii, + kh 
0 20 72% 25% N.P. do pfd.... Hove 2 
T4354 50% «98 72 25 Gulf agg oe a. ehctars 2,300 88 83 85 24 
1! 1% 6% 3 N.P. Indian Ter Ue. Oj A ; “_ . a - ; 
A 1% 6% 3 NP. a chs Se 100 3 3 3 “ oe ig ga Co tL-42 
3 1% 5% 2% N.P. Kirby Petroleum... ... 900 47% the 1% Ly Castes tee . a “C - a 
34 4% 2 lo 25 Leonard Oil Dev... .... 1,400 1} 8 1} 0 Clacnf; d Ad eee * aa 
8% 34 15 7% N.P. Lion Oil Refg......... 600 135% 13% 13% % 6¢ shi = R “ we ~~ a 7 
107% Wy 144 97, N.P. Lone Star Gas. . eg 5,100 1354 12% 127% Ly ie a oe ne nae it 
19 22% 14 N.P. Margay Oil Co.. 
3% % Ale 1% N.P. Mexico-Ohio Oil ; 
33% 1% 434 li, N.P. Michigan Gas & Oil 1,300 37% 3% 3% % 
B14 % 6 3 N.P. Mid. States Pet. A vte. : ; 
15 \4 25% 44 NLP. do B vtec... ie 1.300 1% l l v4 duPont de Nemours & Co., E. I 3 
\V% \4 L$ Vy $1 Mountain & Gulf , : . j Dyestuffs & Chemicals, Inc. 68 
034 44% 8% 5 10 Mountain Producers. . . 710 534 5 54 534 0 
20 113, 23 1734 N.P. National Fuel Gas.... 2,300 195% 183, 19 56 
34% 2 446 2% $5 New Bradford Oil 900 3 3 3 0 
4 2 8% 3% N.P. wae _ Texas Pe 
bs U is ¥ N.P. orth Europear i 400 \Y% le \% 0 oe “ aa ¢ 95 
123; 9% 1514 13% N.P. Oil Stocks Ltd. A... 100 = 4 14 14 3% ee Ee S a eo sale 
434 1'4 65% 314 N.P. Pantepec of Venezuela. 25,300 47% 14 $54 0 Spa hem S) Ss, ; aa 
3% \% l % N.P. Producers Royalty 3,200 is ps is 0 aa . oi 
33, % 1% 3 N.P. Red Bank Oil a 2,300 83% 7% 7% 56 
ae) a 1% & N.P. — Reiter-Foster Oil : 500 54 is i's is 
21% wy 23, 1 $25 Richfield Oil pfd ; 3,900 Lig tl 13% le 
) 1% 1914 41, $1 Root Petroleum ae 3,400 153, 143; 15 ig ; ; 
6% 8 23 14% %”) do cony. pr. pfd... Fairbanks-Morse & Co... . 3 
39 26°, $10 Royalty Corp. pfd..... Four Wheel Drive Auto Co 19 
2% 5% 43; 17, NP. Ryan Consolidated 600 3 27, 2 \ Freedom Oil Works Co 69 
l GC 2% lo $10 Salt Creek Consolidated 
7% 5% 10 7 10 = Salt Creek Prod. : 1,300 7% 7 7 4 
67. 43, 11% 61; N.P. Southland Royalty 300 Th 7% 7% 0 
2 % 5 25% $5 Sunray Oil... were 5,500 3% 35 3 % 
1 2 6 41, $l Swiss Oil Corp. ; 3,200 5 47% 474 ly Gasoline Products Co. 3 
67% 5 93, 4% N.P. Texon Oil & Land 1,100 5% 5% 5% le Gilbert & Barker Mfg. Co. 5 
34 2% oe Venezuela Mex....... ‘ , Globe Oil & Refg. Co... 39 
24% ae 3% 1% $1 Venezuela Petroleum. . 1,100 1% 134 1% lg 
6% 3% 11 5 5 $l Woodley Petroleum... 100 73,4 73, 734 4 
*New high. tNew low. 
Humble Oil & Refg. Co 78 
7 ~~ T NJ rivYTrce T ‘ ‘ry sa 
OIL DIVIDENDS PITTSBURGH STOCK 
al r ™ Tg*% al 
— Dividends Waiting Payment EXCHANGE Johiaton & Jenainss Co 3 
Ze ee San ees Transactions Week Ended Aug. 21, 1936 
Company Amount Record Payable - : 
-— —_-— Change 
Atlantic Ref. q ° ae Aug. 21 Sept. 15 Over 
Chesebrough Mfg. Co. a. $I. ys Sept. 7 Sept. 30 Sales High Low Last Week Morrison Bros os) 
Consolidated Oil $5 pfd. q.$1.2 Aug. 15 Sept. 1 5 - 
El Dorado Oil Wks. q... .40c Aug. 15 Aug. 29 Ark. Nat. Gas.... 180 6 6 6 0 
Hi y “eee —_ A q..25c Aug. 15 Sept. 1 do pfd ioseon 400 9% 9% 95% y 
Cl. A ext. 12 2 lec Aug. 15 Sept. 1 +Cities Serv .§ 4% 3% 3% 44 
Hancock Oil Co. CL B q.. 25e Aug. 15 Sept. 1 Col. Gas & Elec... 698 21 20% 20% 1% = Nat'l Petroleum Mutual Fire Insurance Co... 73 
do Cl. B extral2 We Aug. 15 Sept. 1 TCol. Oil & Gaso.. 10 3% 3% 3% 3% National Petroleum N+ws 6-68-78 
Kirby Petroleum....... 10c Aug. 31) Sept. 15 Devonian Oil. ... 70 18% + 138% bo National Publishers Association 80 
McColl Frontenac q.. . . _ Aug. 15 Sept. 15 Lone Star Gas.... 4,811 13% 13 13 Mg 
Ohio Oil 6% pfd. q..... . $1.5 Aug. 31) Sept. 15 t do6 p.c. conv. pfd. 294 101% 1014 LOL'4 a) 
Phillips Pet. q..........25¢ Aug. 7 Sept. 1 Mountain Fuel 
GO: (GUNG cesses sion Aug.7 Sept. 1 ee 534 4% 434 4355 «#O 
Plymouth Oil. . . 25C Sept. 10 Sept. 30 Plymouth Oil. ... 19 15% 154% 154%— % Penola, Ine 63 
Pure Oil Co. 5! 1% pfd. q $1.2 Sept. 10) Oct. 1 Shamrock Oil & Pittsburgh E aquitable Meter Co l 
Pure Oil Co. 62 > pid. q. oo Sept. 10) Oct. 1 eee . 1,085 3% 3% 3% 0 Platt Co., W.C..... 4 
Pure Oil Co. 8% pfd. q. .$2.00 Sept. 10 Oct. 1 {Stand. OilofN J. 208 6375 614, 61% 134 Platt’s Oilgram Sena 4 
Seaboard Oil q 25c Sept. 1 = Sept. 15 tUnlisted. Pure Oil Company... . ; Fourth Cover 
Socony-Vacuum Oil Co... 25¢ Aug. 19 Sept. 15 
Southern Pipeline. . . .10c Aug. 18 Sept. 1 
Standard Oil of C alif. 25e Q Aug. 15 Sept. 15 
Stand. Oil of Calif. extra. 5e Aug. 15 Sept. 15 
S . . 92 a - Le. - . ‘ 
Stand OU of Ind exiza.zse- 0 Ames Sept is ' . . PO RRs. 5 as a 
Sun Oil Co. q were: Aug. 25 Sept. 15 NEW Y ORK BONDS 
Sun Oil Co. pfd. « ... $1.50 Aug. 10 Sept. 1 on 
= xas Corp.. «+ eed Sept. 4 Oct. l Week Ended Aug. 22 
exas Corp. extra....... 25e Sept.4 Oct. 1 aoe ae She > 
Tide Water Oil. ...... ..45¢ Aug. 10 Aug. 31 High Low Last Change “hell... .--- ‘ 
; Tide Water Associated. ..15« Aug. 10 Sept. I Atlantic Refg. deb. 5s... 10334 10334 10334 — % 
ys Houston Oil 5%s....... 102% 102 102% o 4g 
WWE . = ww geWwr Ile My pr. Pe . Calif. 7 oii . , 
CLEVELAND STOCK EXCHANGE : — ot - - - as 3\ 4 i 7) ( fokheim Oil Tank & Pump Co. ... Third Cover 
Tr ransactions W eck E nded Aug. 22, 1936 are = 44s" 50 w.w.... 11 4% = f aa : me 
—— —— - *ure Oil 44s '50 x.w.... 104 10° ( 
acd Change Richfield Oil of Calif. 68. 45%4 41 % 424% —1% 
i Over do 68 ctfs......... 45% 41% 41% —1% 4 OO Oop ' 
Sales High Low Last Week Shell Union Oil 3%s.... 97% 97% 97% + % ni versal Oil Products Co... .. . vee <a 
: Skelly Oil 4s '51........ 99% 99 99% + % 
‘antield Oil. eerr putin Viper “stewer acces ae Socony-Vacuum ... 105% 105% 105% + % ’ 
Go pie... os : ee eee Union Oil of Calif. 6s A.. 120% 120% 120% +_% : 
Nat'l Refining.. “175 8% 8 8 lo do 4s ‘47. . 11534 1155 -1% Willard Hotel... ; 72 
@ Qe. «s:. 25 95 95 95 +1 Warner-Quinlan 6s...... 29% 29 mo — w* Wilson & Bennett Mfg. Co. Second Cover 
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Humble Men Know Your Problems 


because they have had to face the same 
problems themselves, and to solve them by 
the manufacture of petroleum products 
which would stand up in actual use in the 
field. So we recommend Humble products 
to you with confidence that you'll like 
them. Try them, test them—you’ll come 


back for more. 


HUMBLE OIL & REFINING COMPANY 


Service goes with everything we sell 














What Readers Say about the 


Public Educational Issue of 


NATIONAL PETROLEUM NEWS 


‘“‘Magnificent piece of work ...a milestone in petroleum 
history” from Tulsa, Okla. 





‘Had no idea of the statistics, size and relative 
influences of petroleum on the affairs 
of today as portrayed in your issue” 
from Tallahassee, Fla. 


‘Finest treatise on the oil industry we 
have ever seen” from Terre Haute, 


Ind. 


‘Learned more about the oil industry 
in that one issue than I ever knew be- 
fore’’ from Great Falls, Mont. 


“Unquestionably a most valuable 
reference book on oil” from Portland, 


Ore. 


Bound volume of the Public Educa- 
tional Issue, 512 pages, in green buck- 
rum, gold lettering...$2.25 per volume. 


Send your order to National Petroleum 
— 530 Penton Bldg., Cleveland, 
hio. 
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Scientific Journal’s 
Alky-Gas Survey 


“‘Power alcohol is definitely a _ po- 


| lemie subject in the United States,” it 


is concluded by Industrial and Engi- 
neering Chemistry, in its News Edi 


| tion, July 20, following a survey of 
| world utilization of alcohol by motor- 
| ists. The earnest searcher for truth is 


left gasping in a fog of uncertainty 
because proponents and opponents can 


| be supported in argument by the data 
available, it is said. 


Users’ claims of satisfaction are re- 
futed by the fact that legislation and 
economic necessity have forced the us: 
of alcohol in every case. These restric 
tions have stimulated laboratory re 
search, however, and some of the first 
difficulties have been eliminated, ac 
cording to reports from abroad. 


In Italy for example, the assertion 
is made that, by making certain 
changes in motors, a 20 per cent alco- 
hol blend gives a more powerful fuel 
than straight gasoline. The claim that 
alcohol raises the octane number of 
gasoline has been shown in this coun- 
try but it has not been proven to be 2s 
economical as other means of attain- 
ing the same result. 


The survey, as its open sentence im- 


| plies, arrives at no conclusion which 


would indicate that a change to alco- 
hol is advisable in this country. 


District Manager Honored 


At Birmingham Banquet 


BIRMINGHAM, Aug. 16.—D. H. 
Bohler, Alabama district manager for 
the Standard Oil Co., was honored by 
Alabama employes at a banquet in 
Birmingham, Aug. 15, marking the 
completion of 3714 years service with 
the company. This length of service 
entitles Mr. Bohler to retire on a 
pension but he has announced he will 
continue in harness. , 


Approximately 500 employes at 
tended the event, including all dis- 
trict managers of the company’s Ken- 
tucky division, and officials from the 
Louisville offices. 


Mr. Bohler entered the employe ol! 
the company at Augusta, Ga., in 1899. 
He was transferred to Atlanta as trav- 
eling salesman, back to Augusta as 
agent to Savannah as assistant man 
ager, to Macon as agent, then to the 
home offices, at that time in Coving 
ton, Ky., as special traveling repre- 
sentative covering the Kentucky com- 
pany’s entire territory. 

He came to Birmingham as as- 
sistant district manager in 1909. Feb. 
1, 1919 he was made district manager 
for Alabama. 


R. B. Davie, industrial lubricatio! 





| sales manager for Alabama, acted as 
| toastmaster at the banquet. H. H. 
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Ament, dean of Standard Oil Co. em- 
ployes in Alabama in point of service, 
having served 39 years, took an ac- 
tive part in arranging the banquet and 
was one of the speakers. 

Among officials from Louisville 
listed as present at the banquet were: 
\V. E, Smith, president; W. G. Vio- 
lette, vice-president; J. D. Clark, as- 
sistant to the president; D. C. Cocks, 
of the board of directors, and R. B. 
Carpenter, in charge of Atlas tires 
division. 

District managers attending were 
W. EF. Gardner of Kentucky; R. E. 
Hodgson, of Atlanta; John Downing 
of Jacksonville and James Early of 
Tampa, 


New Orleans Dealers Drop 
Proposed S. 8S. Strike 


NEW YORK, Aug. 22.—A threat- 
ened service station strike against ad- 
ditional city taxes on pumps and sta- 
tions, proposed by a member of the 
New Orleans City Council, has been 
called off by the Service Station Asso- 
ciation, Inec., following the agreement 
of Mayor-Designate R. S. Maestri to 
consider a substitute plan of raising 
revenue, according to reports to the 
American Petroleum Industries Com- 
mittee. 

The association, composed of about 
300 station attendants, planned to close 
nearly every station in New Orleans 
for 12 hours prior to the City Council 
meeting called to vote on a plan which 
included a tax of $12 for each gaso- 
line pump and $35 for each station. 

The substitute tax plan, provosed 
by the Association of Commerce, would 
increase the city sales tax to 2 per cent 
and permit the same exemptions now 
permitted under the state sales tax law, 
where gasoline is exempt. 

At present, gasoline sellers in New 
Orleans are hampered by total state, 
federal and parish taxes of 9 cents a 
gallon. 


Auto Registration in England 


WASHINGTON, Aug. 19.—A stead- 
ily increasing demand for motor ve- 
hicles in Great Britain, due partly to 
curtailed horsepower tax and partly to 
economic improvement, is reported by 
Trade Commissioner Lawson in Lon- 
don. 

During the month of May, 31,641 
cars were newly registered, an in- 
crease of 26 per cent over the corre- 
sponding month of last year. 

As an example of the gain over the 
year ending May 31, 1936, there was 
an official estimate of 1,531,449 cars 
holding licenses on that day compared 
with 1,370,785 holding licenses on May 
31, 1935. 

The average receipt per car of 
license fees by the Ministry of Trans- 
vort for a full year’s license is about 
$47. 


August 26, 1936 


Seattle Operator to Buy | OIL INDUSTRY 


Big Motor Carrier 


WASHINGTON, Aug. 21.—In the 
largest motor carrier deal so far sub- 
mitted to the Interstate Commerce 
Commission for approval, Eugene H. 
Kendall, Seattle tank truck operator, 
asks permission to acquire all stock 
and control in Asbury Transportation 
Co. Ine. and Asbury Service Stations, 
Inc. for $350,000. 


Kendall is president and principal 
stockholder of Arrow Transportation 
Co., a Delaware corporation with head- 
quarters in Seattle. It operates exten- 
sively in Oregon, Washington and 
Idaho, carrying bulk petroleum prod 
ucts from the coast as far as Twin 
alls, Idaho. 


Stock in the two Asbury corpora- 
tions will be bought from J. T. Asbury 
and F. H. Asbury, both of Los An- 


geles, 


The Asbury Transportation Co. 
serves the same territory served by Ar. 
row but operates for totally different 
customers, according to Kendall’s ap- 
plication. The Asbury Service Stations 
Ine. operates gasoline service stations 
in Oregon and is not engaged in in- 
terstate transportation. 


Exact terms of the contract call for 
monthly payments to the Asburys of 
$5000 or more, plusinterest at 51% per 
cent per annum, the stock to be held 
in escrow until the total sum of $356,- 
000 is paid. 


Operating revenues of Asbury Trans: 
portation for 1935 amounted to $466,- 
227.57, an increase of $62,039.83 over 
the 1934 figure. Traffie on its Oregon 
operation increased from 83,932 tons 
in 1934 to 104,198 tons in 1935. 


Other recent ICC actions on petro- 
leum motor carrier applications in- 
clude: 


Setting for hearing the appliéa- 
tions of William Payne, Doyle Payne, 
Jessie S. Diver and O. L. Shedron for 
contract carrier permits to haul pe- 
troleum. The Paynes plan to operate 
in Colorado and Kansas; and Diver and 
Shedron in Wyoming and Colorado. 
Hearing on the Paynes’ application is 
set for Sept. 23 before Joint Board 45, 
and on the Diver and Shedron appli- 
cation for Sept. 21 before Joint Board 
50. 


Receipt of a brief in opposition to 
the application of the Vedder Oil Co. 
of York, Pa., for a contract carrier per- 
mit to haul gasoline, kerosine, fuel oil 
and lubricating oils between York 
and Wilmington, Del. The protestants 
are Leaman Transportation Co.. Pe- 
troleum Transportation Co., Petro- 
leum Transit Assn., and E. Brooke 
Matlack. They maintain that the pro- 
posed service is unnecessary and will 
develop unfair and destructive com- 
petition with existing services. 





EXCHANGE 


For Sale 





TANKS FOR SALE 


Four 30,000-gallon and four 10,000-gallon 

heavy steel tanks, fully equipped. Excellent 

for storage of gasoline or oil. Price very 

reasonable. 

Hudson Valley Syrup Products Company 
106 Broadway, Newburgh, N. Y. 











PROSPEROUS LUBRICATING OIL AND 
GREASE MANUFACTURING AND JOBBING 
PLANT for sale. Owner wishes to retire. No 
Debts. $25,000 will handle. Have 2000 active 
accounts. Located in Oklahoma. Address “Job- 
bing Plant”, 904 World Bldg., Tulsa, Okla, 


Professional Services 





ANTI-KNOCK VALUE 
DETERMINATIONS 
THE GRAY INDUSTRIAL LABORATORIES 
Chemists and Engineers 
Specialists on Petroleum Products 
961-976 Frelinghuysen Ave., 
NEWARK, N. J. 
Telephone Bigelow 3-4026 








SALE OF OIL COMPANIES NEGOTIATED 
Efficient and Confidential Handling, 
WM. WISHAR 


Broker of Oil Marketing Properties 
2331 Grandview, Cleveland Heights, Ohio. 








PHOENIX CHEMICAL LABORATORY 
AN EXCLUSIVE PETROLEUM 
TESTING LABORATORY 


Equipped for all known tests and research 
in petroleum products 


8953 Castello Ave. Chicago 
Telephone—Spalding 3578 








L. G. Huntley J. R. Wylie, Jr. 


HUNTLEY & HUNTLEY 
PETROLEUM GEOLOGISTS 
AND ENGINEERS 


Grant Building PITTSBURGH, PA. 








ROYAL E. BURNHAM 
Attorney-at-Law 


Patent and Trade Mark Practice 
Exclusively 


511 Eleventh Street,“N. W. 
Washington, D. C. 








Miscellaneous 





WHAT IT COSTS 


“For Sale,” “Wanted to Buy,” ‘Help 
Wanted,” “Business Opportunities.” 

“Miscellaneous” classifications, set in 
type this size without border—10 cents a 
word. Minimum charge, $3.00. 

“Position Wanted’’—5 cents a word. 
Minimum charge $1.00. 

Advertisements set in special type or 
with border—$4.00 per column inch. 

Copy must reach us not later than Fri- 
day preceding date of issue. 

All advertisements carried on this page 
are payable in advance. 
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During last two years...Rent up 15%...Food up 37%... Clothes up 22%—WHY ? 





Why do prices go up? 

Here’s one reason every- 
body can understand. Taxes 
are added into your rent. 
They’re a big slice of your gas 
and electric bill. Gasoline 
averages 40° taxes. 53 taxes 
go into a loaf of bread. Every- 
thing you buy is a tax col- 
lector. Therefore prices go up 
when taxes go up. 

Government spending now 
equals almost 1/3 of our na- 
tional income! 

Many government expenses 
are worthwhile. But probably 
a third of what national, state 
and local governments spend 


is wasted. That’s five billion 
dollars, $166.00 for each fami- 
ly in America. If we don’t do 
something, where will the waste 
stop? Ten billions? Twenty 
billions? 

Don’t blame the landlord and 
the grocer for the high cost of 
living. It’s your own fault. 
Only you can stop government 
waste and promote economi- 
cal, efficient government. This 
is how to do it; take these two 
sleps now: 

1. Make this resolution: “I will 
support no candidate who cannot 
prove that he has used all his 


influence to reduce government ex- 
penditures.”’ 


2. Write three letters. One to 
your Mayor, or County Clerk, one 
to your Governor, one to the 
President. Say: “J want the cost of 
government reduced,”’ and sign your 
name. 


There are forty millions of us, 
working to pay for local, state and 
federal government. It’s up to us 
to insist that the government watch 
its expenses as carefully as we do 
ours. After all, it’s our money the 
tax wasters are spending. 


DO YOUR PART TO 
BRING BACK ECONOMY 
IN GOVERNMENT 


Register ... Vote ... Replace the 
wasters with lawmakers who will 
SAVE public money. 


Space for this message is provided by National Petroleum News 
because of a firm conviction that a reduced cost of government is vital to the interests of all its readers. 


RO 
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